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EXPECTED TIMETABLE®Y

If there is any change in the following expected timetable, we will issue an
announcement on the website of our Company at www.time-interconnect.com and the
website of the Stock Exchange at www.hkexnews.hk.

2018

Public Offer commences and WHITE and YELLOW
Application Forms available from ................ 9:00 a.m. on Tuesday, 30 January

Application lists for Public Offer open® ............. 11:45 a.m. on Friday, 2 February

Latest time for (i) lodging WHITE and YELLOW
Application Forms and (ii) giving electronic
application instructions to HKSCC® . ... ... .. .. 12:00 noon on Friday, 2 February

Application lists for Public Offer close™® ............ 12:00 noon on Friday, 2 February
Expected Price Determination Date on or about™ . ............... Tuesday, 6 February

Announcement of the final Offer Price, the level of
indication of interest in the Placing, the level of
application in the Public Offer and the basis of
allocation of the Public Offer Shares to be published
on the website of our Company at
www.time-interconnect.com®’

and on the website of the Stock Exchange

at www.hkexnews.hk on or before ................. ... ..... Monday, 12 February

Announcement of results of allocations under the Public Offer
(with successful applicants’ identification document
or business registration numbers, where appropriate)
to be available through a variety of channels as described
in the section headed “How to Apply for the
Public Offer Shares — 10. Publication of results” of this prospectus
including the website of our Company
at www.time-interconnect.com > and the website

of the Stock Exchange at www.hkexnews.hk from ............. Monday, 12 February

Results of allocation in the Public Offer will be
available at www.tricor.com.hk/ipo/result with a
“search by ID Number/Business Registration Number”
function from .. ... ... .. Monday, 12 February

Despatch of Share certificates or deposit of the Share
certificates into CCASS in respect of wholly or
partially successful applications pursuant to the
Public Offer on or before® . .. .. .. . .. ... ... ... ... .. ..... Monday, 12 February



EXPECTED TIMETABLE"Y

Despatch of refund cheques in respect of wholly or
partially successful applications (if applicable)
or wholly or partially unsuccessful applications

pursuant to the Public Offer on or before”® . . ... .. ... ........ Monday, 12 February

Dealings in the Shares on the Stock Exchange expected

to commence at 9:00 am.on ........ ... L ... Tuesday, 13 February
Notes:
1. All times and dates refer to Hong Kong local times and dates, unless otherwise stated.
2. If there is a tropical cyclone warning signal number 8 or above or a “black” rainstorm warning in force in

Hong Kong at any time between 9:00 a.m. and 12:00 noon on Friday, 2 February 2018, the application lists
will not open and close on that day. See “How to Apply for the Public Offer Shares — 9. Effect of bad
weather on the opening of the application lists” of this prospectus.

3. Applicants who apply for Public Offer Shares by giving electronic application instructions to HKSCC via
CCASS should refer to the section headed “How to Apply for the Public Offer Shares — 5. Applying by
giving electronic application instructions to HKSCC via CCASS” of this prospectus.

4. The Price Determination Date is expected to be on or about Tuesday, 6 February 2018 and, in any event,
not later than Friday, 9 February 2018. If, for any reason, the Offer Price is not agreed between Wealth
Link (for itself and on behalf of the Joint Lead Managers and the Underwriters) and our Company (for
itself and on behalf of the Vendor) by Friday, 9 February 2018, the Share Offer will not proceed and will

lapse.
5. None of the website or any of the information contained on the website forms part of this prospectus.
6. Share certificates will only become valid at 8:00 a.m. on Tuesday, 13 February 2018 provided that the

Share Offer has become unconditional and the right of termination described in the section headed
“Underwriting — Underwriting arrangements and expenses — Grounds for termination” of this prospectus has
not been exercised. Investors who trade Shares on the basis of publicly available allocation details prior to
the receipt of Share certificates or prior to the Share certificates becoming valid certificates of title do so
entirely at their own risk.

7. Refund cheques will be issued in respect of wholly or partially unsuccessful applications pursuant to the
Public Offer and also in respect of wholly or partially successful applications in the event that the final
Offer Price is less than the price payable per Offer Share on application. Part of the applicant’s Hong Kong
identity card number or passport number, or, if the application is made by joint applicants, part of the Hong
Kong identity card number or passport number of the first-named applicant, provided by the applicant(s)
may be printed on the refund cheque, if any. Such data would also be transferred to a third party for refund
purposes. Banks may require verification of an applicant’s Hong Kong identity card number or passport
number before encashment of the refund cheque, if any. Inaccurate completion of an applicant’s Hong Kong
identity card number or passport number may invalidate or delay encashment of the refund cheque, if any.

8. Applicants who apply on WHITE Application Forms for 1,000,000 or more Public Offer Shares and have
provided all information required by the Application Form may collect any refund cheques and/or Share
certificates (where applicable) in person from our Company’s Hong Kong Branch Share Registrar, Tricor
Investor Services Limited at Level 22, Hopewell Centre, 183 Queen’s Road East, Hong Kong, from 9:00
a.m. to 1:00 p.m. on Monday, 12 February 2018 or such other date as notified by our Company in the
newspapers as the date of despatch/collection of Share certificates/refund cheques. Applicants being
individuals who are eligible for personal collection may not authorise any other person to collect on their
behalf. Applicants being corporations which are eligible for personal collection must attend through their
authorised representatives bearing letters of authorisation from their corporation stamped with the
corporation’s chop. Both individuals and authorised representatives of corporations must produce evidence
of identity acceptable to our Company’s Hong Kong Branch Share Registrar at the time of collection.
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EXPECTED TIMETABLE®Y

Applicants who apply on YELLOW Application Forms for 1,000,000 or more Public Offer Shares and have
provided all information required by the Application Form may collect their refund cheques, if any, in
person but may not elect to collect their Share certificates as such Share certificates will be issued in the
name of HKSCC Nominees and deposited into CCASS for the credit to their or the designated CCASS
Participants’ stock account as stated in their Application Forms. The procedures for collection of refund
cheques for YELLOW Application Form applicants are the same as those for WHITE Application Form
applicants.

Applicants who have applied for Public Offer Shares by giving electronic application instructions to
HKSCC should refer to the section headed “How to Apply for the Public Offer Shares — 13. Despatch/
Collection of Share certificates and refund monies — Personal collection — (iii) If you apply via electronic
application instructions to HKSCC” of this prospectus for details.

Applicants who have applied for less than 1,000,000 Public Offer Shares and any uncollected Share
certificates and/or refund cheques will be despatched by ordinary post, at the applicants’ risk, to the
addresses specified in the relevant applications. Further information is set out in the sections headed “How
to Apply for the Public Offer Shares — 12. Refund of application monies” and “How to Apply for the Public
Offer Shares — 13. Despatch/Collection of Share certificates and refund monies” of this prospectus.

The above expected timetable is a summary only. You should read carefully the
sections headed “Structure and Conditions of the Share Offer” and “How to Apply for
the Public Offer Shares” of this prospectus for details of the structure of the Share
Offer, including the conditions of the Share Offer and the procedures for application
for the Public Offer Shares.
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SUMMARY

This summary aims to give you an overview of the information contained in this
prospectus and should be read in conjunction with the full text of this prospectus. As it is
a summary, it does not contain all the information that may be important to you, and is
qualified in its entirety, and should be read in conjunction with the full text of this
prospectus. Information contained in our website, located at www.time-interconnect.com,
does not form part of this prospectus. You should read the whole prospectus before you
decide to invest in the Offer Shares.

There are risks associated with any investment. Some of the particular risks in
investing in the Offer Shares are set forth in the section headed “Risk Factors” of this
prospectus. You should read that section carefully before you decide to invest in the Offer
Shares. Various expressions used in this summary are defined in the sections headed
“Definitions” and “Glossary of Technical Terms” in this prospectus.

OVERVIEW

We are a well-established supplier of custom cable assemblies with around 20 years of
experience in the cable assembly industry. We are headquartered in Hong Kong and have
production facilities in Huizhou, Guangdong Province, the PRC. We primarily manufacture and
supply cable assemblies on a CMS basis, which our products are produced in accordance with the
specifications and designs of individual customers. Our cable assemblies are used by a number of
established PRC and international customers in a variety of market sectors including
telecommunication, data centre, industrial and medical equipment. We ranked second in China
market of cable assemblies manufacture for communication equipment and data centre in 2016 in
terms of sales revenue, and we accounted for about 0.2% market share in the PRC cable assembly
market in 2016 in terms of sales revenue, according to the CRI Report.

We enjoy strong recognition among our customers worldwide for the quality and
reliability that our products offer. We maintain long and stable relationship with our key
customers, which include leading telecommunication equipment and network solutions
provider in the PRC, global internet-related service provider and multinational medical
equipment manufacturer that have extensive international coverage. We are included in the
approved vendors list of some of our key customers in the telecommunication and medical
equipment sectors. We have achieved a stable track record of sustainable growth in profit.
Our profit for the year amounted to approximately HK$66,717,000, HK$71,599,000,
HK$81,684,000 and HK$47,425,000 for the years ended 31 March 2015, 2016 and 2017 and
the four months ended 31 July 2017, respectively. If the effect of the imputed financial
guarantee income, which was non-cash and non-operating in nature, were excluded for
illustration purpose only, our net profit would be approximately HK$54,894,000,
HK$55,360,000, HK$64,385,000 and HK$42,091,000 for the years ended 31 March 2015,
2016 and 2017 and the four months ended 31 July 2017, respectively.

Our products are customised and made-to-order in accordance with the specifications
and requirements, including any specified industry and technical standards of our customers.
We offer a wide range of cable assembly products which can be broadly categorised into
two types with respect to their transmission medium: (i) copper cable assemblies; and (ii)
optical fibre cable assemblies. The table below sets forth our revenue and quantity of
products sold by cable transmission medium during the Track Record Period:
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Four months ended

Year ended 31 March 31 July
2015 2016 2017 2016 2017
000 % of '000 % of 000 % of 000 % of '000 % of
units HK$'000  revenue units HK$'000  revenue units HK$'000  revenue units HK$°000  revenue units HK$'000  revenue
(unaudited)

Cable assembly
products
Optical fibres 2,603 405,789 43.1 2,546 308,359 338 3552 361,204 41.8 1,247 86,535 334 951 220,541 559
Copper 25,803 535,693 569 25094 603,234 662 16491 503,367 582 6281 172,708 66.6 7815 174,058 4.1
Total 28466 941,482 1000 27,640 911,593 1000 20,043 864,571 1000 7,528 259,243 1000 8766 394,599 100.0

Note: Unit price of different optical fibre products or copper products

depending on specifications and requirements.

OUR CUSTOMERS AND END MARKETS

may vary by a great extent,

We sell our cable assemblies to customers in around 20 countries and regions including
the PRC, the United States, Europe and Hong Kong. Our customers operate primarily in the
telecommunication, data centre, industrial equipment and medical equipment sectors.

The table below sets forth our revenue based on sectors in which our products were
applied to and their percentage of our total revenue during the Track Record Period:

Year ended 31 March

2015 2016 2017
000 % of "000 % of "000 % of
units  HK$'000 revenue units  HK$'000 revenue units  HK$'000 revenue
Market sector
Telecommunication 18,052 547,105  58.1 21,234 630,649  69.2 15697 486,240  56.3
Data centre LI117 254414 270 330 154,167 169 791 2784771 322
Industrial
equipment 7400 77,657 8.3 4243 61,979 6.8 3396 61,726 7.1
Medical equipment 1,897 62,306 6.6 1,833 64,798 7.1 159 38,128 44
Total 28466 941,482 100.0 27,640 911,593  100.0 20,043 864,571 100.0

The following table sets forth a breakdown

market sectors for the period indicated:

Market sector

Telecommunication

Data centre

Industrial equipment
Medical equipment

Total

2015

Gross
profit

HKS$'000

31,173
97,922
13,824
10,528

160,047

Gross
profit
margin
%

6.9
38.5
17.8
16.9

17.0

Year ended 31 March
2016
Gross
Gross profit
profit - margin
HK$'000 %
34,707 55
66,431 431
20,523 3.1
20,895 2
142,556 15.6

2017

Gross

profit
HKS$'000

24,016
106,900
12,138
13,590

156,644

Four months ended

31 July
2016 2017
'000 % of '000 % of
units  HK$'000 revenue units  HK$'000 revenue
(unaudited)

5719 177875 68.6 7338 172,338 437
223 45444 1715 341 183404  46.5
1,535 21,989 8.5 998 23,346 5.9
50 13,935 54 89 15511 3.9
7,527 259,243 100.0 8,766 394,599  100.0

Gross
profit
margin
%

49
384
19.7
35.6

18.1

of gross profit and gross profit margin by

Four months ended 31 July

2016
Gross
Gross profit
profit - margin
HK$'000 %

(unaudited)

12,598 7.1
17971 39.5
4,345 19.8
4,901 352
39,815 154

2017
Gross
Gross profit
profit — margin
HK$'000 %
8,734 51
72,285 394
3,619 155
5,002 13
89,640 01

For further details, please refer to the section headed “Business — Customers, marketing
and sales” in this prospectus.
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The table below sets forth our revenue based on geographic locations of our customers
and their percentage of our total revenue during the Track Record Period:

Four months ended

Year ended 31 March 31 July
2015 2016 2017 2016 2017
% of % of % of % of % of
HKS$'000  revenue  HK$'000  revenue  HK$'000  revenue HK$'000  revenue HKS$'000  revenue
(unaudited)

The PRC 603,266 64.1 706,338 715 543937 62.9 197,721 763 196,549 49.8

The United States 196,238 20.8 105,429 1.6 202,626 235 31,946 123 140,714 357

Europe 70,439 1.5 605,345 72 73,790 8.0 17,196 0.6 43,600 11.0

Hong Kong 30,037 32 18,465 20 29,806 34 10,473 4.0 8,283 2.1
North America (except the

United States) 14,122 1.5 11,231 1.2 273 - 236 0.1 - -

Others 27,380 29 4,285 0.5 14,139 1.6 1,671 0.7 5453 1.4

Total 941,482 100.0 911,593 100.0 864,571 100.0 259,243 100.0 394,599 100.0

According to the CRI Report, China is one of global major producers of cable
assemblies for communication equipment and data centre with over 1,000 manufacturers and
scattered production bases. As to China’s industrial and medical cable assemblies industry,
the number of manufacturers producing cables for industrial and medical cable assemblies
exceeded 1,000 by the end of 2016 due to the massive application fields of the downstream
markets. In 2016, the accumulated sales revenue of the top 5 industrial and medical
equipment cable assembly manufacturers accounted for 12.2% of the respective market, all
of which were subdivisions of multinational enterprises. For further details, please refer to
the section headed “Industry Overview” in this prospectus.

CUSTOMER CONCENTRATION

For each of the three years ended 31 March 2015, 2016 and 2017 and the four months
ended 31 July 2017, the percentage of our total revenue attributable to our top five
customers in aggregate amounted to 82.1%, 83.7%, 85.8% and 88.4%, respectively. In
particular, the percentage of our total revenue attributable to Customer A, our largest
customer, amounted to 45.3%, 54.9%, 48.5% and 37.8%, respectively for the same periods.

Customer A is a multinational networking and telecommunications equipment and
services provider headquartered in the PRC with offices internationally. It is one of the
largest telecommunications equipment manufacturers in the world. We commenced our
business with Customer A since 2005.

Our Directors consider that we would be able to continue our good business
relationship with Customer A while expanding our customer base, and our business prospects
and reduce our customer concentration without affecting our sustainability. For further
information, please refer to the section headed “Business — Customers, marketing and sales —
Customer concentration” in this prospectus.

PRODUCTION AND PRODUCTS

We work closely with customers since the early stage of a product’s life cycle,
including understanding products application, design, prototyping and production, enabling
us to offer bespoke cable assembly products. Our products are all customised and
made-to-order in accordance with the specific technical requirements of our customers. We
focus on quality control and monitor our production process closely at every stage to
optimise our product performance and to eliminate flaws and defects. We conduct
performance and reliability testing to ensure our cable assemblies comply with our
customers’ requirements. For the year ended 31 March 2017, we offered more than 16,000
types of cable assembly products. The pricing of our cable assembly products is on a

_3_
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cost-plus basis and since cable assemblies are made-to-order, we formulate and adjust the
prices of our cable assemblies based on product specifications, costs of raw materials, labour
costs, competitive environment, demand and supply change and improvement in technical
innovations.

The following table sets forth a breakdown of gross profit and gross profit margin by
cable transmission medium for the periods indicated:

Year ended 31 March Four months ended 31 July

2015 2016 2017 2016 2017
Gross Gross Gross Gross Gross
Gross profit Gross profit Gross profit Gross profit Gross profit
profit— margin profit— margin profit— margin profit - margin profit - margin

HK$'000 % HK$'000 % HK$'000 % HK$'000 % HKS$'000 %
(unaudited)
Cable assembly products
Optical fibres 111,526 215 76,174 247 102,053 283 18338 28 A4 338
Copper 48,521 9.1 66,382 1.0 54,591 10.8 20977 12.1 17,196 9.9
Total 160,047 170 142,556 156 156,644 181 39815 154 89,640 21

Our Huizhou Factory comprises buildings with a total gross floor area of approximately
38,198 sq.m. which are primarily used for production, warehouse, offices, dormitory and
ancillary purposes. The table below sets out our designed production capacity, actual
production hours and utilisation rate of our production facilities for the periods indicated:

Four months

ended
Year ended 31 March 31 July
2015 2016 2017 2017

Designed annual
production hours M 236,880 236,880 236,880 78,960
Actual production hours 209,165 219,825 224,799 78,062
Utilisation rate ® 88.3% 92.8% 94.9% 98.9%

Notes:

(1) Our designed production capacity for our production operation refers to all our 94 production lines
operating at a maximum of 210 hours per month, assuming that each worker works at most 210 hours
per month. The designed annual production hours for the three years ended 31 March 2017 and the
four months ended 31 July 2017 are therefore calculated by multiplying 210 hours per month by 12
months or 4 months. The calculation of our designed production capacity does not include time
required for, among other things, maintenance and public holidays.

(2)  The utilisation rate equals the actual production hours divided by the designed annual production
hours.

Our utilisation rate may not be in line with our revenue or number of units produced as
different products have different complexity and production volume varies significantly
across different purchase orders. Our utilisation rate increased steadily during the Track
Record Period, mainly attributed to the increasing level of product complexity. For details of
our production, please refer to the section headed “Business — Production” in this
prospectus.

OUR SUPPLIERS AND SUBCONTRACTORS
Our suppliers supply us with raw materials which primarily include soft glass optical

fibres, copper cables, connectors and terminals, and packaging materials. During the Track
Record Period, we sourced optical fibres and copper cables from more than 200 suppliers

4
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and connectors/terminals from more than 400 suppliers in Hong Kong, the PRC and the
United States. On occasions, we purchase raw materials, particularly connectors/terminals,
from suppliers specified by our customers. Our top five suppliers accounted for 21.5%,
25.2%, 23.8% and 32.9% of our total cost of goods sold for the years ended 31 March 2015,
2016 and 2017 and the four months ended 31 July 2017, respectively, while our largest
supplier accounted for 6.6%, 8.1%, 8.7% and 18.4% of our total cost of goods sold,
respectively. For details of our suppliers, please refer to the section headed “Business —
Suppliers” in this prospectus.

We subcontract certain labour intensive parts of our production process for certain
simple products, such as manual assembly works, to certain subcontractors from time to
time, and particularly during peak season. For details of our subcontracting arrangement,
please refer to the section headed “Business — Suppliers — Subcontracting” in this
prospectus.

COMPETITIVE STRENGTHS

Our Directors believe that the following competitive strengths have contributed to our
business growth and will continue to drive our success:

° experienced management team with extensive knowledge of the manufacturing
industry where we operate;

e  customer driven cable assemblies provider highly adapted to the B2B model and
capable of serving corporate customers;

e an effective customised and flexible production model to meet diverse customer
demands;

° long term and stable relationship with major customers underpinned by quality
products, in-depth industry understanding and responsive customer services; and

° effective production management and extensive quality control ensuring reliable
products with stable performance.

BUSINESS STRATEGIES

Our Directors believe that the following strategies will help to solidify our market
position and drive our future growth:

e  pursue strategic industries which we believe to have high growth potential;
e enhance and increase our production capacity; and

° strengthen established customer relationships and continue to expand customer
base.

RISK FACTORS

Our Directors believe that there are certain risks and uncertainties involved in our
operations, some of which are beyond our control. Our Directors believe the most significant
risks relating to our business are as follows:

e  a significant portion of our revenue during the Track Record Period was derived
from a limited number of major customers, especially Customer A, as such, we
are exposed to the risk of customer concentration and our revenue may fluctuate
significantly in the event our orders from major customers vary by a large extent;

e we may experience labour shortage or unrest or may incur high labour costs;

_5_
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e we are exposed to credit risk of our customers;

° fluctuations in the prices of our major raw materials or commodity prices could
materially and adversely affect our business, financial conditions and results of
operations;

° our revenue was decreasing for the three years ended 31 March 2017. If we fail to
increase our revenue, our business, results of operations and financial condition
may be negatively affected; and

e if we fail to attract or retain our key managerial and technical personnel, we may
compromise our ability to maintain strong relationships with our customers and
suppliers, develop new products and effectively carry on our R&D and other
efforts.

A detailed discussion of the risk factors is set forth in the section headed “Risk
Factors” in this prospectus, and investors should read the entire section before deciding to
invest in the Offer Shares.

CONTINUING CONNECTED TRANSACTIONS

On 24 January 2018, we entered into a sales and purchase framework agreement (the
“Linkz Industries Framework Agreement”), an administrative services agreement (the
“Linkz Administrative Services Agreement”), and a property sharing agreement (the
“Linkz Property Sharing Agreement”) with Linkz Industries. In addition, on 24 January
2018, we entered into a master supply agreement (the “United Luminous Master Supply
Agreement”) with United Luminous. Each of the Linkz Industries Framework Agreement,
Linkz Administrative Services Agreement, Linkz Property Sharing Agreement and United
Luminous Master Supply Agreement (together, the “Connected Transaction Agreements”)
shall be effective from the Listing Date up to 31 March 2020. The term of the Connected
Transaction Agreements may be renewed as the parties thereto mutually agree, subject to
compliance with the requirements under Chapter 14A of the Listing Rules and all other
applicable laws and regulations. Please refer to the sections headed “Relationship with
Controlling Shareholders” and “Continuing Connected Transactions” in this prospectus for
further information.

SUMMARY OF FINANCIAL INFORMATION
Highlights of consolidated statements of profit or loss and other comprehensive income

Four months ended

Year ended 31 March 31 July
2015 2016 2017 2016 2017
HK$’000 HK$’000 HK$’000 HKS$'000 HK$ 000
(unaudited)
Revenue 941,482 911,593 864,571 259,243 394,599
Gross profit 160,047 142,556 156,644 39,815 89,640
Imputed financial guarantee
income 11,823 16,239 17,299 5,187 5,334
Profit before taxation 72,211 83,119 97,344 19,039 59,644
Profit for the year/period 66,717 71,599 81,684 16,343 47,425
Total comprehensive income
for the year/period 67,587 66,549 75,774 13,317 50,425
Profit for the year/period
(excluding imputed
financial guarantee income)
(Note) 54,894 55,360 64,385 11,156 42,091



SUMMARY

Our revenue decreased from approximately HK$941,482,000 for the year ended 31
March 2015 to approximately HK$911,593,000 for the year ended 31 March 2016, primarily
due to the decrease in sales volume in the data centre sector and the industrial equipment
sector for the year ended 31 March 2016. Our revenue further decreased to approximately
HK$864,571,000 for the year ended 31 March 2017, due to (i) the decrease in sales volume
in the telecommunication sector and the medical equipment sector and (ii) the translation of
the depreciating RMB, the currency of the sales in the PRC, to Hong Kong dollars, our
reporting currency. Please refer to the paragraph headed “Financial Information — Period to
period comparison of results of operations” to this prospectus for details. During the Track
Record Period, our Group provided guanrantees to financial institutions in order to secure
certain general banking facilities granted to Linkz Group and us. The fair value of providing
the financial guarantees to Linkz Group in favour of the financial institutions for these
banking facilities is at first recognised as financial liability. As Linkz Group had not
defaulted on the banking facilities granted by the financial institutions, our Group did not
make any payment arising from the guarantees, and therefore, our Group recognised imputed
financial guarantee income, representing the reduction of the financial liability over the
guarantee period. There was no cash impact arising from the guarantee provided by our
Group.

Note: Profit for the year/period (excluding imputed financial guarantee income) is a
non-HKFRS measure and is presented to evaluate our Group’s operating
performance and our Directors believe that such non-HKFRS measure is more
conservative.

Highlights of consolidated statements of financial position

As at

As at 31 March 31 July

2015 2016 2017 2017

HK$’000 HKS$’000 HKS$’000 HKS$’000

Non-current assets 118,011 111,462 101,188 102,496
Current assets 541,183 434,482 400,859 524,471
Current liabilities 518,509 351,999 380,514 414,192
Net current assets 22,674 82,483 20,345 110,279
Non-current liabilities 234 262 271 305
Net assets 140,451 193,683 121,262 212,470

Highlights of consolidated statements of cash flows

Four months ended

Year ended 31 March 31 July
2015 2016 2017 2016 2017
HK$’000 HK$’000 HK$'000 HK$’000 HK$ 000
(unaudited)
Net cash from operating
activities 79,711 70,177 11,515 4,822 71,410
Net cash (used in) from
investing activities (50,631) 41,934 17,503 (58,288) (8,032)
Net cash (used in) from
financing activities (2,653) (129,340) (57,770) 17,686 (20,636)
Net increase/(decrease) in
cash and cash equivalents 26,427 (17,229) (28,752) (35,780) 42,742



SUMMARY

Summary of key financial ratios

As at or for

the four

As at or for the year ended months ended

31 March 31 July

2015 2016 2017 2017

Gross profit margin 17.0% 15.6% 18.1% 22.7%
Net profit margin™°'® 5.8% 6.1% 7.4% 10.7%
Current ratio 1.0 1.2 1.1 1.3
Quick ratio 0.8 0.9 0.7 1.0
Gearing ratio 141.3% 35.9% 118.6% 39.3%
Net debt to equity ratio 83.0% 0.8% 83.2% N/A
Return on equity 47.5% 37.0% 67.4% 66.8%
Return on assets 10.1% 13.1% 16.3% 22.6%
Interest coverage 15.8 times 24.1 times 30.7 times 99.3 times

Note: Net profit margin is derived as net profit (excluding the imputed financial guarantee income) for the
year/period divided by the revenue for the year/period.

For details on the formula of the key financial ratios, please refer to the section headed
“Financial Information — Summary of key financial ratios” in this prospectus.

OUR CONTROLLING SHAREHOLDERS

Immediately following the completion of Capitalisation Issue and Share Offer (without
taking into account any options that may be granted under the Share Option Scheme), our
Company’s issued share capital will be owned as to 63.86% by Time Holdings, which is in
turn wholly-owned by Linkz Industries.

As at the Latest Practicable Date, Linkz Industries was owned as to 39.68% by Mr.
Paul Lo, 20.14% by Nickson Holdings (which is wholly-owned by Mr. Paul Lo), 38.13% by
GP Industries (which is in turn 85.47% owned by Gold Peak), 1.18% by members of Time
Management and 0.87% by members of Linkz Management, respectively. For the purpose of
the Listing Rules, Mr. Paul Lo, Nickson Holdings, Gold Peak, GP Industries, Time
Management and Linkz Management are a group of Controlling Shareholders by virtue of
their holding interests through a common investment holding company, namely Linkz
Industries. Please refer to the section headed “Relationship with Controlling Shareholders”
in this prospectus for further details.

PRE-IPO INVESTMENT

On 6 June 2017, Datatech Investment, as subscriber, and Time Investment entered into
a subscription agreement, pursuant to which Datatech Investment agreed to subscribe for
1,350 shares in Time Investment, representing 13.5% of the enlarged issued share capital of
Time Investment, at a consideration of HK$40,500,000. Datatech Investment will hold
11.14% of the enlarged issued share capital of our Company upon completion of the
Capitalisation Issue and the Share Offer (without taking into account any Shares that may be
issued upon exercise of any options which may be granted under the Share Option Scheme).
For further details of the Pre-IPO Investment, please refer to the section headed “History,
Development and Reorganisation — Reorganisation — 3. Pre-IPO Investment” in this
prospectus.

DIVIDEND

During the Track Record Period, member of our Group declared and settled dividends
of approximately HK$130,000,000. The dividend was settled through the current account
with Linkz Industries and the settlement of dividend was a non-cash transaction. There is no
expected or predetermined dividend payout ratio after Listing. The payment and the amount
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of any future dividends will be at the discretion of our Directors and will depend upon our
Group’s future operations and earnings, capital requirements and surplus, general financial
condition, contractual restrictions and other factors which our Directors deem relevant. Any
final dividend for a financial year will be subject to Shareholders’ approval. Holders of the
Shares will be entitled to receive such dividends pro rata according to the amounts paid up
on the Shares.

Dividends may be paid only out of our Company’s distributable profits as permitted
under the relevant laws. There can be no assurance that our Company will be able to declare
or distribute in the amount set out in any plan of our Board or at all. The past dividend
distribution record may not be used as a reference or basis to determine the level of
dividends that may be declared or paid by our Company in the future.

LISTING EXPENSES

Our estimated listing expenses primarily consist of legal and professional fees,
including underwriting commission, in relation to the Listing. Assuming the Offer Price of
HK$0.375 per Offer Share, being the mid-point of the indicative range of the Offer Price
stated in this prospectus, the total listing expenses are estimated to be approximately
HK$42,991,000, which will be borne by the Vendor and our Group on 30:70 proportion,
amounted to approximately HK$12,897,000 and HKS$30,094,000, respectively. Of such
amount to be borne by the Vendor in connection with the sale of Sale Shares, approximately
HK$6,154,000 will be set-off against the listing expenses of our Group and approximately
HK$6,743,000 will be reimbursed by the Vendor in its capacity of a Shareholder and be
accounted for as capital contribution to our Group. Of the aggregate listing expenses of
approximately HK$42,991,000, approximately HKS$10,658,000 was charged to the
consolidated statements of profit or loss and other comprehensive income for the four
months ended 31 July 2017. For the remaining amount of approximately HK$32,333,000,
approximately HK$6,154,000 will be borne by the Vendor as stated above, and our Group
expects to further charge approximately HKS$11,820,000 to profit or loss, while
approximately HK$14,359,000 is expected to be directly attributable to the issue of new
Shares and be accounted for a deduction from equity in accordance with the relevant
accounting standards. The estimated listing expenses are subject to adjustments based on the
actual amount incurred or to be incurred.

RECENT DEVELOPMENTS

Subsequent to the Track Record Period and according to the unaudited management
accounts of our Group, our revenue for the five months ended 31 December 2017 increased
as compared to the five months ended 31 December 2016. Sales from the telecommunication
and data centre sectors are still dominant and sales from the data centre sector had been
robust as compared to our total revenue for the five months ended 31 December 2016.

According to the CRI Report, the global market size of cable assembly is expected to
reach approximately US$220.3 billion in 2021, with the CAGR of 7.0% during 2017 to
2021. The major growth force came from the market of communication equipment and data
centre, industrial and medical equipment, mobile phones, etc. Global cable assembly market
expects a consistent growth during 2017 to 2021. Subsequent to the Track Record Period
and up to the date of this prospectus, we had not experienced any significant changes in our
pricing policy and there had been no material change in unit raw material costs. As far as
we are aware, there had been no change in the general economic and market conditions in
the cable assembly industry that had materially and adversely affected our business
operations or trading prospect or financial condition.

MATERIAL ADVERSE CHANGE
Our Directors have confirmed that, up to the date of this prospectus, save as disclosed

in the paragraph headed “Listing expenses” above, there has been no material adverse
change in our financial or trading position since 31 July 2017, the end of period reported in

_9_



SUMMARY

the Accountants’ Report set out in Appendix I to this prospectus, and there has been no
event since 31 July 2017 which has materially affected the information shown in the
Accountants’ Report set out in Appendix I to this prospectus.

OFFER STATISTICS

Market capitalisation at Listing®™* *) . HK$460 million to HK$920 million

Offer size : 25% of the enlarged issued share capital of our
Company

Offer Price per Offer Share : HK$0.25 to HK$0.5

Number of Offer Shares : 460,000,000 Shares (comprising 322,000,000
new Shares and 138,000,000 Sale Shares)

Number of Public Offer Shares : 46,000,000 new Shares (subject to
reallocation)

Number of Placing Shares : 414,000,000 Shares comprising 276,000,000

new shares and 138,000,000 Sale Shares
(subject to reallocation)

Board lot : 8,000 Shares

Unaudited pro forma adjusted net : HKS$0.15 based on an Offer Price of HK$0.25
tangible assets of our Group per Share; and HK$0.19 based on an Offer
attributable to owners of our Price of HK$0.5 per Share
Company per Share™’¢

Notes:

1. The calculation of the market capitalisation of the Shares is based on 1,840,000,000 Shares in issue

immediately after completion of the Share Offer.

2. The unaudited pro forma adjusted net tangible assets attributable to owners of the Company per Share has
been arrived at after the adjustments referred to under the paragraph headed “Unaudited pro forma
statement of adjusted consolidated net tangible assets of the Group” in the section headed “Unaudited Pro
Forma Financial Information” in Appendix II to this prospectus and on the basis of 1,840,000,000 Shares in
issue at the respective Offer Prices of HK$0.25 and HK$0.5 per Share immediately following completion of
the Share Offer.

USE OF PROCEEDS

We will not receive any of the proceeds from the sales of the Sale Shares by the
Vendor in the Share Offer. We intend to apply the net proceeds to us from the Share Offer,
after deducting related underwriting fees and estimated expenses in connection with the
Share Offer and an Offer Price of HK$0.375, being the mid-point of the Offer Price range,
of approximately HK$90.7 million as follows:

Approximate

Total percentage

(HK$ million) (%)

Acquisition of production facility 55.0 60.6
Automation and enhancing information technology

applications 15.9 17.5

Further strengthening our R&D capability 8.6 9.5

Purchase and upgrade of production equipment 7.5 8.3

Increase marketing effort 1.9 2.1

General working capital 1.8 2.0

90.7 100.0

Please refer to the section headed “Future Plans and Use of Proceeds” in this
prospectus for details.
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In this prospectus, unless the context otherwise requires, the following terms and
expressions have the following meanings.

“Accountants’ Report”

“affiliate”

“Application Form(s)”

“Articles of Association” or

“Articles”

“associate(s)”
“Audit Committee”
“Board”

“Business Day”

“BVI”

“Capitalisation Issue”

“CCASS”

the accountant’s report on our Group for the Track
Record Period set out in Appendix I to this prospectus

in relation to a body corporate, any subsidiary
undertaking or parent undertaking of such body
corporate, and any subsidiary undertaking of any such
parent undertaking for the time being

WHITE  Application Form(s) and YELLOW
Application Form(s) or where the context so requires,
any of them, relating to the Public Offer

the articles of association of our Company adopted on
24 January 2018 and which will become effective upon
the Listing, as amended from time to time, a summary
of which is set out in the section headed “Summary of
the Constitution of our Company and Cayman Islands
Company Law - 2. Articles of Association” in
Appendix III to this prospectus

has the meaning ascribed to it under the Listing Rules
the audit committee of our Board
the board of Directors

a day on which banks in Hong Kong are generally
open for normal banking business to the public and
which is not a Saturday, Sunday or public holiday in
Hong Kong

the British Virgin Islands

the issue of 1,517,990,000 Shares to be made upon
capitalisation of certain sums standing to the credit of
the share premium account of our Company refer to the
paragraph headed “A. Further information about our
Company — 3. Written resolutions of our Shareholders
passed on 24 January 2018” in Appendix IV to this
prospectus

the Central Clearing and Settlement System established
and operated by HKSCC
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“CCASS Clearing Participant”

“CCASS Custodian Participant”

“CCASS Investor Participant”

“CCASS Participant”

“Chairman”

“Chief Executive Officer”

“Chief Financial Officer”

“close associate(s)”

“Code”

“Companies (Exemption of
Companies and Prospectuses
from Compliance with

Provisions) Notice”

“Companies Law”

“Companies Ordinance”

“Companies (Winding Up and
Miscellaneous Provisions)
Ordinance”

a person admitted to participate in CCASS as a direct
clearing participant or general clearing participant

a person admitted to participate in CCASS as a
custodian participant

a person admitted to participate in CCASS as an
investor participant who may be an individual or joint
individuals or a corporation

CCASS Clearing Participant, a CCASS Custodian
Participant or a CCASS Investor Participant

chairman of our Board

chief executive officer of our Company

chief financial officer of our Company

has the meaning ascribed to it under the Listing Rules

the Corporate Governance Code and Corporate
Governance Report in Appendix 14 to the Listing Rules

the Companies (Exemption of Companies and
Prospectuses from Compliance with Provisions) Notice
(Chapter 32L of the Laws of Hong Kong), as amended,
supplemented or otherwise modified from time to time

the Companies Law (as revised) of the Cayman Islands
as amended, supplemented or otherwise modified from
time to time

the Companies Ordinance (Chapter 622 of the Laws of
Hong Kong), as amended, supplemented or otherwise
modified from time to time

the Companies (Winding Up and Miscellaneous
Provisions) Ordinance (Chapter 32 of the Laws of
Hong Kong), as amended, supplemented or otherwise
modified from time to time
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“Company” or “our Company”

“connected person(s)”

“Controlling Shareholder(s)”

“core connected person(s)”

“CRI”

“CRI Report”

“Datatech Investment”

“Deed of Indemnity”

Time Interconnect Technology Limited (FEZFHE A BRA
A]), an exempted company incorporated in the Cayman
Islands with limited liability on 15 June 2017,
registered as a non-Hong Kong company under part 16
of the Companies Ordinance on 14 July 2017 and,
except where the context otherwise requires, all of its
subsidiaries, or where the context refers to the time
before it became the holding company thereof, our
Company’s present subsidiaries

has the meaning ascribed to it under the Listing Rules

has the meaning ascribed to it under the Listing Rules,
and in the context of this prospectus, refers to Time
Holdings, Linkz Industries, Mr. Paul Lo, Nickson
Holdings, GP Industries, Gold Peak, Time Management
and Linkz Management

has the meaning ascribed to it under the Listing Rules

China Research and Intelligence Co., Ltd, a company
established in China, being an Independent Third Party
and a professional market research company

the market research report commissioned by us and
prepared by CRI in relation on the industry
development trends, market demand and competitive
landscape of cable assembly industry in China, the
content of which is disclosed in this prospectus

Datatech Investment Inc., a company incorporated in
Seychelles on 19 May 2017 with limited liability and is
wholly-owned by Mr. Kwong

a deed of indemnity dated 24 January 2018 entered into
between the Controlling Shareholders and our Company
(for itself and as trustee for and on behalf of its
subsidiaries), under which the Controlling Shareholders
have given certain indemnities in favour of our
Company containing, among others, the indemnities
referred to in the section headed “Statutory and
General Information — F. Other information — 1. Tax
and other indemnities” in Appendix IV to this
prospectus
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“Deed of Non-competition”

“Director(s)”

“Gold Peak”

“Gold Peak Group”

“GP Industries”

LR INT3 EE T3 ER]

“Group”, “our Group”, “we”,
“us”, “Group Company”

“HKFRSs”

“HKSCC”

“HKSCC Nominees”

“Hong Kong” or “HK”

a non-competition deed entered into on 24 January
2018 between our Company (for itself and as trustee
for and on behalf of its subsidiaries) and each of the
Controlling Shareholders, particulars of which are set
out in the section headed ‘“Relationship with
Controlling Shareholders - Non-competition
undertakings” to this prospectus

the director(s) of our Company

Gold Peak Industries (Holdings) Limited (&1l T3 (4
M) A BR/AF]D) (formerly known as 4 ILE{ZE (4EH]) A FRA
A and GPI (Holdings) Limited), a public company
incorporated in Hong Kong on 30 June 1977, whose
shares are listed on the Main Board of the Stock
Exchange (stock code: 0040)

Gold Peak and its subsidiaries

GP Industries Limited (formerly known as GPE
Industries Limited), a public company incorporated in
Singapore on 28 March 1995, whose shares are listed
on the Singapore Exchange (stock code: G20) and is
owned as to 85.47% by Gold Peak

our Company and its subsidiaries or, where the context
otherwise requires, in respect of the period before our
Company became the holding company of its present
subsidiaries, the present subsidiaries of our Company
or some or any of them

the Hong Kong Financial Reporting Standards,
including the Hong Kong Accounting Standards and
interpretation issued by the Hong Kong Institute of
Certified Public Accountants

Hong Kong Securities Clearing Company Limited, a
wholly-owned subsidiary of Hong Kong Exchanges and

Clearing Limited

HKSCC Nominees Limited, a wholly-owned subsidiary
of HKSCC

the Hong Kong Special Administrative Region of the
PRC
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“Hong Kong Branch Share
Registrar”

“Hong Kong Legal Advisers”

“Huizhou Cabletech”

“Huizhou College”

“Huizhou Desay”

“Huizhou Factory”

“Huizhou Light Engine”

“Huizhou TIME”

“IC Consultant”

“Independent Third Party(ies)”

Tricor Investor Services Limited, our branch share
registrar and transfer office of our Company in Hong
Kong

CFN Lawyers in association with Broad & Bright

Huizhou Cabletech Wire Products Limited (HJHEEE
eI EBRAF), a WFOE established in the PRC with
limited liability on 27 November 2008, which was
deregistered on 17 February 2015

Huizhou College is a provincial undergraduate
university located in Huizhou City, Guangdong
Province of the PRC. It was established in 1946 and
granted the status of provincial undergraduate
university in March 2000

Huizhou Desay Group Co. Ltd. (EJHTT %R EA FRA
A]), a state-owned enterprise established in the PRC
with limited liability on 14 January 1993, which is an
Independent Third Party and a former shareholder of
Huizhou TIME

our factory located in Huizhou, Guangdong Province,
the PRC and is primarily used for production,
warehouse, offices, dormitory and ancillary purpose

Huizhou Light Engine Limited (ZJH CHEY:E B4 BRA
Al), a WFOE established in the PRC with limited
liability on 14 February 2007, which subsequently
became a joint stock limited company on 27 March
2012 and is a connected person of our Company

Huizhou TIME Wire Products Limited (MR T4 R
mAMRATF), a sino-foreign equity joint venture
established in the PRC with limited liability on 25
April 2002, which subsequently became a WFOE on 12
December 2006 and shall be an indirect wholly-owned
subsidiary of the Company upon completion of the
Reorganisation

Sam K. M. Ng CPA Limited, an independent internal
control consultant

an individual(s) or a company(ies) which is
independent of any directors, chief executive,
substantial  shareholder(s) of our Company, its
subsidiaries or any of their respective close
associate(s), and not a connected person of our
Company
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“Japan Legal Advisers”

“Joint Bookrunners” or “Joint
Lead Managers”

“Kunshan Time”

“Latest Practicable Date”

“Linkz Group”

“Linkz Industries”

“Linkz Management”

“Listing”
“Listing Committee”

“Listing Date”

“Listing Rules”

“Main Board”

“Memorandum of Association” or

“Memorandum”

Toranomon Chuo Law Firm

Frontpage Capital and Wealth Link

Kunshan Time Wire Products Limited (LR A
FRAH]), a WFOE established in the PRC with limited
liability on 7 November 2007, which was deregistered
on 5 January 2016

21 January 2018, being the latest practicable date for
the inclusion of certain information in this prospectus
prior to its publication

Linkz Industries and its subsidiaries but excluding our
Group

Linkz Industries Limited (4855 TZEHRAT) (formerly
known as LTK Industries Limited (44REEEAGRAF)),
a company incorporated in Hong Kong on 2 October
1981 with limited liability, which is a Controlling
Shareholder

consists of four senior management members of Linkz
Industries, namely Mr. Sy Yuk Tsan, Mr. Li Ping Kuen,
Ms. Lo Ching Yee and Mr. Wong Wai Hung, holding
0.72%, 0.09%, 0.04% and 0.02% (together representing
0.87%) of the issued ordinary share capital of Linkz
Industries, respectively, since 28 December 2000

listing of the Shares on the Stock Exchange

the Listing Committee of the Stock Exchange

the date, expected to be on or about Tuesday, 13
February 2018, on which the Shares are listed and from
which dealings therein are permitted to take place on
the Main Board of the Stock Exchange

the Rules Governing the Listing of Securities on the
Stock Exchange, as amended, supplemented or
otherwise modified from time to time

the Main Board of the Stock Exchange

the memorandum of association of our Company as
amended from time to time
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“MIIT”

“MPF Scheme”

“Mr. Kwong”

“Mr. Paul Lo”

“Nickson Holdings”

“Offer Price”

“Offer Shares”

“PB OC”

“Placing”

“Placing Shares”

“Placing Underwriters”

Ministry of Industry and Information Technology of the
People’s Republic of China (713 A RILFIE THEAME R
L)

mandatory provident fund scheme

Mr. Kwong Ping Man (B#%3C), the sole shareholder
and director of Datatech Investment

Mr. Lo Chung Wai Paul (Z{f/#%), our Chairman,
non-executive Director and a Controlling Shareholder

Nickson Holdings Limited (JJA#RAERAF), a
company incorporated in the BVI on 25 November
2009 with limited liability, which is a Controlling
Shareholder and is wholly-owned by Mr. Paul Lo

the final offer price per Offer Share in Hong Kong
Dollars (exclusive of brokerage of 1%, SFC transaction
levy of 0.0027% and Stock Exchange trading fee of
0.005%), at which Offer Shares are to be subscribed, to
be determined in the manner further described in the
section headed “Structure and Conditions of the Share
Offer — Pricing and allocation” in this prospectus.

the Public Offer Shares and the Placing Shares,
collectively

the People’s Bank of China (" AR#4T), the central
bank of the PRC

the conditional placing of the Placing Shares by the
Placing Underwriters, as further described in the
section headed “Structure and Conditions of the Share
Offer” in this prospectus

the 276,000,000 new Shares and 138,000,000 Sale
Shares initially offered by our Company and the
Vendor, respectively, for subscription and/or purchase
under the section headed “Structure and Conditions of
the Share Offer” in this prospectus

the underwriters of the Placing that are expected to
enter into the Placing Underwriting Agreement
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“Placing Underwriting
Agreement”

“PRC” or “China”

“PRC Legal Advisers”

“Pre-IPO Investment”

“Predecessor Companies

Ordinance”

“Price Determination Agreement”

“Price Determination Date”

the underwriting agreement expected to be entered into
on or around Tuesday, 6 February 2018 by, among
others, our Company, our executive Directors, our
Controlling Shareholders, the Vendor, the Sponsor, the
Joint Lead Managers, the Joint Bookrunners, and the
Placing Underwriters in respect of the Placing, as
further described in the section headed “Underwriting —
Underwriting arrangements and expenses — The
Placing” in this prospectus

the People’s Republic of China (H1# ARILFIE), except
where the context requires otherwise, and for the
purpose of this prospectus only geographical references
in this prospectus to the PRC or China excluding Hong
Kong, the Macau Special Administrative Region of the
PRC and Taiwan

Shu Jin Law Firm, the legal advisers to our Company
on PRC Laws

the investment in our Company by Datatech Investment
pursuant to a subscription agreement dated 6 June
2017, as further described in the section headed
“History, Development and Reorganisation” in this
prospectus

the Companies Ordinance (Chapter 32 of the Laws of
Hong Kong) prior to its repeal and replacement on 3
March 2014 by the Companies Ordinance and the
Companies (Winding Up and Miscellaneous Provisions)
Ordinance

the agreement to be entered into by Wealth Link (for
itself and on behalf of the Joint Lead Managers and the
Underwriters) and our Company (for itself and on
behalf of the Vendor) on the Price Determination Date
to record and fix the Offer Price

the date, expected to be on or around Tuesday, 6
February 2018, on which the Price Determination
Agreement is entered into but in any event no later
than Friday, 9 February 2018
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“Public Offer”

“Public Offer Shares”

“Public Offer Underwriters”

“Public Offer Underwriting
Agreement”

66R&D,’
“Regulation S”

“Reorganisation”

“Repurchase Mandate”

“Sale Shares”

the conditional offer to the public in Hong Kong for
subscription of the Public Offer Shares at the Offer
Price, on and subject to the terms and conditions stated
in this prospectus and in the Application Forms, as
further described in the section headed “Structure and
Conditions of the Share Offer” in this prospectus and
the related Application Forms

the 46,000,000 new Shares initially offered by our
Company for subscription at the Offer Price under the
Public Offer, subject to reallocation as mentioned in
the section headed “Structure and Conditions of the
Share Offer” in this prospectus

the underwriters of the Public Offer listed in the
section headed “Underwriting - Public Offer
Underwriters” in this prospectus

the underwriting agreement dated 29 January 2018
relating to the Public Offer and entered into by, among
others, our Controlling Shareholders, the Vendor, the
Sponsor, the Joint Lead Managers, the Joint
Bookrunners, the Public Offer Underwriters, our
executive Directors and our Company, as further
described in the section headed “Underwriting -
Underwriting arrangements and expenses — Public Offer
— Public Offer Underwriting Agreement” in this
prospectus

research and development
the Regulation S under the U.S. Securities Act

the reorganisation arrangement undergone by our Group
in preparation for the Listing as described in the
section headed “History, Development and
Reorganisation” in this prospectus

the general unconditional mandate granted to our
Directors by our Shareholders in relation to the
repurchase of our Shares, further details of which are
contained in the paragraph headed “A. Further
information about our Company — 6. Repurchase of our
Shares by our Company” in Appendix IV to this
prospectus

the 138,000,000 Offer Shares offered by the Vendor of
the Offer Price under the Placing
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DEFINITIONS

“Seychelles”
AASFC”

“SFO”

“Share(s)”

“Share Offer”

“Share Option Scheme”

“Shareholder(s)”
“Singapore”

“Sponsor” or “Frontpage Capital”

“Stock Exchange”

“Subcontracting Factory”

“subsidiary(ies)”

“substantial shareholder(s)”

“Takeovers Code”

the Republic of Seychelles
the Securities and Futures Commission of Hong Kong

the Securities and Futures Ordinance (Chapter 571 of
the Laws of Hong Kong), as amended, supplemented or
otherwise modified from time to time

ordinary share(s) of HK$0.01 each in the share capital
of our Company

the Public Offer and the Placing

the share option scheme of our Company, conditionally
approved and adopted by our Company, the principal
terms of which are summarised in the section headed
“Statutory and General Information — E. Share Option
Scheme” in Appendix IV to this prospectus

holder(s) of the Share(s)
the Republic of Singapore

Frontpage Capital Limited, a licensed corporation for
carrying on Type 1 (dealing in securities) and Type 6
(advising on corporate finance) regulated activities
under the SFO, acting as the sponsor, a joint
bookrunner and a joint lead manager of the Share Offer
and is an Independent Third Party

The Stock Exchange of Hong Kong Limited

Cabletech Wire Products Factory* (HEf# 4 BB AR 1
mifk), a processing factory located in Shenzhen,
Guangdong Province of the PRC, which provided

manufacturing support on cable assembly products

has the meaning ascribed to it in section 15 of the
Companies Ordinance

has the meaning ascribed to it under the Listing Rules
the Code on Takeovers and Mergers issued by the SFC,

as amended, modified and supplemented from time to
time
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DEFINITIONS

“Time Holdings”

“Time Interconnect HK”

“Time Investment”

“Time Japan”

“Time Management”

“Track Record Period”

“Underwriters”

“Underwriting Agreements”

“United Luminous”

“United Luminous Group”

“U.S.” or “United States” or
‘6US?’

Time Interconnect Holdings Limited, a company
incorporated in the BVI on 29 May 2017 with limited
liability and is wholly-owned by Linkz Industries

Time  Interconnect  Limited — (FER TZEHMRAH)
(formerly known as LTK Wire Products Limited (4452
EHRBMAMWAF)), a company incorporated in Hong
Kong on 29 December 1992 with limited liability and
shall be an indirect wholly-owned subsidiary of our
Company upon completion of the Reorganisation

Time Interconnect Investment Limited, a company
incorporated in the BVI on 29 May 2017 with limited
liability, which shall be a direct wholly-owned subsidiary
of our Company upon completion of the Reorganisation

Time Interconnect Japan Inc., a company incorporated
in Japan on 28 December 2000 with limited liability
and subsequently dissolved on 27 July 2015

consists of two senior management members of our
Group, namely Mr. Cua Tin Yin Simon and Mr. Chan
Ting Hei, holding 1.09% and 0.09% (together
representing 1.17%) of the issued ordinary share capital
of Linkz Industries, respectively, since 28 December
2000

comprises the financial years ended 31 March 2015,
2016 and 2017 and the four months ended 31 July
2017

the Public Offer Underwriters and the Placing
Underwriters

the Public Offer Underwriting Agreement and the
Placing Underwriting Agreement

United Luminous International (Holdings) Limited (7%
2t () ARAF)  (formerly known as Twintex
Trading Company Limited (BEBREZHRAA)), a
company incorporated in Hong Kong on 16 April 1982
with limited liability, which is wholly owned by Mr.
Paul Lo and a connected person of our Company

United Luminous and its subsidiaries

the United States of America
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DEFINITIONS

“U.S. Securities Act”

“Vendor”

“Wealth Link”

“WHITE Application Form(s)”

“WFOE”
66WTO”

“YELLOW Application Form(s)”

“EUR” or “Euro”
“HK$” or “Hong Kong Dollars”

“JPY” or “Japanese Yen”

“RMB” or “Renminbi”
“sq. ft.”

“US$” or “U.S. Dollars”

44%”

the United States Securities Act of 1993 (as amended
from time to time)

Time Holdings, the existing Shareholder which is
expected to offer to sell the Sale Shares under the
Placing

Wealth Link Securities Limited, a licensed corporation
for carrying on Type 1 (dealing in securities) and Type
4 (advising on securities) regulated activities under the
SFO, being a joint bookrunner and a joint lead manager
of the Share Offer

the application form(s) for the Public Offer Shares for
use by the public who require such Public Offer Shares
to be issued in the applicant’s own name

Wholly Foreign Owned Enterprise in the PRC

World Trade Organisation

the application form(s) for the Public Offer Shares for
use by the public who require such Public Offer Shares
to be deposited directly into CCASS

Euro, the lawful currency of the European Union

Hong Kong Dollars, the lawful currency of Hong Kong
Japanese Yen, the lawful currency of Japan

metre

square metre

millimetre

Renminbi, the lawful currency of the PRC

square feet

United States Dollars, the lawful currency of the
United States

per cent.

In this prospectus, where otherwise specified:
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DEFINITIONS

*

All dates and times refer to Hong Kong dates and time.

Amounts denominated in US$ and RMB have been translated, for the purpose of
illustration only, into HKS$, and vice versa, in this prospectus at the rates of
US$1.00 to HK$7.80 and RMB1.00 to HK$1.14, respectively. No representation is
made that any amounts in HK$, US$ or RMB can be or could have been at the
relevant date converted at the above rates or any other rates or at all.

The English translation and/or transliteration of the names of PRC nationals,
entities, enterprises, Government authorities, departments, facilities, certificates,
titles, laws and regulations included in this prospectus is unofficial translations for
identification purposes only. In the event of any inconsistency between the
English translation and/or transliteration and the Chinese version, the Chinese
version shall prevail.

Certain amounts and percentage figures included in this prospectus have been
subject to rounding adjustments.

Any discrepancies in any table between totals and sums of amounts listed therein
are due to rounding. Accordingly, figures shown as totals in certain tables may
not be an arithmetic aggregation of the figures preceding them.

For identification purpose only
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GLOSSARY OF TECHNICAL TERMS

This glossary contains explanations of certain terms, definitions and abbreviations used
in this prospectus in connection with our Group and our business. The terms and their
meanings may not correspond to standard industry meaning or usage of those terms.

“4G” fourth-generation mobile networks which support
theoretical download rates of 1Gbps at fixed locations
and 100Mbps in motion

“4K” horizontal resolution of displays or contents reaching
4,000 pixels while the vertical resolution reaching
2,000 pixels

“5G” fifth-generation mobile communications, the term is a
general reference to the ensemble of post-4G
broadband wireless communication technologies. The
general view of the industry is that 5G is capable of
providing faster data throughput and more connections,
more efficient utilisation of energy and shorter
end-to-end time delay

“Al” artificial intelligence, the use of machine to aid or
replace human in doing certain tasks by simulating the
sight, hearing, senses and thinking of human

“big bandwidth” higher bandwidth requirements for networks to
facilitate ultra-high-definition video such that carriers
are required to provide greater bandwidth to video
users as compared to traditional video services

“big data” a data set that is too large and complex to be processed
by existing conventional database management
technologies and tools, and that requires the use of new
data processing and management technologies in order
to create value from the set in a speedy and economic
manner. It has revolutionary long-term implications for
the development of informatisation, smart applications
and business models of the society

“bit” the basic unit of information in computing and digital
communication
“B2B” business-to-business, a business model where one

business makes a commercial transaction with another,
in contrast with retailing (business-to-consumer)

“cloud computing” a form of internet-based computing in which large
groups of remote servers are networked so as to allow
sharing of data-processing tasks, centralised data
storage, and online access to computer services or
resources
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GLOSSARY OF TECHNICAL TERMS

“CAGR”

“CMS ’

“connector”

“data centre”

“EN/ISO13485” or “ISO13485”

“Ethernet”

“GB 2

“Gbps”

“hot-pluggable”

“IEEE”

“InfiniBand”

“internet of things” or “IOT”

compound annual growth rate

contract manufacturing service, a business model that is
commonly used in the computer and medical industries
where the contract manufacturer is approached by its
hiring customer with a design

an electro-mechanical device for joining electrical
circuits as an interface using a mechanical assembly,
allowing an optical or electrical signal to pass between
two separate elements for electronic products

an internet-based infrastructure centre that operates and
maintains equipment for centralised collection, storage,
processing and dispatch of data, and provides related
services

the FEuropean regulatory standard on  quality
management systems on medical devices

a family of computer networking technologies
commonly used in local area networks and wide area
networks

gigabyte, a measure of computer data storage capacity
that is roughly equivalent to 1 billion bytes

Gigabits per second, representing billions of bits per
second and commonly used as a measure of bandwidth
on a digital data transmission medium such as optical
fibre

the ability to add or remove a component without
stopping or shutting down the system

Institute of Electrical and Electronic Engineers

a computer-networking communication standard used in
high performance computer featuring very high
throughput and very low latency, and is used for data
interconnect both among and within computers

a massive network connecting all sorts of information
sensory devices, such as radio frequency identification
units, ultra-red sensors, global positioning systems and
laser scanners, to the internet with the aim of
connecting all things to the network for easy
identification and management
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GLOSSARY OF TECHNICAL TERMS

“ISO” an acronym for a series of quality management and
quality assurance standards published by International
Organisation for Standardisation, a non-government
organisation based in Geneva, Switzerland, for
assessing the quality systems of business organisations

“ISO9001” quality management systems model published by ISO
for quality assurance in design, development,
production, installation and servicing

“ISO14001” an international standard that provides a framework for
an environmental management system

“ISO/TS16949” an international standard on quality management
systems for automotive production and relevant service
part organisation

“ISO Standards” International standards on specifications for products,
services and systems, to ensure quality, safety and
efficiency

“ITU-T” The ITU Telecommunication Standardization Sector,

one of the three sectors (divisions or units) of the
International Telecommunication Union (ITU) which
coordinates standards for telecommunications

“LED” light-emitting diode, a semi-conductor light source that
is used for lighting and illumination

“LTE” Long Term Evolution, refers to 4G mobile
communication technologies with orthogonal frequency
division multiplexing (OFDM) as its core technology

2

the number of connection/disconnection the device can
withstand while still meeting the standards specified

“mating cycle

“Mbps” megabit per second, a data transfer vote
“MMF” multi-mode fibre

“QDR” quality deficiency report

“SATA” serial advanced technology attachment
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FORWARD-LOOKING STATEMENTS

This prospectus contains certain forward-looking statements and information relating to
our Company and our subsidiaries that are based on the beliefs of our management as well
as assumptions made by and information currently available to our management. When used
in this prospectus, the words “aim”, “anticipate”, “believe”, “could”, “expect”, “continue”,
“going forward”, “intend”, “may”, “ought to”, “might”, “plan”, “potential”, “predict”,
“project”, “seek”, “should”, “will”, “would” and the negative of these words and other
similar expressions, as they relate to our Group or our management, are intended to identify
forward-looking statements. Such statements reflect the current views of our management
with respect to future events, operations, liquidity and capital resources, some of which may
not materialise or may change. These statements are subject to certain risks, uncertainties
and assumptions, including the other risk factors as described in this prospectus. You are
strongly cautioned that reliance on any forward-looking statements involves known and
unknown risks and uncertainties. The risks and uncertainties facing our Company which
could affect the accuracy of forward-looking statements include, but are not limited to the
following:

e our Group’s business prospects;
° our Group’s contracts on hand;

° future developments, trends and conditions in the industry and markets in which
we operate;

e our Group’s business strategies and plans to achieve these strategies;

e general economic, political and business conditions in the markets in which our
Group operates;

° changes to the regulatory environment and general outlook in the industry and
markets in which our Group operates;

e the effects of the global financial markets and economic crisis;
e our Group’s financial position;

° our Group’s ability to reduce costs;

° our Group’s dividend policy;

° the amount and nature of, and potential for, future development of our Group’s
business;

° various business opportunities that our Group may pursue;
° capital market developments;

° our Group’s ability to source raw materials;
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FORWARD-LOOKING STATEMENTS

e fluctuation in the prices of raw materials and our Group’s ability to pass-through
any increases in price to customers;

° our Group’s ability to protect our Group’s intellectual property rights;
° our Group’s ability to hire and retain talented employees;

° the actions and developments of our competitors and our Group’s ability to
compete under these actions and developments;

e change or volatility in interest rates, foreign exchange rates, equity prices,
volumes, operations, margins, risk management and overall market trends; and

° other factors beyond our Group’s control.

Subject to the requirements of applicable laws, rules and regulations, we do not have
any and undertake no obligation to update or otherwise revise the forward-looking
statements in this prospectus, whether as a result of new information, future events or
otherwise. As a result of these and other risks, uncertainties and assumptions, the
forward-looking events and circumstances discussed in this prospectus might not occur in
the way we expect or at all.

Accordingly, you should not place undue reliance on any forward-looking information.
All forward-looking statements in this prospectus are qualified by reference to the cautionary
statements in this section.

In this prospectus, statements of or references to our intentions or those of our

Directors are made as of the date of this prospectus. Any such information may change in
light of future developments.
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RISK FACTORS

Prospective investors should consider carefully all the information set forth in this
prospectus and, in particular, should consider the following risks and special
considerations in connection with an investment in our Company before making any
investment decision in relation to the Share Offer. The occurrence of any of the following
risks may have a material adverse effect on the business, results of operations, financial
conditions and future prospects of our Group. Additional risks not currently known to us
or that we now deem immaterial may also harm us and affect your investment.

This prospectus contains certain forward-looking statements regarding our plans,
objectives, expectations and intentions which involve risks and uncertainties. Our Group’s
actual results could differ materially from those discussed in this prospectus. Factors that
could cause or contribute to such differences include those discussed below as well as
those discussed elsewhere in this prospectus. The trading price of the Offer Shares could
decline due to any of these risk, and you may lose all or part of your investment.

Our Directors consider that there are certain risks and uncertainties involved in our
Group’s operations, some of which are beyond our control, that may materially and
adversely affect our Group’s business, financial conditions and results of operations. Our
Group has categorised these risks and uncertainties into: (i) risks relating to our business,
(ii) risks relating to the industry, (iii) risks relating to conducting business in the countries
where we operate, (iv) risks relating to the Share Offer and the Shares, and (v) risks relating
to the statements made in this prospectus. These risks are summarised as follows:

RISKS RELATING TO OUR BUSINESS

A significant portion of our revenue during the Track Record Period was derived from
a limited number of major customers, especially Customer A, as such, we are exposed
to the risk of customer concentration and our revenue may fluctuate significantly in the
event our orders from major customers vary by a large extent

During the Track Record Period, we derived a significant portion of our revenue from
our major customers, especially Customer A, our largest customer. For the years ended 31
March 2015, 2016 and 2017 and the four months ended 31 July 2017, our five largest
customers accounted for 82.1%, 83.7%, 85.8% and 88.4%, while Customer A accounted for
45.3%, 54.9%, 48.5% and 37.8% of our revenue, respectively. The concentration of revenue
from a few customers exposes us to some business risks including that (i) we have to spend
considerable resources on managing customer relationship with these major customers and
prioritise our production capacity to meet their needs and we may limit our ability to engage
with new customers; (ii) we may be effectively subject to certain business risks of our major
customers who incorporate our products to produce theirs or supply their services and the
decrease in demand of their respective products or services may in turn decrease the demand
of our products; and (iii) our major customers generally do not engage us on an exclusive
basis and even they provide us with their demand projection, the actual order they finally
placed with us can be significantly reduced without any or sufficient compensation, our
business operations and results of operations may thus be materially and adversely affected.
Besides, as at 31 July 2017, our trade receivables due from our five largest debtors in
aggregate amounted to approximately HK$229,174,000, representing 86.7% of our total trade
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RISK FACTORS

and bills receivables, in case our major customers encounter any financial difficulties or opt
to default our payments for whatever reasons, our liquidity position and cash flows may be
materially and adversely affected as well.

We may experience labour shortage or unrest or may incur high labour costs

Some of our production processes, such as assembly of parts and components, are
labour intensive. The availability of automation technology cannot fully replace labour.
During recent years, labour shortages have frequently occurred in China. Although we did
not experience material operational difficulty due to labour shortage during the Track Record
Period, we cannot assure you that we will not face such problems in the future. In addition,
as a result of changes in the labour market conditions or industry practices or otherwise, we
may be required to increase the wages for our workers.

We expect the salary levels of our employees and contract workers will continue to be
determined according to the prevailing market wage rates in relevant locations as well as
their performances in the foreseeable future in order for us to remain competitive. However,
we cannot assure you that we will not face labour unrest or we will not raise wages for our
employees and contract workers whether due to labour unrest in our Group or as a result of
the wage rise of other manufacturing companies in China. According to the CRI Report, the
average wage of China’s manufacturing labour rose from RMB17,966 per year in 2006 to
RMB59,200 per year in 2016, at a CAGR of 12.7%. Labour unrest will disrupt our
production and the higher wages will result in increased labour costs. If we cannot increase
our product prices to offset the additional labour costs in a timely manner or in a sufficient
amount or if we experience labour shortage or labour unrest, our business, financial
conditions and results of operations may be materially and adversely affected.

We are exposed to credit risk of our customers

Our trade and bills receivables as at 31 March 2015, 2016, 2017 and 31 July 2017
amounted to approximately HK$226,208,000, HK$207,116,000, HK$201,052,000 and
HK$264,296,000, respectively. Should the credit worthiness of our customers deteriorate or
should a significant number of our customers fail to settle their trade and bills receivables in
full for any reason, we may incur impairment losses and our results of operations and
financial position could be materially and adversely affected.

For the years ended 31 March 2015, 2016, 2017 and the four months ended 31 July
2017, the average trade and bills receivables turnover days were approximately 81.3 days,
87.0 days, 86.2 days and 71.9 days, respectively. We grant different credit periods ranging
from 30 days to 120 days to our customers. There may be a risk that our customers’
financial condition deteriorates quickly within the granted credit period which we may
become unware of, or it may be possible that the customers dispute the amount payable to
our Group, which in either case may also result in an impairment provision for our
receivables.
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There is no assurance that we will be able to fully recover our trade and bills
receivables from our customers or that they will settle our trade and bill receivables in a
timely manner. In the event that the settlements from our customers are not made on a
timely manner, the financial position, profitability and cash flow of our Group may be
adversely affected.

Fluctuations in the prices of our major raw materials or commodity prices could
materially and adversely affect our business, financial conditions and results of
operations

Some of our raw materials are subject to price volatility as a result of changes in levels
of global demand, supply disruptions and other factors. For example, soft glass optical
cables, copper cables, connectors and terminals, which constitute a large portion of our raw
materials. For the three years ended 31 March 2015, 2016 and 2017 and the four months
ended 31 July 2017, our cost of raw materials amounted to approximately HK$631,064,000,
HK$622,912,000, HK$565,438,000 and HK$253,360,000, respectively, representing 80.8%,
81.0%, 79.9% and 83.1% of our total cost of goods sold for the corresponding year. We
cannot assure you that we will be able to effectively manage the risk of price fluctuations of
the raw materials we use at all times. If there is an increase in the prices of soft glass
optical cables, copper cables, connectors, terminals or other raw materials that we require
for our production, and that if we are not able to shift such corresponding price increase to
our customers in a timely manner, there may be material and adverse effect on our business,
financial conditions and results of operations.

Our revenue was decreasing during the three years ended 31 March 2017. If we fail to
increase our revenue, our business, results of operations and financial condition may be
negatively affected

For the years ended 31 March 2015, 2016 and 2017, we recorded decreasing revenue of
approximately HK$941,482,000 and HK$911,593,000, HK$864,571,000, respectively. Our
revenue decreased from approximately HK$941,482,000 for the year ended 31 March 2015
to approximately HK$911,593,000 for the year ended 31 March 2016, primarily due to the
decrease in sales volume in the data centre sector and the opting out from Japan’s market
where we recognised revenue of approximately HK$7,849,000 and nil for the year ended 31
March 2015 and 2016, respectively and primarily sold industrial equipment products to and
revenue in the industrial equipment sector dropped for the year ended 31 March 2016. Our
revenue further decreased to approximately HK$864,571,000 for the year ended 31 March
2017, due to (i) the decrease in sales volume in the telecommunication sector by 26.1%
leading revenue in this sector to drop from approximately HK$630,649,000 for 31 March
2016 to approximately HK$486,240,000 for the year ended 31 March 2017, and the decrease
in sales volume by 91.3% in the medical equipment sector, leading revenue in this sector to
drop from approximately HK$64,798,000 for the year ended 31 March 2016 to
approximately HK$38,128,000 for the year ended 31 March 2017; and (ii) the translation of
depreciating RMB, the currency of the sales in the PRC, to Hong Kong dollars, our
reporting currency. For details of the fluctuation of our revenue, please refer to the
paragraph headed “Financial Information — Period to period comparison of results of
operations” to this prospectus.
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Our revenue is influenced by a number of factors, including the trend of and demand
from the major cable assemblies end markets, our business relationship with our customers,
the implementation of our business strategies, the competitive landscape of the cable
assembly industry as well as the general economic conditions in the PRC, Hong Kong and
elsewhere in the world. We cannot assure you that we will be able to maintain or increase
our revenue. Further, our customers may decrease their purchase orders or even discontinue
their purchase any time in the future because of, perhaps, evolving technology or change of
business plans which are out of our control. If we fail to increase our revenue at our
anticipated rates, our business, results of operations and financial condition may be
negatively affected.

If we fail to attract or retain our key managerial and technical personnel, we may
compromise our ability to maintain strong relationships with our customers and
suppliers, develop new products and effectively carry on our R&D and other efforts

Our future success depends heavily upon the continued services of our executive
Directors, senior management and other key employees. We rely on their expertise in
developing business strategies, managing business operations and strengthening our
relationships with our suppliers and customers. If one or more of our executive Directors,
senior management or key employees were unable or unwilling to continue in their present
positions, we may not be able to replace them in a timely manner or at all. If any dispute
arises between our executive Directors, senior management and key employees and us, we
cannot assure you of the extent to which any of the employment agreements that we have
entered into with our key employees could be enforced. Consequently, our business may be
severely disrupted, our financial condition and results of operations may be materially and
adversely affected, and we may incur additional expenses to recruit, train and retain
personnel.

We face pricing pressure that could adversely affect our financial performance

Some of the products we offer may be easily replicated and we thus face pricing
pressure for our products due to fierce competition. In the face of pricing pressure of a
given product, cost reduction is one of the possible ways of maintaining profitability.
Although we work consistently towards reducing our production costs, we may not be able
to achieve the desirable level of reduced costs to sustain our normal operation. As such,
whenever we consider it commercially infeasible to offer an existing product, we may either
withdraw from offering the product or remain to offer it at reduced profit or even a loss,
which may in turn adversely affect our scale of operation, our profitability and our future
prospect. We anticipate that pricing pressure on our products will be inevitable throughout
our operations.

An unanticipated or prolonged interruption of operations at production facilities would
have a material and adverse effect on our business, financial conditions and results of
operations

Our business is dependent on the continued and uninterrupted performance of our

production facilities. However, these facilities are subject to operating risks, including
equipment failures, failures to comply with applicable regulations, disruptions in power
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supply, industrial accidents, labour shortages, strike, fire, earthquake or other natural
calamities, and acts of sabotage. If any unanticipated or prolonged interruption of operations
at any of our production facilities occurs as a result of any of the foregoing or other risks or
factors, we may not be able to deliver our products to our customers in a timely manner or
at all. Consequently, our business reputation and customer relationship may be damaged, we
may be subject to compensation claims from customers and our ability to attract new
businesses may also be adversely affected.

We plan to expand our production capacity by acquiring a production factory with new
equipment in the PRC, and such expansion may result in depreciation and other
operational expenses which may adversely affect our operating results and financial
position

Our Huizhou Factory has almost been fully utilised with utilisation rate reaching 98.9%
for the four months ended 31 July 2017. We plan to expand our production capacity to
dedicate sufficient resources to seize opportunities in the market. We intend to apply our net
proceeds from the Share Offer of approximately HK$55.0 million to acquire a production
factory with a target cost of approximately HK$88.6 million. In addition, we also plan to
utilise our net proceeds from the Share Offer of approximately HK$7.5 million for the
purchase of production equipment and the upgrade of existing production and quality
equipment. For details of our expansion plan, please refer to the section headed “Future
Plans and Use of Proceeds” of this prospectus. With the intended expansion plan, it is
expected that there will be an increase in our depreciation expenses, which are estimated at
approximately HK$2.7 million per year, and other operational expenses, such as repair and
maintenance costs, the amount of which will be proportional to actual usage, which may
adversely affect our operating results and financial position.

Failure to maintain an effective quality control system could result in product returns,
warranty claims or product liability claims against us

The success of our business to a large extent depends on our ability to maintain an
effective quality control system, since our products and solutions involve complex and
highly technological standards. In order to effectively control the performance and quality of
our products and solutions, we need to manage a number of factors and aspects of our
business, including our production procedures, quality testing programme, the design of our
quality control system, our quality training system, and our ability to ensure that our
employees adhere to the quality control policies. Some of these factors may be beyond our
control and none of these measures can completely eliminate the possibility of delivering a
defective product to our customers. For example, we cannot test our products for all possible
scenarios, and our products may contain defects which cannot be discovered or corrected in
a timely manner or become defective only after we carry out our inspections and tests.
Although we did not experience any material product returns, warranty claims and product
liability claims during the Track Record Period, product returns, warranty claims and
product liability claims accumulated to a significant mass brought against us could cause
damage to our reputation, breach of contract with our customers, decreased demand for our
products, costly litigation and loss of revenue. This could have a material adverse effect on
our results of operations and financial condition.
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In the event that any of our products is found defective, our customers may request
sales return. For the years ended 31 March 2015, 2016 and 2017 and the four months ended
31 July 2017, we have incurred sales return of approximately HK$5,872,000, HK$2,224,000,
HK$3,094,000 and HK$1,669,000, respectively, representing 0.6%, 0.2%, 0.4% and 0.4% as
a percentage of revenue of the respective year. For more details regarding sales return,
please refer to the paragraph headed “Business — After-sales services” in this prospectus.
Any future product returns may result in substantial and unexpected losses and could
materially reduce our operating profit and cash flows.

We may not be able to adapt to the continuous technological changes and develop new
products or upgrade our existing products to meet our customers’ fast changing
standards and specifications

Our products are generally used in industries that are facing fast changing technologies
where new generation products keep replacing the older ones. Our major customers, some of
which are influential in their respective industry, demand highly on the ability to adapt to
ongoing technological changes and may order our products only if they can comply with the
latest industry standards or meet the constantly changing product specifications. Therefore,
we are subject to intense pressure and increased competition in maintaining our technical
capability, improving our product innovation and upgrading our knowledge on products and
applications in various industries. Despite the considerable investments we made for keeping
us abreast of the latest technology and developing our products, there is no guarantee that
we can successfully and continually develop and upgrade our products according to the
up-to-date technology advancement, our products will continue to be accepted by the
customer’s standards and specifications or our position will not be challenged by our
existing competitors or new market players. By failing to do so, our customers may
eventually switch to other competent suppliers, we may not be able to expand our customer
base or we cannot gain acceptance by the market. As a result, our business, prospect,
financial condition and results of operations may be materially and adversely affected.

We generate a significant amount of overseas sales. Conducting business in overseas
markets involves risks and uncertainties such as foreign exchange rate exposure and
political and economic instability that could lead to reduced overseas sales and reduced
profitability associated with such sales

We generated a significant amount of overseas sales apart from the PRC and Hong
Kong, principally from customers in the United States and Europe. For the years ended 31
March 2015, 2016 and 2017 and the four months ended 31 July 2017, our revenue generated
from customers outside of the PRC and Hong Kong was approximately HK$308,179,000,
HK$186,790,000, HK$290,828,000 and HK$189,767,000, respectively, representing 32.7%,
20.5%, 33.6% and 48.1% of our total revenue, respectively. We are exposed to various risks
such as foreign exchange rate exposure and political and economic instability and we believe
that these overseas risks and uncertainties could lead to reduced overseas sales and reduced
profitability associated with such sales, which would reduce our overall sales and profits.
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In addition, our reporting currency is in Hong Kong dollars, while the transactions
conducted in the PRC are settled with RMB, when preparing our consolidated financial
statements, income and expenses in RMB are translated to Hong Kong dollars using
reasonable exchange rate. As such, our results of operation are likely to be significantly
affected by the movement in exchange rates of RMB against Hong Kong dollars.

If we fail to effectively implement our production plan or our inventories become
obsolete, our future performance and operating results will be adversely affected

We plan our production and determine raw materials, components and finished products
based on the amount of the actual or projected purchase orders and our procurement cycle
for raw materials and components. Our major customers sometimes enter into
vendor-managed inventory arrangements with our Group whereby our customers would
provide production forecasts to us. These production forecasts are not binding, but we
usually allocate our internal resources to plan for our production and manage our inventory
level in accordance with these forecasts. Please refer to paragraph headed “Business —
Inventory management” in this prospectus for details of our inventory management. If the
actual demand for our cable assembly products lags significantly behind our internal
projections or those of our customers, we may result in underutilising our production
capacities or producing more cable assembly products than we can sell, which may have a
material adverse effect as to our financial performance and cash flow and could increase
write-offs of obsolete inventory.

Our financial statements during the Track Record Period have the impact of imputed
financial guarantee income which will be discontinued after Listing and the year ending
31 March 2018

During the Track Record Period, we had banking facilities jointly used and guaranteed
by certain members of Linkz Group and our Group. For each reporting period during the
Track Record Period, we recognised imputed financial guarantee income pursuant to the
HKFRSs. In particular, our Group provided guanrantees to financial institutions in order to
secure certain general banking facilities granted to Linkz Group and us during the Track
Record Period. The fair value of providing the financial guarantee to Linkz Group in favour
of the financial institutions for these banking facilities is at first recognised as financial
liability. As Linkz Group had not defaulted on the banking facilities granted by the financial
institutions, our Group did not make any payment arising from the guarantees, and therefore,
our Group recognised imputed financial guarantee income, representing the reversal of the
financial liability over the guarantee period. There was no cash impact arising from the
guarantee provided by our Group. In addition, such imputed financial guarantee income is
only a hypothetical income under HKFRSs and had no cash inflow during the Track Record
Period. The value of the imputed financial guarantee is affected by the initial recognition of
the financial guarantee contract at fair value and amortisation of the financial guarantee
liabilities subsequently. For the year ended 31 March 2015, 2016 and 2017 and the four
months ended 31 July 2017, we recognised imputed financial guarantee income of
approximately HKS$11,823,000, HKS$16,239,000, HK$17,299,000 and HKS$5,334,000,
respectively and our financial guarantee liabilities were approximately HK$8,955,000,
HK$7,816,000, HK$8,712,000 and HK$3,095,000 as at 31 March 2015, 2016 and 2017 and
31 July 2017, respectively. Subsequent to the Track Record Period and upon Listing, the
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banking facilities that require guarantee from Linkz Group in favour of our Group or vice
versa have been or will be replaced by independent new facilities or the guarantee
requirements of Linkz Group and our Group independently. Accordingly, based on our
Directors’ current best estimate and subject to audit, we expect to recognise imputed financial
guarantee income of approximately HK$8.4 million for the year ending 31 March 2018 but
will not recognise further such income for the abovementioned cross guarantees in
subsequent financial years. Please refer to the section headed “Financial Information —
Selected line items in the consolidated statements of profit or loss and other comprehensive
income — Imputed financial guarantee income” in this prospectus for further details. As a
result, investors should note the impact of the imputed financial guarantee income in our
consolidated financial statements during the Track Record Period and until the financial year
ending 31 March 2018.

Our R&D efforts may not yield the benefits that we expect and we may not be able to
successfully introduce new cable assembly products to maintain our competitiveness

We have a team of R&D personnel for the continuous technological development and
product innovation for our existing and potential customers. We consider it crucial for our
business to have a productive and effective R&D team for maintaining our competitive
position and business growth. For the years ended 31 March 2015, 2016 and 2017 and the
four months ended 31 July 2017, our expenses on R&D amounted to approximately
HK$24,263,000, HK$24,542,000, HK$28,223,000 and HKS$12,349,000, respectively.
However, the expenses we spent on R&D may not necessarily bring successful outcome
which could help us to upgrade our existing products or innovate new ones. We may also
fail to develop the products that our customers require. Further, we may not be able to
anticipate correctly or be aware of the technological development trends and such inability
in turn may have a material and adverse impact on our business, financial position and
results of operations.

Our efforts to enhance production capacities are subject to risks and uncertainties and
we cannot assure you that we will be successful in implementing our future expansion
plans or in managing our growth

To cope with our existing business needs and as part of our business plans to utilise
the net proceeds from the Share Offer, we intend to expand our existing production
capacities, details of such are depicted in the sections headed “Business — Business
strategies” and “Future Plans and Use of Proceeds” in this prospectus. Our business
expansion plan will require substantial capital and our management time and efforts.
However, there will be considerable time lapse after we committed the capital for
identifying the suitable site area, constructing the facilities and acquiring the plant and
machinery, during such time there may be:

- drastic and adverse change in market demand of our products;

- new standards and technologies such that more efficient and cost effective ways
of producing our products arise;
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—  interruptions caused by fire, terrorist attacks, natural disasters or other unforeseen
events; and/or

—  diversion of management attention and resources,

such that our efforts to enhance production capacities will be subject to significant risks and
uncertainties.

In addition, due to the changes of circumstances including but not limited to the ones
above, the enhancement of our production capacities may not yield the original expected
benefits. There may even be cost overrun in completing our new production facilities due to
unexpected inflation or other market factors such that we may need to put in extra and
substantial resources in order not to abandon the expansion plan. Accordingly, the extra
financial resources incurred may adversely affect our results of operation and liquidity.

Moreover, our future growth will be affected by various factors, including but not
limited to, our ability to manage our operation and expansion, obtain any required financing,
achieve operational efficiencies, and secure sufficient access to raw materials. Furthermore,
we will need to maintain and expand our relationships with customers, suppliers and other
third parties. If we are unable to manage these aspects of our business effectively, our
ability to conduct or expand our business would be impaired, and we may fail to attract and
retain qualified management staff and employees to accommodate our future growth, which
may in turn materially and adversely affect our business, financial condition, results of
operations and prospect.

We generally do not enter into long-term contracts with our customers

We generally do not have long-term purchase commitments from our customers and our
sales are made on the basis of individual purchase orders without fixed timing each year.
Although our customers may cancel, defer or reduce their purchase orders without paying
any penalties and compensation under the purchase agreements we entered into with them,
we did not experience any material cancellation of purchase orders from our customers
during the Track Record Period. Therefore, we have not adopted any measures to mitigate
possible losses to us in this regard. We cannot assure you that any of our customers will
place purchase orders with us in the future at the same level as in prior periods, or that the
volume of our customers’ purchase orders will be consistent with our expectation when we
plan our expenditures. As a result, our results of operations may vary from period to period
and may fluctuate significantly in the future.

We may not be able to prevent others from unauthorised use of our intellectual
property, which could harm our business and reputation

We rely on a combination of trademark and copyright laws as well as non-disclosure
agreements and other methods to protect our intellectual property rights. It could be difficult
and expensive to police unauthorised use of intellectual property. As at the Latest
Practicable Date, we had 26 patents active in the PRC. The steps we have taken may be
inadequate in preventing misappropriation of our technologies, trademarks, trade names or
other intellectual property. The possession of the above patents does not eliminate the
possibility that others will infringe our intellectual property rights. Our inability to prevent
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others from unauthorised use of our intellectual property could harm our business, reputation
and competitive positions. Further, we may have to enforce our intellectual property rights
through litigation. Such potential litigation may result in substantial costs and diversion of
resources and management attention.

We may be subject to civil and criminal liabilities for our defective products and any
significant product liability claim could have a material and adverse effect on our
financial condition

We may be liable for loss and injury caused by defective products we manufacture and
sell. We have taken up and maintained all necessary insurance such as product liability
insurance for our products and public liabilities insurance. While there were no complaints
or claims against us for losses or injuries due to defective products during the Track Record
Period, there is no assurance that we will not receive any complaints or claims against us
pursuant to, including but not limited to, any of the above-mentioned laws in the future,
which may adversely affect our reputation and the operation of our Group. We may also be
liable for loss and injury due to defective products sold in other jurisdictions where we
operate and the above insurance coverage may not be sufficient. As such, it may have a
material and adverse effect on our business, financial conditions and results of operations.

We have limited insurance coverage in China

The insurance industry in China is still at an early stage of development. Insurance
companies in China offer limited business insurance products and do not, to the best of our
knowledge, offer business liability insurance. While business disruption insurance is
available to a limited extent in China, we have determined that the risks of disruption, cost
of such insurance and the difficulties associated with acquiring such insurance on
commercially reasonable terms make it impractical for us to have such insurance. The
occurrence of certain incidents including severe weather conditions, earthquake, fire, war,
power outages, flooding and the consequences resulting from them may not be covered by
our insurance policies adequately, or at all. If we were subject to substantial liabilities that
were not covered by our insurance, we could incur costs and losses that could materially and
adversely affect our results of operations.

We have utilised and expected to continue to utilise subcontractors for manufacturing
of a portion of our products. If any of our subcontractors fail or are unwilling to meet
our production criteria, quality or delivery requirements, our production plan may be
adversely affected

We have outsourced certain labour intensive parts of our production process to selected
subcontractors in the PRC from time to time, particularly during peak season. Subcontracting
costs for the years ended 31 March 2015, 2016 and 2017 and the four months ended 31 July
2017 amounted to approximately HK$15,122,000, HK$9,996,000, HK$14,087,000 and
HK$6,160,000, respectively, representing 1.9%, 1.3%, 2.0% and 2.0% of our total cost of
goods sold, respectively. As a result, we are subject to risks associated with the utilisation of
subcontractors, including their failure or unwillingness to meet our production criteria and
quality or delivery requirements. If any of our subcontractors fail or are unwilling to meet
our production criteria, quality or delivery requirements, our production plan may be
adversely affected.
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Any change in our tax treatment could reduce our profitability

Our income tax filing positions and consolidated income tax provisions and accruals
are based on interpretations of applicable tax law, including income tax treaties between the
various countries and regions in which we operate. Significant judgment and the use of
estimates are required in determining our provisions for income taxes. Although we believe
our tax estimates are reasonable, the final determination of the relevant tax authorities could
be materially different from our historical income tax provision and accruals and we may
face adverse tax consequences. This could have a material effect on our financial statements
in the period or periods for which that determination is made.

RISKS RELATING TO THE INDUSTRY

We may not be able to develop, manufacture and introduce new and technologically
enhanced products that meet our customers’ requirements consistently

The markets for our products are characterised by rapid changes caused by the frequent
emergence of new technologies and industry standards. This requires us to anticipate and
respond rapidly to changes in industry standards and customer needs and to develop,
manufacture and introduce new and enhanced products on a timely and cost effective basis.
Failure to anticipate and respond to customers’ changing needs and emerging technological
trends timely and accurately, to develop, manufacture and introduce products that meet the
evolving needs of our customers could adversely affect our relationships with our customers,
thus resulting in our loss of market share. If this occurs, it may have a material and adverse
effect on our business, financial conditions and results of operations.

Our products are required to meet industry technical standards and client’s
specifications and our customers and our Group place significant emphasis on product
quality and reliability, any quality or reliability issue can affect our customer’s decision in
selecting suppliers. As a result, if our products experience quality deficiency issues, our
business, financial conditions and results of operations could be materially and adversely
affected.

Our business depends on delivering products of consistently high quality. Many of our
products are subject to industry technical and performance standards set by various
authorities and organisations, such as the IEEE, as well as the specifications required by our
customers.

To ensure high quality standards, our products are inspected and tested for quality by
our quality control personnel in accordance with our internal procedures. There is no
assurance that our quality inspection and testing procedures may be effectively complied
with at all times. Failure to comply with such quality inspection and testing procedures by
our employees could result in faulty or defective products being delivered to our customers.
In addition, our quality testing procedures may not always be sufficient. Any changes in the
relevant industry technical standards or governmental safety requirements will affect our
sales if our products do not meet such new standards or requirements.
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We face significant competition in our business and our inability to compete effectively
would be detrimental to our business and prospects for future growth

We operate in a highly competitive industry where the entry barrier is not high. As
such, we face significant competition and pricing pressure in our business. The industry and
markets for our products are characterised by factors such as rapid technological change and
new product development, rapid product obsolescence, evolving industry standards and
significant price erosion over the life of a product. We primarily compete on the following
bases:

e  product functionality, quality and reliability;

° design, technical and manufacturing capabilities;

° ability to meet customers’ delivery schedules;

e  customer relationships and services; and

e  product price.

There can be no assurance that we will maintain our competitiveness in any of these
areas with respect to any of our products. Many of our existing and potential competitors
may have significantly greater financial, manufacturing, sales, marketing and other resources
than us. If we fail to compete effectively in the future, our business and prospects for future

growth would be materially and adversely affected.

RISKS RELATING TO CONDUCTING BUSINESS IN THE COUNTRIES WHERE
WE OPERATE

Changes in the PRC’s political, economic and social conditions, laws, regulations and
policies may have an adverse effect on us

The economy of the PRC differs from the economies of most developed countries in
many respects, including:

e  structure;

° level of government involvement;
° level of development;

° growth rate;

e  control of foreign exchange; and

° allocation of resources.
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The PRC economy has been transitioning from a planned economy to a more
market-oriented economy. For the past three decades, the PRC government has implemented
economic reform measures emphasizing utilisation of market forces in the development of
the PRC economy. In addition, the PRC government continues to play a significant role in
regulating industries by imposing industrial policies. Despite the implementation of such
reforms, we cannot predict whether changes in the PRC’s political, economic and social
conditions, laws, regulations and policies will have any adverse effect on our current or
future business, financial conditions and results of operations.

The PRC’s legal system embodies uncertainties that could adversely affect our business,
financial conditions and results of operations

Our operations in the PRC are generally affected by, and subject to, the PRC legal
system and PRC laws and regulations. Since 1979, many new laws and regulations covering
general economic matters have been promulgated in the PRC. Despite these legal
developments, the PRC’s legal system is not yet complete. Even where adequate law exists
in the PRC, the enforcement of existing laws or contracts based on existing law may be
uncertain or sporadic, and it may be difficult to obtain swift and equitable enforcement or to
obtain enforcement of a judgment by a court of another jurisdiction. The PRC legal system
is based on written statutes and their interpretation, and prior court decisions may be cited
for reference but only have limited weight as precedents. The relative inexperience of
China’s judiciary in many cases creates additional uncertainty as to the outcome of any
litigation. In addition, interpretation of statutes and regulations may be subject to
government policies reflecting domestic political changes.

Our corporate structure may restrict our ability to receive dividends from, and transfer
funds to, our subsidiaries, which could restrict our ability to act in response to
changing market conditions in a timely manner

Our Company is a Cayman Islands holding company and our operations are conducted
through our subsidiaries in Hong Kong and the PRC. Please refer to the section headed
“History, Development and Reorganisation” in this prospectus. The ability of our PRC
operating subsidiary to make dividend and other payments to us may be restricted by factors
that include changes in applicable foreign exchange policies and other laws and regulations.
In particular, under PRC law, each of our PRC operating subsidiary may only pay dividends
after 10% of its net profit has been set aside as reserve funds, unless such reserves have
reached at least 50% of its registered capital. In addition, the profits available for
distribution from our PRC operating subsidiary are determined in accordance with generally
accepted accounting principles in the PRC. This calculation may differ if it were performed
in accordance with different accounting principles and financial regulations applicable to
companies established in the PRC. As a result, we may not have sufficient distributions from
our PRC operating subsidiary to enable necessary profit distributions to our shareholders in
the future, which would be based upon our financial statements prepared under relevant
accounting principles and financial regulations applicable to companies established in the
PRC.
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Distributions by our PRC operating subsidiary to us except used as dividends may be
subject to governmental approval and taxation. Any transfer of funds from our Company to
our PRC operating subsidiary, either as a shareholder loan or as an increase in registered
capital, is subject to registration or approval of PRC governmental authorities, including the
relevant administration of foreign exchange and/or the relevant examining and approving
authorities. These limitations on the free flow of funds between us and our PRC operating
subsidiary could restrict our ability to act in response to changing market conditions in a
timely manner.

Gain on the sales of our Shares and dividends on our Shares may be subject to PRC
income taxes

Under the previous PRC tax laws and regulations, dividends paid by us to our overseas
investors were not subject to PRC withholding tax or income tax. If we are deemed to be a
PRC “resident enterprise” under the “de facto management body” test of the Enterprise
Income Tax Law ({ZEFr{#Fi)) and its implementation rules, dividends on our Shares
may be regarded as income from “sources within China,” and therefore, become subject to a
10.0% withholding tax. However, it is unclear whether the dividends we pay would be
treated as income derived from sources within China and be subject to the PRC tax. If we
are required under the Enterprise Income Tax Law ({&2Efr{38ii%)) and its implementation
rules to withhold PRC income tax on any dividends we pay to our foreign shareholders, the
value of your investment in our Shares may be materially and adversely affected.

It may be difficult to effect service of process upon us or to enforce against us in the
PRC judgments obtained from non-PRC courts

Our company is a holding company incorporated in the Cayman Islands, while all of
the assets of our operating subsidiary are located within China. Therefore, it may not be
possible for investors to effect service of process upon us or to enforce against us in China
any judgments obtained from non-PRC courts.

Although we will be subject to the Listing Rules, the Takeovers Code and other related
rules and regulations upon the listing of our Shares on the Stock Exchange, the holders of
our Shares will not be able to bring actions on the basis of any violations of the Listing
Rules and must rely on the Stock Exchange or other relevant authorities to enforce such
rules. The Hong Kong Codes on Takeovers and Mergers and Share Buy-backs do not have
the force of law and only provide standards of acceptable commercial conduct for takeover
and merger transactions and share repurchases in Hong Kong.

On 14 July 2006, the Supreme People’s Court of the PRC and the Hong Kong
government signed an Arrangement on Reciprocal Recognition and Enforcement of
Judgments in Civil and Commercial Matters by the Courts of the Mainland and of the Hong
Kong Special Administrative Region Pursuant to Choice of Court Agreements between the
Parties Concerned. Under such arrangement, where any designated People’s Court of the
PRC or any designated Hong Kong court has made an enforceable final judgment requiring
payment of money in a civil and commercial case pursuant to a choice of court agreement in
writing by the parties, any party concerned may apply to the relevant People’s Court of the
PRC or Hong Kong court for recognition and enforcement of the judgment. The arrangement
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has been promulgated by the Supreme People’s Court of the PRC on 3 July 2008 and came
into effect on 1 August 2008, but the outcome and enforceability of any action brought
under the arrangement is still uncertain.

China does not have treaties providing for the reciprocal enforcement of judgments of
courts with Japan, the United Kingdom, the United States or most other Western countries.
In addition, Hong Kong has no arrangement with the United States for reciprocal
enforcement of judgments. Accordingly, it may be difficult to secure recognition and
enforcement in China for court judgments obtained in other jurisdictions and to access our
assets or assets of our directors in China in order to enforce judgment awards against us or
our directors outside of China. Therefore, it may be difficult for you to enforce against us,
or our directors in China, any judgments obtained from non-PRC courts.

RISKS RELATING TO THE SHARE OFFER AND THE SHARES

As there has been no prior public market for the Shares before the Listing, the
liquidity and market price of the Shares following the Listing may be volatile

Before the Listing, there has been no public market for the Shares. The Offer Price for
the Shares will be the result of negotiations between Wealth Link (for itself and on behalf of
the Joint Lead Managers and the Underwriter(s)) and us, which may differ from the market
prices of the Shares after the Listing. We have applied to the Stock Exchange for the listing
of, and permission to deal in, the Shares. However, there is no assurance that the Listing
will result in the development of an active and liquid public trading market for the Shares
following the Listing or in the future or, if it does develop, that it will be sustained after the
Listing or that the market price of the Shares will not decline below the Offer Price. The
market price, liquidity and trading volume of the Shares may be volatile and may result in
substantial losses for investors purchasing the Offer Shares in the Share Offer.

Factors that may affect the volume and price at which the Shares will be traded
include, among other things:

° variations in our revenue, earnings and cash flows;

° changes in our pricing policies as a result of the presence of competitors;
° changes in our senior management personnel;

e  our new investments;

° investors’ perception of us and our future business plans;

° changes in laws, regulations and rules in Hong Kong;

° actual or potential litigation or regulatory investigations; and

e general economic and market conditions or other developments and factors
affecting us and our industry in Hong Kong.

We can give no assurance that these developments will not occur in the future.
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Investors of the Offer Shares in the Share Offer will experience immediate dilution and
may experience further dilution if we issue additional Shares in the future

Based on the Offer Price range, the Offer Price is expected to be higher than the net
tangible asset value per Share immediately prior to the Share Offer. Therefore, the
purchasers of the Offer Shares will experience an immediate dilution in unaudited pro forma
net tangible asset value to approximately HK$0.15 per Share and approximately HK$0.19
per Share based on the Offer Price of HK$0.25 per Offer Share and HK$0.5 per Offer Share
respectively. Also, additional funds may be required in the future to finance the expansion or
new developments of the business and operations of our Group or new acquisitions. If
additional funds are raised through the issuance of new equity or equity-linked securities of
our Company other than on a pro rata basis to existing Shareholders, the percentage
ownership of the Shareholders in our Company may be diluted or such new securities may
confer rights and privileges that take priority over those conferred by the Offer Shares.

Any actual or perceived sales of Shares in the future by the existing Shareholders may
have a material adverse effect on the Share price

Future sales by the existing Shareholders of a substantial number of the Shares in the
public markets after the Listing may materially and adversely affect the market price of the
Shares prevailing from time to time. Only a limited number of the Shares currently
outstanding will be available for sales immediately after the Listing due to contractual and
regulatory restrictions on re-sale. Please refer to the paragraphs headed “Underwriting —
Lock-up undertakings to the Public Offer Underwriters” and “Underwriting — Lock-up
undertakings to the Stock Exchange” in this prospectus for a description of some of the
contractual and regulatory restrictions on re-sale. Nevertheless, after these restrictions lapse
or if they are waived or breached, future sales of a substantial number of the Shares, or the
perception that these sales may occur, may materially and adversely affect the market prices
of the Shares and our ability to raise equity capital in the future.

You may face difficulties in protecting your interests because we are incorporated
under the Cayman Islands laws, and the laws of the Cayman Islands relating to the
protection of minority shareholders may be different in certain respects from those
under the laws of Hong Kong or other jurisdictions

We are an exempted company incorporated in the Cayman Islands with limited liability,
and the law of the Cayman Islands may differ in some respects from that of Hong Kong or
other jurisdictions where investors may be located.

Our corporate affairs are governed by, among other things, our Articles of Association,
the Companies Law and the common law of the Cayman Islands. The rights of shareholders
to take legal action against us and our Directors, actions by minority shareholders and the
fiduciary responsibilities of our Directors to us under Cayman Islands law are to a large
extent governed by the common law of the Cayman Islands and our Articles of Association.
The common law of the Cayman Islands is derived in part from comparatively limited
judicial precedent in the Cayman Islands as well as from English common law, which has
persuasive authority on a court in the Cayman Islands. The rights of our Shareholders and
the fiduciary responsibilities of our Directors under Cayman Islands law may differ in some
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respects from those under statutes or judicial precedents in Hong Kong, or other
jurisdictions where investors may be located. The remedies available to the minority
Shareholders may be limited comparing to the laws of other jurisdictions.

Please refer to the paragraph headed “Summary of the Constitution of our Company
and Cayman Islands Company Law — 3. Cayman Islands Company Law” in Appendix III to
this prospectus for further information.

Historical dividends are not indicative of our Group’s future dividends

Member of our Group declared and settled dividends of approximately
HK$130,000,000 to the shareholders during the year ended 31 March 2017. The value of
dividends declared and paid in previous years should not be relied on by potential investors
as a guide to the future dividend policy of our Group or as a reference or basis to determine
the amount of dividends payable in the future. There is no assurance that dividends will be
declared or paid in the future, at a similar level or at all. The amount of any dividends to be
declared in the future will be subject to, among other factors, our Directors’ discretion,
having taken into account the substantial capital requirements of our Group in the
foreseeable future, the availability of distributable profits, our Group’s earnings, working
capital, financial position, capital and funding requirements, the applicable laws and other
relevant factors.

In any event, there is no assurance that our Company will receive sufficient distribution
from our subsidiaries to support any future profit distribution to the Shareholders, or that the
amounts of any dividends declared by our Company in the future, if any, will be of a level
comparable to dividends declared and paid by us in the past, or by other listed companies in
the same industry as our Group.

RISKS RELATING TO THE STATEMENTS MADE IN THIS PROSPECTUS

You should read the entire prospectus carefully and we strongly caution you not to
place any reliance on any information contained in press articles or other media, which
may not be consistent with information contained in this prospectus

We wish to emphasise to potential investors that we do not accept any responsibility
for the accuracy or completeness of any press articles or other media that were not prepared
or approved by us. We make no representation as to the appropriateness, accuracy,
completeness or reliability of any of the projections, valuations or other forward-looking
information about us, or of any assumptions underlying such projections, valuations or other
forward-looking information included in or referred to by the media. To the extent that any
such statements are inconsistent with, or in conflict with, the information contained in this
prospectus, we disclaim them. Accordingly, prospective investors are cautioned to make their
investment decisions on the basis of the information contained in this prospectus only and
should not rely on any other information.
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You may not place undue reliance on information derived from the third party report
set out in this prospectus

Our Directors believe that the source of information derived from the third party report
set out in this prospectus, particularly the section headed “Industry Overview”, is an
appropriate source for such information and have taken reasonable care in extracting and
reproducing such information. We have no reason to believe that such information is false or
misleading or that any fact has been omitted that would render such information false or
misleading. The information has not been independently verified by us, the Vendor, the
Sponsor, the Joint Lead Managers, the Joint Bookrunners, the Underwriter(s), nor any of
their or our Directors, affiliates, advisers or any other parties involved in the Share Offer
and no representation is given as to its accuracy.
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WAIVER FROM STRICT COMPLIANCE WITH THE LISTING RULES

Certain members of our Group have business transactions with connected persons that
are expected to continue after Listing, which will constitute non-exempt continuing
connected transactions of our Company under the Listing Rules upon Listing and in
preparation for the Listing, we have applied to the Stock Exchange for waiver from strict
compliance with the relevant provisions of the Listing Rules.

CONTINUING CONNECTED TRANSACTIONS

We have entered into the Linkz Industries Framework Agreement, the Linkz
Administrative Services Agreement and the Linkz Property Sharing Agreement with Linkz
Industries. In addition, we have entered into the United Luminous Master Supply Agreement
with United Luminous. As both Linkz Industries and United Luminous are connected
persons under Chapter 14A of the Listing Rules, transactions contemplated under these
agreements will constitute continuing connected transactions for our Company under the
Listing Rules after Listing. Details of these agreements and the transactions contemplated
therein are set out in the section headed “Continuing Connected Transactions” in this
prospectus. As the business transactions under the Linkz Industries Framework Agreement
will constitute non-exempt continuing connected transactions for our Company under the
Listing Rules after Listing, we have applied to the Stock Exchange for, and the Stock
Exchange has granted us, a waiver from strict compliance with the requirements under
Chapter 14A of the Listing Rules. Further details of the waiver we sought are set out in the
section headed “Continuing Connected Transactions” in this prospectus.

_47 -



INFORMATION ABOUT THIS PROSPECTUS AND THE SHARE OFFER

DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus, for which our Directors collectively and individually accept full
responsibility, includes particulars given in compliance with the Companies (Winding Up
and Miscellaneous Provisions) Ordinance, the Securities and Futures (Stock Market Listing)
Rules (Chapter 571V of the Laws of Hong Kong) and the Listing Rules for the purpose of
giving information to the public with regard to our Group. Our Directors, having made all
reasonable enquiries, confirm that to the best of their knowledge and belief, the information
contained in this prospectus is accurate and complete in all material respects and not
misleading or deceptive, there are no other matters the omission of which would make any
statement herein or this prospectus misleading, and all opinions expressed in this prospectus
have been arrived at after due and careful consideration and are founded on bases and
assumptions that are fair and reasonable.

INFORMATION ON THE SHARE OFFER

The Share Offer comprises the Public Offer of 46,000,000 new Shares and the Placing
of 414,000,000 Shares (comprising 276,000,000 new Shares and 138,000,000 Sale Shares
initially offered by our Company and the Vendor, respectively) (subject, in each case, to
reallocation on the basis under the section headed “Structure and Conditions of the Share
Offer” in this prospectus).

The Offer Shares are offered solely on the basis of the information contained and
representations made in this prospectus and the Application Forms and on the terms and
subject to the conditions set out herein and therein.

No person is authorised to give any information in connection with the Share Offer or
to make any representation not contained in this prospectus, and any information or
representation not contained herein must not be relied upon as having been authorised by us,
the Vendor, the Sponsor, the Joint Bookrunners, the Joint Lead Managers, the Underwriters,
any of their respective directors, agents, employees or advisers or any other party involved
in the Share Offer.

Details of the structure of the Share Offer, including its conditions, are set out in the
section headed “Structure and Conditions of the Share Offer” in this prospectus, and the
procedures for applying for the Public Offer Shares are set out in the section headed “How
to Apply for the Public Offer Shares” in this prospectus and in the relevant Application
Forms.

Neither the delivery of this prospectus nor any subscription or acquisition made under
it shall, under any circumstances, constitute a representation that there has been no change
in our affairs since the date of this prospectus or imply that the information contained in this
prospectus is correct as of any date subsequent to the date of this prospectus.
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INFORMATION ABOUT THIS PROSPECTUS AND THE SHARE OFFER

UNDERWRITING

This prospectus is published solely in connection with the Share Offer which is
sponsored by the Sponsor. The Public Offer is fully underwritten by the Public Offer
Underwriters on a conditional basis, under the terms and conditions of the Public Offer
Underwriting Agreement. The Placing Underwriting Agreement relating to the Placing is
expected to be entered on or around the Price Determination Date, subject to any agreement
on pricing of the Offer Shares between Wealth Link (for itself and on behalf of the Joint
Lead Managers and the Underwriters) and our Company (for itself and on behalf of the
Vendor). The Share Offer is managed by the Joint Lead Managers.

If, for any reason, the Offer Price is not agreed between our Company (for itself
and on behalf of the Vendor) and Wealth Link (for itself and on behalf of the Joint
Lead Managers and the Underwriters) by the Price Determination Date, the Share
Offer will not proceed. Further information relating to the Underwriters and Underwriting
Arrangements are contained in the section headed “Underwriting” in this prospectus.

RESTRICTIONS ON OFFER AND SALE OF THE OFFER SHARES

No action has been taken to permit a public offering of the Offer Shares or the general
distribution of this prospectus and/or the Application Forms in any jurisdiction other than
Hong Kong. Accordingly, this prospectus may not be used for the purpose of, and does not
constitute, an offer or invitation, nor is it circulated to invite to solicit offers, in any
jurisdiction other than Hong Kong or in any circumstances in which such offer or invitation
is not authorised or to any person to whom it is unlawful to make such an offer or
invitation. Persons who possess this prospectus are deemed to have confirmed with our
Company, the Vendor, the Sponsor, the Joint Bookrunners, the Joint Lead Managers and the
Underwriters that such restrictions have been observed.

The Public Offer Shares are offered solely on the basis of the information contained
and representations made in this prospectus and the related Application Forms. No person is
authorised to give any information in connection with the Share Offer or to make any
representation not contained in this prospectus, and any information or representation not
contained in this prospectus must not be relied upon as having been authorised by our
Company, the Vendor, the Sponsor, the Joint Bookrunners, the Joint Lead Managers, the
Underwriters, any of their respective directors, agents, staff or advisers or any other person
involved in the Share Offer.

Prospective applicants for the Offer Shares should consult their financial advisers and
take legal advice as appropriate, to inform themselves of, and to observe the applicable
laws, rules and regulations of any relevant jurisdictions. Prospective applicants for the Offer
Shares should also inform themselves as to the relevant legal requirements and any
applicable exchange control regulations and applicable taxes in the countries of their
respective citizenship, residence or domicile.
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Each person acquiring the Offer Shares will be required to confirm, or be deemed by
his/her acquisition of the Offer Shares to have confirmed that he/she is aware of the
restrictions on offers and sales of the Offer Shares described in this prospectus and that he/
she is not acquiring, and has not been offered and sold any Offer Shares in circumstances
that contravene any such restrictions.

The distribution of this prospectus and the offering and sale of the Offer Shares in
other jurisdictions are subject to restrictions and may not be made except as permitted under
the applicable securities laws of such jurisdictions and pursuant to registration with or
authorisation by the relevant securities regulatory authorities or an exception therefrom. In
particular, the Offer Shares have not been publicly offered or sold, directly or indirectly, in
the United States.

APPLICATION FOR LISTING ON THE STOCK EXCHANGE

Our Company has applied to the Listing Committee for the granting of the listing of
and permission to deal in, the Shares in issue, the Shares to be issued as mentioned in this
prospectus, and any Shares which may fall to be allotted and issued upon the exercise of
options which may be granted under the Share Option Scheme.

Under section 44B(1) of the Companies (Winding Up and Miscellaneous Provisions)
Ordinance, any allotment made in respect of any application will be invalid if the listing of,
and permission to deal in, the Offer Shares on the Stock Exchange is refused before the
expiration of three weeks from the date of the closing of the application lists, or such longer
period (not exceeding six weeks) as may, within the said three weeks, be notified to our
Company by or on behalf of the Stock Exchange.

REGISTER OF MEMBERS AND STAMP DUTY

All the Offer Shares will be registered on the Hong Kong Branch Share Register of
members to be maintained by Tricor Investor Services Limited. Dealings in the Offer Shares
registered on our Company’s branch register of members maintained in Hong Kong will be
subject to Hong Kong stamp duty. Dealings in the Shares registered on the principal register
of members of our Company maintained by Estera Trust (Cayman) Limited in the Cayman
Islands will not be subject to the Cayman Islands stamp duty.

COMMENCEMENT OF DEALINGS IN THE SHARES

Dealings in the Shares on the Stock Exchange are expected to commence at 9:00 a.m
on Tuesday, 13 February 2018. Except for our pending application to the Stock Exchange for
listing of and permission to deal in the Offer Shares, no part of the share or loan capital of
our Company is listed on or dealt in on any other stock exchange and no such listing or
permission to list on any other stock exchange is being or proposed to be sought in the near
future.

The Shares will be traded in board lots of 8,000 Shares each. The stock code of the
Shares is 1729. Our Company will not issue any temporary documents of title.
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SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

Subject to the granting of the listing of, and permission to deal in, the Shares on the
Stock Exchange and compliance with the stock admission requirements of HKSCC, the
Shares will be accepted as eligible securities by HKSCC for deposit, clearance and
settlement in CCASS with effect from the Listing Date or such other date determined by
HKSCC.

Settlement of transactions between participants of the Stock Exchange is required to
take place in CCASS on the second Business Day after any trading day.

All activities under CCASS are subject to the General Rules of CCASS and CCASS
Operational Procedures in effect from time to time.

Investors should seek the advice from their stockbroker or other professional adviser
for details of those settlement arrangements as such arrangements will affect their rights,
interest and liabilities.

All necessary arrangements have been made to enable for the Shares into be admitted
to CCASS.

PROCEDURES FOR APPLICATION FOR PUBLIC OFFER SHARES

The procedures for applying for the Public Offer Shares are set out in the section
headed “How to Apply for the Public Offer Shares” in this prospectus and the relevant
Application Forms.

PROFESSIONAL TAX ADVICE RECOMMENDED

Potential investors in the Share Offer are recommended to consult their professional
advisers as to the taxation implications of subscribing for, purchasing, holding or disposal
of, and/or dealing in the Shares or exercising rights thereunder. It is emphasised that none of
our Group, the Vendor, the Sponsor, the Joint Bookrunners, the Joint Lead Managers, the
Underwriters, any of our or their respective directors, officers, employees, agents, advisers,
representatives or any other person or party involved in the Share Offer accepts
responsibility for any tax effects on, or liabilities of, any person resulting from the
subscription, purchase, holding or disposal of, dealing in, the Shares or exercising any rights
thereunder.

VENDOR

The Share Offer consists of 460,000,000 Offer Shares, of which 138,000,000 Sale
Shares shall be offered for sale by the Vendor. We estimate that the net proceeds to the
Vendor from the sale of the Sale Shares (after deduction of expenses in connection with the
Listing borne by them of approximately HKS$12,897,000, which is the proportional
underwriting commission payable to the Underwriters for such sale of the Sale Shares and
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assuming an Offer Price of HK$0.375 being the mid-point of the Offer Price range) will be
approximately HK$38.9 million. Our Company will not receive any of the proceeds from the
sale of the Sale Shares.

Details of the Vendor are set out in the section headed “Statutory and General
Information — F. Other information — 12. Particulars of the Vendor” in Appendix IV to this
prospectus.

STRUCTURE AND CONDITIONS OF THE SHARE OFFER

Details of the structure of the Share Offer, including its conditions are set out in the
section headed “Structure and Conditions of the Share Offer” in this prospectus.

ROUNDING

Certain amount and percentage figures included in this prospectus have been subject to
rounding adjustments or have been rounded to one or two decimal places. Any discrepancies
in any table, chart or elsewhere in this prospectus between totals and sums of individual
amounts listed therein are due to rounding.

WEBSITE

The contents of any website mentioned in this prospectus do not form part of this
prospectus.

LANGUAGE

If there is any inconsistency between this prospectus and the Chinese translation of this
prospectus, the English version of this prospectus shall prevail. However, names of any laws
and regulations, governmental authorities, institutions, natural persons or other entities which
have been translated into English and included in prospectus and for which no official
English translation exists are unofficial translations for your reference only. If there is any
inconsistency, the Chinese name prevails.
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DIRECTORS AND PARTIES INVOLVED IN THE SHARE OFFER

DIRECTORS
Name
Executive Directors

Mr. Cua Tin Yin Simon
(F] KK )

Mr. Wong Chi Kuen

(FEHE)

Non-executive Director

Mr. Lo Chung Wai Paul
(#& i)

Residential address

Duplex 9, 8/F & 9/F
Dynasty Villa 12
Dynasty Heights

2 Yin Ping Road
Kowloon

Hong Kong

Flat D, 20/F

Tower 3

La Grove

83 Shap Pat Heung Road
Yuen Long

New Territories

Hong Kong

19 Kent Road
Kowloon Tong
Kowloon
Hong Kong

Independent Non-executive Directors

Mr. Ho Hin Shun
(T8

Mr. Luk Wai Shing
(e f2 )

3/F, Wing Ying Mansion
11 Emma Avenue

Ho Man Tin

Kowloon

Hong Kong

Flat D, 43/F
Block 3

Tierra Verde
Tsing Yi

New Territories
Hong Kong
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Chinese

Chinese

Chinese

Chinese
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DIRECTORS AND PARTIES INVOLVED IN THE SHARE OFFER

Name

Mr. Chan Chung Shun Eric
(BREAE)

Residential address Nationality

Room 5, 5/F Chinese
On Wah Building

Man Tai Street

Hung Hom

Kowloon

Hong Kong

Please refer to the section headed “Directors, Senior Management and Employees” in

this prospectus for further details.

PARTIES INVOLVED IN THE SHARE OFFER

Sponsor

Joint Bookrunners and Joint
Lead Managers

Legal advisers to our Company

Frontpage Capital Limited

26/F, Siu On Centre

188 Lockhart Road

Wan Chai

Hong Kong

(A licensed corporation for carrying on Type 1 (dealing
in securities) and Type 6 (advising on corporate
finance) regulated activities under the SFO)

Frontpage Capital Limited

26/F, Siu On Centre

188 Lockhart Road

Wan Chai

Hong Kong

(A licensed corporation for carrying on Type I (dealing
in securities) and Type 6 (advising on corporate
finance) regulated activities under the SFO)

Wealth Link Securities Limited

Unit B1, 5/F Guangdong Investment Tower

148 Connaught Road Central

Hong Kong

(A licensed corporation for carrying out Type 1
(dealing in securities) and Type 4 (advising on
securities) regulated activities under the SFO)

As to Hong Kong law:

CFN Lawyers in association with Broad & Bright
Units 4101-04, 41/F

Sun Hung Kai Centre

30 Harbour Road

Wan Chai

Hong Kong

(Solicitors of Hong Kong SAR)
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As to PRC law:

Shu Jin Law Firm

12/F, Taiping Finance Tower
Yitian Road 6001

Futian District

Shenzhen, the PRC, 518017
(PRC attorneys-at-law)

As to Cayman Islands law:

Appleby

2206-19 Jardine House

1 Connaught Place

Central

Hong Kong

(Legal advisers as to Cayman Islands law)

As to Japan law:

Toranomon Chuo Law Firm
Hulic Toranomon Building
1-1-18 Toranomon, Minoto-Ku
Tokyo 105-0001

Japan

(Japan attorneys-at-law)

Legal advisers to the Sponsor As to Hong Kong law:
and the Underwriters Ma Tang & Co.
3/F, Chinese Club Building
21-22 Connaught Road Central
Hong Kong
(Solicitors of Hong Kong SAR)

As to PRC law:

Yingke Law Firm

3/F, Office Tower B

Rong Chao Center

No. 6003, Yitian Road
Futian District

Shenzhen, the PRC, 518026
(PRC attorneys-at-law)

Reporting accountants Deloitte Touche Tohmatsu
35/F, One Pacific Place
88 Queensway
Hong Kong
(Certified Public Accountants)
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Market research consultant

Internal control consultant

Receiving bank

Vendor

China Research and Intelligence Co., Ltd
7K, West Building

No. 668, Beijing East Road,

Huangpu, Shanghai

200001, China

Sam K. M. Ng CPA Limited
Unit 1202, 12/F

Tung Chiu Commercial Centre
193 Lockhart Road

Wan Chai

Hong Kong

Bank of China (Hong Kong) Limited
1 Garden Road
Hong Kong

Time Interconnect Holdings Limited
3rd Floor, J & C Building

P.O. Box 933

Road Town

Tortola

British Virgin Islands
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CORPORATE INFORMATION

Registered office in the Cayman P.O. Box 1350
Islands Clifton House
75 Fort Street
Grand Cayman KY1-1108
Cayman Islands

Headquarter and principal Unit 601, Photonics Centre
office of business in Hong 2 Science Park East Avenue
Kong registered under Part Hong Kong Science Park
16 of the Companies Shatin
Ordinance Hong Kong

Company’s website www.time-interconnect.com
(information on this website does not form part of this
prospectus)

Company secretary Ms. Tam Kwai Heung (F#H:#) (HKICPA)
Flat 1106, Block E
Galaxia
Diamond Hill
Kowloon
Hong Kong

Authorised representatives Mr. Wong Chi Kuen (#&HE)
Flat D, 20/F
Tower 3
La Grove
83 Shap Pat Heung Road
Yuen Long
New Territories
Hong Kong

Ms. Tam Kwai Heung (F#H:%) (HKICPA)
Flat 1106, Block E

Galaxia
Diamond Hill
Kowloon
Hong Kong
Audit Committee Mr. Chan Chung Shun Eric (B#5) (Chairman)

Mr. Ho Hin Shun (fi%if5)
Mr. Luk Wai Shing (FEf#AL)

Remuneration Committee Mr. Ho Hin Shun ({T#i{%) (Chairman)
Mr. Wong Chi Kuen (##&HE)
Mr. Luk Wai Shing (L)
Mr. Chan Chung Shun Eric (BfE(F)
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Nomination Committee

Compliance Adviser

Cayman Islands principal share
registrar and transfer office

Hong Kong branch share
registrar and transfer office

Principal banks

Mr. Luk Wai Shing (FEf&a0) (Chairman)
Mr. Chan Chung Shun Eric (BfEfF)

Mr. Ho Hin Shun (fif#i{%)

Mr. Wong Chi Kuen (# &)

Frontpage Capital Limited

26/F, Siu On Centre

188 Lockhart Road

Wan Chai

Hong Kong

(A licensed corporation for carrying on Type I (dealing
in securities) and Type 6 (advising on corporate
finance) regulated activities under the SFO)

Estera Trust (Cayman) Limited
P.O. Box 1350

Clifton House

75 Fort Street

Grand Cayman KY1-1108
Cayman Islands

Tricor Investor Services Limited
Level 22

Hopewell Centre

183 Queen’s Road East

Hong Kong

Bank of China (Hong Kong) Limited
1 Garden Road
Hong Kong

Hang Seng Bank
83 Des Voeux Road Central
Hong Kong

The Hongkong and Shanghai Banking Corporation
Limited

Level 10, HSBC Main Building

1 Queen’s Road Central

Hong Kong

Australia and New Zealand Banking Group Limited
Hong Kong Branch

22/F, Three Exchange Square

8 Connaught Place

Central, Hong Kong
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China Citic Bank International Limited
61-65 Des Voeux Road Central
Hong Kong

Fubon Bank (Hong Kong) Limited
Fubon Bank Building

38 Des Voeux Road Central

Hong Kong

Bank of China (Huizhou Branch)
No. 22, Maidi Road

Huizhou, Guangdong

516001, China

HSBC Bank (China) Company Limited
Huizhou sub-branch

Shop No. 101, G/F & Room 401, 4/F
Kande International Hotel

No. 18 Huan Cheng

No. 1 West Road

Huizhou, Guangdong

516001, China
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INDUSTRY OVERVIEW

The information set forth in this section has been derived from the CRI Report. We
believe that the sources of the information are appropriate sources for such information,
and we have taken reasonable care in extracting and reproducing such information. We
have no reason to believe that such information is materially false or misleading, and no
fact has been omitted that would render such information materially false or misleading.
However, the information has not been independently verified by us, the Sponsor, the
Vendor, the Joint Bookrunners, the Joint Lead Managers, the Underwriters, any of the
respective directors, officers, employees, advisers, agents or representatives or any other
party involved in the Share Offer and no representation is given as to its accuracy.
Except as otherwise stated, all the data and forecast in this section are derived from the
CRI Report.

The information extracted from the CRI Report reflects estimates of market
conditions based on sampling, and is prepared primarily as a market research tool.
References to CRI should not be considered as the opinion of CRI as to the potential
investment of the Shares or in our Group. Our Directors believe that the sources of
information extracted from the CRI Report are appropriate sources for such information.
Our Directors have no reason to believe that such information is false or misleading or
that any material fact has been omitted that would render such information false or
misleading. Our Directors confirm that after taking reasonable care, there is no adverse
change in the market information since the date of the CRI Report.

SOURCE OF INFORMATION

We commissioned CRI to assess the industry development trends, market demand and
competitive landscape of cable assembly industry in China, at a fee of RMB350,000 and our
Directors consider that such fee reflects market rates. Founded in 2007, CRI is a research
and consulting company focusing on various industries and markets. CRI provides
customised industry research services and produces a variety of market research reports,
industry analytical reports and publications covering different industries.

The information contained in the CRI Report is derived by means of data and
intelligence gathering through: (i) primary research, including face-to-face interviews with
industrial insiders and experts and phone interviews with key stakeholders in China, such as
relative manufacturers, distributors and customers; and (ii) secondary research, involved
analysing data from various publicly available data sources. To ensure the reliability, the
market specialists at CRI assessed and recalculated, if necessary, relevant data from different
institutions according to actual conditions. Nevertheless, we cannot assure you the accuracy
or completeness of the factors, forecasts and statistics in this prospectus obtained from
sources such as government publications, market data providers and the CRI Report.

Except as otherwise noted, all the data and forecast in this section are derived from the
CRI Report. Our Directors confirm that, after taking reasonable care, there is no material
adverse change in the market information since the date of the CRI Report which may
qualify, contradict or have an impact on the information in this section.

ASSUMPTIONS AND PARAMETERS

The following assumptions and parameters are adopted in the preparation of the CRI
Report:

e the economy of the globe and China will remain an annual growth rate of over
6% from 2017 to 2021;

° global and China’s telecommunication industry is expected to maintain steady
growth, benefit from 5G and growing demand from emerging markets during 2017
to 2021;
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e investment in data centre will remain its rapid growth in global and China’s
market;

e the China medical imaging diagnostic equipment market will grow fast as
expected in future years with the rising demand and supply; and

e global and China’s market of automobiles, home appliances and medical
equipment will continue to growth during 2017 to 2021, which will drive the
market of industrial and medical cables.

MAJOR CABLE ASSEMBLIES END MARKETS OVERVIEW

Cable assembly products are applied to a diverse range of market sectors, including but
not limited to communication equipment, data centre, industrial and medical equipment.

Global cable assembly market

In 2016, global market size of cable assembly was approximately US$156.9 billion,
with the CAGR of 5.4% during 2012 to 2016. The main growth force came from the market
of communication equipment and data centre segment, industrial and medical equipment
segment, mobile phone segment, etc. Global cable assembly market expects a consistent
growth during 2017 to 2021.

2012 2016 2021F Forecast
Us$ Us$ US$ 2012-2016 2017-2021
By segment billion % of total billion % of total billion % of total CAGR CAGR
Communication equipment
and data centre 12.2 9.6% 18.4 11.7% 39.0 17.7% 10.7% 16.2%
Industrial and medical
equipment 71.4 60.8% 94.7 60.4% 125.6 57.0% 5.2% 5.8%
Computer and consumer
electronics 17.2 13.5% 18.2 11.6% 20.9 9.5% 1.4% 2.9%
Mobile phone 8.5 6.7% 11.0 7.0% 15.6 7.1% 6.5% 7.2%
Others 12.0 9.4% 14.6 9.3% 19.2 8.7% 5.0% 5.6%
Total 127.3  100.0% 156.9  100.0% 2203 100.0% 5.4% 7.0%

According to the CRI report, the market size of industrial and medical equipment
segment reached US$94.7 billion in 2016, accounting for 60.4% of the global cable
assembly market. Major applications of industrial and medical equipment market include
automobiles, household appliances, industrial equipment and medical equipment, etc. During
the period from 2012 to 2016, automobile and household appliance market in emerging
economies like China and India experienced rapid growth and drove the demand for
industrial cable assembly. The development of auto technologies such as the increasing use
of built in services and cameras also promotes the demand for cable assembly in a single
vehicle. The potential of global household appliance and medical equipment market remains
positive, and the global market size of industrial and medical cables segment is expected to
have a moderate growth during 2016 to 2021.

In 2016, market size of communication equipment and data centre segment as the
second largest market reached US$18.4 billion, accounting for 11.7% of the global cable
assembly market. During 2012 to 2016, e-commerce, online video and mobile apps
developed fast as global 3G and 4G network extended and internet subscribers grew largely,
which promoted the demand for communication equipment and data centre as well as cable
assembly. The CAGR of communication equipment and data centre segment reached 10.7%
during 2012 to 2016, which took the first place in the sub-industries of cable assembly. With
the rise of 5G mobile communication network and 4K videos, and increasing demand in data
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centre due to higher and popular application of cloud computing, internet games and big
data analysis, global market of cables for communication equipment and data centre segment
will speed up significantly.

In 2016, market size of computer and consumer electronics segment as the third largest
market reached US$18.2 billion, accounting for 11.6% of the global cable assembly market.
The growth rate of production volume of computer and consumer electronics declined
quickly during the period from 2012 to 2016. Therefore, the CAGR of market size of
computer and consumer electronics segment was only 1.4% during 2012 to 2016, which was
the lowest in the sub-industries globally.

In 2016, market size of mobile phone segment as the fourth largest market reached
US$11.0 billion, accounting for 7.0% of the global cable assembly market. The major
growth force of cables for mobile phone segment was the fast development of global smart
phone market during 2012 to 2016. Constant development of global smart phone market and
the emergence of USB Type-C to replace other older USB connectors will promote the
market of cables for mobile phone segment during 2017 to 2021.

China cable assembly market

In 2016, market size of cable assembly was approximately RMB402.9 billion in China,
with the CAGR of 8.5% from 2012 to 2016. The main growth force came from the market
of communication equipment and data centre segment, industrial and medical equipment
segment, mobile phone segment, etc. China cable assembly market expects a consistent
growth during the period from 2017 to 2021.

2012 2016 2021F Forecast
RMB RMB RMB 2012-2016 2017-2021
By segment billion % of total billion % of total billion % of total  CAGR CAGR
Communication equipment and
data centre 17.1 5.9% 28.6 7.1% 64.5 10.5% 13.7% 17.7%
Industrial and medical
equipment 181.0 62.2% 255.0 63.3% 381.8 62.1% 8.9% 8.4%
Computer and consumer
electronics 48.1 16.5% 572 14.2% 7.2 11.8% 4.5% 4.8%
Mobile phone 28.1 9.7% 40.7 10.1% 65.3 10.6% 9.7% 9.9%
Others 16.9 5.7% 214 5.3% 30.5 5.0% 6.1% 7.3%
Total 291.2 100.0% 402.9 100.0% 614.3 100.0% 8.5% 8.8%

According to the CRI Report, industrial and medical equipment segment takes the
major place in the China cable assembly market in 2016. The market size of industrial and
medical equipment segment reached RMB255.0 billion, accounting for 63.3% of the China’s
cable assembly market. Major applications of global industrial and medical equipment
market is consistent with China’s market structure, including automobiles, household
appliances, industrial equipment and medical equipment, etc. Demand for industrial cables
was driven by the constant development of China’s manufacturing industry during 2012 to
2016. During 2012 to 2016, the production volume of automobiles grew from 19.3 million
units to 28.1 million units in China, with the CAGR of 9.9%. The production volumes of
televisions and air conditioners were also growing in the same period. The market size of
industrial and medical equipment segment is forecast to grow continuously during 2017 to
2021 with the growth of automobiles, home appliances and medical equipment.

In 2016, computer and consumer electronics segment represented the second largest
market, reached RMB57.2 billion, accounting for 14.2% of China cable assembly market.
The depression of global computer and consumer electronics market influenced the demand
for cables for computer and consumer electronics in China. Therefore, the CAGR of market
size of computer and consumer electronics segment was only 4.5% during 2012 to 2016,
which was the lowest in the sub-industries in China.
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In 2016, market size of mobile phone segment, the third largest market, reached
RMB40.7 billion, accounting for 10.1% of China’s cable assembly market. During 2012 to
2016, the fast growth of smart phone market in China promoted the growth of cables for
mobile phones. Constant development of China’s smart phone market and prevalence of
USB Type-C will promote the market of cables for mobile phones during 2017 to 2021.

In 2016, market size of communication equipment and data centre segment reached
RMB28.6 billion, accounting for 7.1% of China’s cable assembly market. During 2012 to
2016, mobile communication networks, e-commerce, online video and mobile apps
developed fast, which promoted the demand for communication equipment and data centre
as well as cable assembly. The CAGR of communication equipment and data centre segment
reached 13.7% during 2012 to 2016, which took the first place in the sub-industries of cable
assembly in China. With the construction of 5G mobile communication network, 4K videos
and mobile apps, and increasing demand in data centre due to more application of cloud
computing, internet games and big data analysis, China’s market of communication
equipment and data centre segment will maintain its growth from 2017 to 2021.

Communication equipment and data centre cable assemblies industry
Global

The development status of data cable assemblies industry is closely related to global
telecommunication and internet industry. During 2012 to 2016, the subscribers of broadband
and mobile communication maintained a constant growth globally, the accounts of fixed
broadband and subscribers of mobile telecommunications in global were raised from 635.0
million in 2012 to 884.0 million in 2016 and from 6,232.0 million in 2012 to 7,377.0
million in 2016, respectively.

The market size of global cable assemblies for communication equipment and data
centre experienced a growth from US$12.2 billion in 2012 to US$18.4 billion in 2016,
representing a CAGR of 10.7%. The ever faster networking speed and hence the larger
amount of data generated, as well as the more processing power to process the big data, and
the use of cloud computing will drive the demand for more data centre. The estimated
market size will reach a CAGR of 16.2% during the forecast period from 2017 to 2021. The
chart below sets out the market size of global cable assemblies for communication
equipment and data centre from 2012 to 2021:
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China

China’s position in global market is daily rising as the telecommunications and internet
as well as communication equipment and data centre develop. China is the country that
owns the largest subscribers of internet and mobile communications and has become the
major manufacturers of data cable assemblies in the world. The number of subscribers of 4G
in China reached 770.0 million in 2016. In 2016, the consumption of mobile internet flow
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reached 9.4 billion GB, up by 123.7% year-on-year due to the largely increased subscribers
of 4G mobile phone business and fast spread of the mobile internet applications and internet
games.

Mobile communications and broadband subscribers in China numbered to 1,321.9
million and 297.2 million in 2016, respectively. Over 80.0% of telecommunication business
is running in optical fibre communication networks in the world. As the mobile applications
and broadband traffic explodes, demand for data cable assemblies will maintain its growth
as backbone network upgrades and expands.

The construction scale of China’s data centre industry is daily enlarging after over 20
years’ development. The Chinese government energetically supports strategic emerging
industries. The internet giants in China invest a large amount in large-scale data centre to
promote cloud service strategies. Against this background, the demand for bandwidth is
increasing at fast pace. According to the CRI Report, the area of China’s data centre rooms
reached 410,000 m?* in 2016, with the investment of the year reaching RMBS81.0 billion.

The market size of cable assemblies for communication equipment and data centre
reached RMB28.6 billion in 2016 from RMB17.1 billion in 2012, at a CAGR of 13.7%, the
market size is expected to reach RMB64.5 billion, at a CAGR of 17.7% during forecast
period from 2017 to 2021.

Industrial and medical equipment cable assemblies industry
Global and China

Industrial cables are important components of machines and equipment, the industrial
equipment cable assemblies industry develops with the economic development, such as the
rapid development of China’s economy and manufacturing industry since the accession to
the WTO.

According to the CRI Report, the annual production capacity of industrial cable
assemblies reached over 300 billion units globally, including that of medical cable
assemblies. Demand of industrial cable assemblies is growing as global industries develop.
The production volume of industrial cable assemblies is estimated to be around 195.0 billion
units globally in 2016. Annual production volume of medical cable assemblies is climbing
up as global medical device industry develops, which was over 2 billion units in 2016. In
2016, the added value of industries was RMB24,786.0 billion in China, increased by 6.0%
year-on-year. The growth of industrial value drives the demand for industrial cables overall.
CRI estimates the production capacity of industrial cable assemblies in China exceeded 100
billion units by the end of 2016 while the production volume reached 69.8 billion units, at a
CAGR of 8.2% from 2012 to 2016.

The number, gross output value and sales revenue of medical equipment enterprises all
increased year by year during 2012 to 2016. From the product structure of medical devices
on China market in the recent 3 years, imaging diagnostic equipment took up the largest
market share, which was over one-third in recent years and kept growing; all types of
supplies followed as the second largest, accounting for about 20.0% market share; the share
of orthopaedics and implantable medical devices was declining; the rest was taken by
dentistry and other appliances. Demand for medical cable assemblies will keep increasing as
China’s medical equipment industry develops.

According to the CRI Report, the market size of China’s industrial cable assemblies
was about RMB255.0 billion in 2016, at the CAGR of 8.9% from 2012 to 2016; the market
size of China’s cable assemblies for medical equipment was about RMB4.1 billion, with the
CAGR reaching 19.7% during 2012 to 2016.
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MAJOR COST COMPONENTS FOR CABLE ASSEMBLIES INDUSTRY

Direct upstream raw materials of cable assemblies for communication equipment and
data centre are optical cables, copper cables and connectors, which are customised products
but not standard products. Therefore, CRI conducted alternative research on major raw
materials. For optical cables, major raw materials are optical fibres and other materials such
as PE, PVC, steel and aluminium. Major raw materials for copper cables are copper wires
and other materials such as PE and PVC. CRI analyses the price trend of up level raw
material for optical fibres, copper, PE and PVC for reference. The following charts
illustrates the price of optical fibres, #1 electrolytic copper, PE and PVC in China during the
years indicated.
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Optical fibre

China’s optical fibre market is generally in line with the telecommunications industry,
which is susceptible to the macro-economy environment, growing internet usage and
prevalence of mobile phones, capitals, government measures, new technologies, laws and
regulations.

During 2014 to 2016, the output volume of optical fibres increased significantly as the
production capacity of optical fibres has expanded in China. Meanwhile, major
telecommunications operators adopt centralised procurement system of public bidding, which
leads to a fierce price competition in the optical fibre suppliers. The price of optical fibres
declined in China during 2012 to 2015 and rebounded in 2016 through the increased demand
for optical fibres resulting from the development of 4G and 100G backbone network
construction in recent years.

Copper

Cost of copper accounts for over a half of the total cost of copper cables. The price of
#1 electrolytic copper on China market fluctuated during 2014 to 2016. Overall, the price
declined during 2014 to 2015 and rebounded on China market from the second half of 2016.

PE and PVC

Polyethylene (PE) and polyvinyl chloride (PVC) are the major materials for producing
cable jackets and connectors. Major raw material of PE is petroleum; major raw materials of
PVC are petroleum or petroleum products. Price of raw materials of both PE and PVC are
influenced by the international crude oil price. The prices of the two products fluctuated
during 2014 to 2016.

Average wage of employees

The average wage of China’s manufacturing labour rose from RMB17,966 per year in
2006 to RMB59,200 per year in 2016, at a CAGR of 12.7%. The advantage of China’s
manufacturing is weakening due to the growing labour cost.

It is estimated that the labour cost will continue to rise in China from 2017 to 2021.
The price of optical fibre, copper, PE and PVC is influenced by fluctuating demand and
supply at home and abroad. Overall, the production cost of cable assemblies for
communication equipment and data centre will rise continuously in China.

COMPETITIVE LANDSCAPE ANALYSIS

China is one of the global major producers of cable assemblies for communication
equipment and data centre, with over 1,000 manufacturers with scattered production bases.
According to the unique production needs, the manufacturers may deploy different scales of
plant and machinery or adopt either capital intensive or labour intensive models. However,
for manufacturers in the cable assembly industry where “small batches of a wide variety”
such as that adopted by our Group, labour intensive and asset-light model is commonly
found as the manufacturing procedure cannot easily be customised by machinery. According
to the CRI Report, our Group accounted for about 0.2% market share in the PRC cable
assembly market in 2016 in terms of sales revenue. Key factors to success in the market
include supply chain advantages, cost controlling, technological advantages and stable major
clients. Our Group ranked second among the communication equipment and data centre
manufacturers, with a market share of 2.3% in terms of revenue generated from the sales of
cable assemblies for communication equipment and data centre use in China in 2016. The
following chart sets forth the top 5 manufacturers producing cable assemblies for
communication equipment and data centre in China in 2016.
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China’s market of cable assemblies for communication equipment and data centre segment in 2016

Sales
revenue Market
Company Year of (RMB, share in
Ranking name establishment Headquarters million) China  Company background
2016 2016
1 Company A 1932 The United 1,239.2 43% A leading manufacturer of circular connectors
States listed on New York Stock Exchange
2 Our Group 1992 Hong Kong 660.8 2.3% A supplier of custom cable assemblies in the
cable assembly industry
3 Company B 2004 China 630.0 2.2% A company which researches, develops,
manufactures, and sells cables and connectors
worldwide listed on Shenzhen Stock Exchange
4 Company C 2002 China 530.0 1.9% A private company which designs, develops,
manufactures, and markets cable assemblies
5 Company D 1997 China 360.0 1.3% A private company which manufactures cables

for aerospace, new energy, network data
communications, etc

Downstream market of industrial and medical cable assembly in China is very large in
terms of the application fields. By the end of 2016, the number of manufacturers producing
cables for industrial and medical cable assembly exceeded 1,000. Automobile wiring harness
accounted for the largest part of industrial cable assembly, therefore, the top 5 manufacturers
of cables for industrial and medical equipment cable assemblies in China are all auto wiring
harness manufacturers. Specifically, the 5 manufacturers are all subdivisions of multinational
enterprises. In 2016, the accumulated sales revenue of the top 5 manufacturers accounted for
12.2% of the whole market given its large market size.

The following chart sets forth the top 5 manufacturers producing cable assemblies for
industrial and medical equipment in China in 2016.

China’s market of cable assemblies for industrial and medical equipment segment in 2016

Sales
revenue Market
Company Year of (RMB, share in
Ranking name establishment Headquarters billion) China  Company background
2016 2016
1 Company E 1897 Japan 13.2 52% A company which manufacturers and sells

electric wire and optical fibre cables for
automotive, electronics and industrial materials
which listed on the Tokyo Stock Exchange

2 Company F 1941 Japan 6.0 2.3% A private Japanese-based manufacturing
company which engages in producing wire
harnesses, instruments and components such as
connectors and terminals.

3 Company G 1994 The United 4.6 1.8% A global supplier of technologies for the
Kingdom automotive listed on the New York Stock

Exchange
4 Company H 1917 Germany 4.1 1.6% A global supplier of wires, optical fibres,

cables and cable systems listed on Frankfurt
Stock Exchange

5 Company I 1986 Japan 33 1.3% A company which produces electric and
electronics equipment listed on the Tokyo
Stock Exchange

Manufactures that are listed are more likely to have better access to capital and hence
are able to invest in plant and machinery as compared to private manufacturers which are
likely to adopt asset-light business model.

KEY FACTORS OF COMPETITION

e  Manufacturers of raw materials are large in number so the competition is fierce.
The bargaining ability of suppliers is generally weak.
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e  Consumers include communication equipment manufacturers, telecommunication
and data centre operators. Procurement from these enterprises is usually large so
the bargaining ability of consumers is relatively stronger.

° Barriers to entry include fund barrier, technical barrier, client barrier but these
entrants are not high overall.

e  Overall, there is no substitute in a short term. However, optical cables may
substitute copper cables in a certain degree. There are always new standards and
technologies which keep replacing the existing ones, and cable assembly products
are vulnerable to new standards and technology. The ability to keep pace with the
advancement is crucial to compete.

MAJOR THREATS

e The labour cost is rising in recent years which has been reducing the profit
margin and weakening the cost advantage.

e The number of mobile communication and internet subscribers is saturating,
which will influence the investment of telecommunications industry and data
centre industry.

e  Enterprises in the industry should adapt to the trend of technology and client
requirements timely or may face recessionary risks of technology and product
development.

° The exchange rate of RMB to US$ went down since 2015, which causes risks to
enterprises with import and export business.

ENTRY BARRIERS
Fund barriers

Purchase of data cable assembly manufacturing equipment and research and
development of new product require constant and massive funds because the downstream
clients’ requirements on quality, performance and specification of cable assemblies for
communication equipment and data centre are constantly levelling up, which creates a fund
barrier to enterprises.

Technical barriers

Varieties and specifications of cable assemblies for communication equipment and data
centre are numerous and complicated, which requires high-level design and techniques.
Manufacturers should have fast research and development ability to respond to the speedy
upgrading of downstream products in short terms, which constitutes a technical barrier to
new entrants.

Barriers of clients

The quality of cable assemblies for communication equipment and data centre as well
as industrial and medical equipment directly relates to the stability of the whole machine.
Qualified data cable assembly suppliers should not only comply to the industry standards but
also to the qualification requirements set out by the clients. Once the supplier is authorised
by the clients, the partnership will stay long. In the B2B model, corporates may set high bar
in authorising suppliers and the cost of switching suppliers may be significant. Such
authorisation mechanism and industry phenomenon of long-term partnerships forms a solid
barrier to new entrants.
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KEY TRENDS AND DRIVERS OF COMMUNICATION EQUIPMENT AND DATA
CENTRES SEGMENT IN CHINA

Supporting polices from government

Our growth in the communication and data centre sectors are favoured by the Chinese
government’s energetical support of emerging industries such as cloud computing, IOT and
broadband. It is expected that the promotion of wide application of cloud computing, IOT
and broadband will increase the data traffic and the demand for faster computing and
transferring speed, which in turn drives the demand for cable assemblies for the
communication equipment and data centres to construct more data centres capacity.

China’s transmission network entering 400G era

Global mainstream operators accelerate entering 400G era as the data flow explodes.
Manufacturers energetically research and produce optical fibres and cables adapting 400G or
even future ultra-broadband transmission demand as well as the system producers actively
participate in the upgrading.

Increasing quantity of internet users arising from internet of things

By the end of December 2016, the size of China’s internet users reached 731.0 million,
increased by 43.0 million compared to December 2015. China has space for growth in the
number of internet users while the trend of IOT and smart devices may also drive the
growth of internet usage.

Sustainable investment of China’s telecommunication operators and the coming of 5G

According to the release on the first global 5G conference by MIIT in May 2016,
China will step up efforts to reach the goal of commercialising 5G services before 2020
while the demand of 4G implementation is expected to remain strong, which will promote
the demand for data cable assemblies during 2018 to 2020.

Constant development of data centre market

Data centre tend to be widely applied in different industries and customer groups.
While traditional large-scale data centre are to store and process massive data to extract data
value and cloud computing, the demand of small scale and self-used data centre rooms are
expected to rise. As such demand for cable assemblies is believed to benefit from the
broaden market of data centre.

Prevalence of 4K resolution

4K resolution is gradually becoming a more popular image standard in online video
games and portable devices for video recording. According to CRI report, consumers must
subscribe Internet service with sufficient bandwidth to use 4K video streaming, which in turn
promote the demand for big bandwidth. Demand of 4K for bandwidth will promote the
investment of China’s telecommunication operators to expand bandwidth during 2017 to 2021.

KEY TRENDS AND DRIVERS OF INDUSTRIAL AND MEDICAL EQUIPMENT
SEGMENT IN CHINA

Affordability of Chinese residents to medical care is rising as the economy develops.
Demand for medical equipment, especially medical imaging equipment, is rising in China
market, which drives the demand for medical cable assemblies.

Cheap export of industrial and medical cable assemblies from China is attractive to
foreign manufacturers, which is the driver for the cable assembly industry.
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This section summarises the principal laws and regulations of the PRC and Hong Kong
which are relevant to our Group’s business.

THE LAWS AND REGULATIONS OF PRC

The following sets forth a summary of the most related aspects of PRC laws and
regulations relating to our business operations to the cable assembly industry in the PRC:

Provisions on foreign investment

The establishment, operation and management of WFOE in the PRC are governed by
(i) Guidance Catalogue of Industries for Foreign Investment ({48 i 26455 H 8% (20174F
&%1))) (the “Catalogue”), which was amended and promulgated by the Ministry of
Commerce (BIZEMHH) (the “MOC”) and the National Development and Reform
Commission (F#E A LA B 58 B M M2 5 €) (the “NDRC”) on 28 June 2017 and was
effective on 28 July 2017 to regulate the investment in the PRC conducted by foreign
investors and foreign-owned enterprise; (ii) the Company Law of the PRC (13 A RALFIE 24
A{%) (the “Company Law”), which was adopted by the Standing Committee of the National
People’s Congress (2 ARAFRKGEHZAE) (the “NPCSC”) on 29 December 1993 and
was last amended on 28 December 2013; (iii) the Law of the People’s Republic of China on
Wholly Foreign-owned Enterprises (#13 N RILAE SN ERZEEE) (the “Wholly Foreign-owned
Enterprises Law”), which was promulgated by the National People’s Congress (2 AR
FRKE) (the “NPC”) on 12 April 1986 and amended by the NPCSC on 3 September 2016;
(iv) the Detailed Implementing Rules for the Wholly Foreign-owned Enterprise Law of the
PRC (3 N RICRE SN DL EANA)  (the “Detailed Implementing Rules for the
Wholly Foreign-owned Enterprise Law”), which was last amended on 19 February 2014;
and (v) the Provisional Measures on Administration of Filing for Establishment and Change
of Foreign Investment Enterprises ({HMRi#& {3k KA B = E A7) ), which was
promulgated by the MOC on 8 October 2016 and was amended on 30 July 2017 and applied
to the establishment and change of foreign investment enterprises which are not subject to
special administrative measures stipulated by the PRC since 8 October 2016.

According to those laws and regulations aforesaid, before 8 October 2016, to establish
a WFOE engaging in cable assembly which is an industry permitted to foreign investment
according to the Catalogue, the investor shall make an application to the department in
charge of foreign investment under the State Council or the organs authorised by the State
Council. To establish the aforesaid WFOE after 8 October 2016, the investor shall conduct
the procedures of registration via the integrated administration information system of the
department in charge of foreign investment under the State Council and the foreign investor
may remit abroad profits lawfully earned from the enterprise and other income and funds
lawfully obtained following the liquidation of the enterprise.
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Provisions on product quality

The Product Quality Law of the PRC ({3 NRIMBEIEHEEL)), which was
promulgated by NPCSC on 22 February 1993 and amended on 8 July 2000 and 27 August
2009, applies to all production and marketing activities within the territory of the PRC.
Producers and sellers are responsible for the product quality according to the provisions of
this law.

Responsibilities and obligations of producers for the products include: (i) be
responsible for the quality of the products they produce; (ii) marks on the products or on the
packages thereof shall be true to the fact; (iii) not to produce products expressly phased out
by state laws or decrees; (iv) not to forge the place of origin, or forge or illegally use the
name and address of another producer; (v) not to forge or illegally use product quality
marks, such as authentication marks; (vi) not to mix impurities or imitations into the
products, or substitute a fake product for a genuine one, a defective product for a
high-quality one, or pass off a substandard product as a qualified one in the production; and
(vii) to ensure that, for products that are fragile, inflammable, explosive, toxic, corrosive or
radioactive, products that should be kept upright during storage and transportation, or other
products with special requirements, the packaging thereof must meet the corresponding
requirements, and carry warning marks or warning notes to highlight the way of handling
that calls for attention.

A producer in breach of the above responsibilities and obligations shall be liable for
civil compensation. The authorities shall order the suspension of production, confiscate the
products illegally produced, impose a fine and confiscate the unlawful proceeds (if any)
therefrom. Where the case is serious, business licences shall be revoked. Where a criminal
offence is constituted, the offenders will be pursued for criminal liabilities.

Our Huizhou Factory is located in Huizhou, Guangdong Province, the PRC. Any
products we produced must comply with the provisions in the PRC in relation to product
quality.

Provisions on intellectual property

The products in the PRC shall be subject to intellectual property laws, which mainly
include the Copyright Law of the PRC ({3 NRILHAE ZEIEREL) ), the Patent Law of the
PRC ((H#E NRILABEIEFL) ) (the “Patent Law”) and the Trademark Law of the PRC ({#
# N\ RILABEI ) ) (the “Trademark Law”). The PRC is also a signatory to all major
intellectual property conventions, including the Paris Convention for the Protection of
Industrial Property, Madrid Agreement on the International Registration of Marks and
Madrid Protocol, Patent Cooperation Treaty, Budapest Treaty on the International
Recognition of the Deposit of Microorganisms for the Purposes of Patent Procedure and the
Agreement on Trade-Related Aspects of Intellectual Property Rights.

According to the Patent Law promulgated on 12 March 1984, effective on 1 April 1985
and amended on 4 September 1992, 25 August 2000 and 27 December 2008 and effective on
1 October 2009, there are three types of patents, including invention patents, design patents
and utility model patents. Invention patents are valid for 20 years, while design patents and
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utility model patents are valid for ten years, in each case commencing on their respective
application dates. Persons or entities who use patents without the consent of the patent
owners, make counterfeits of patented products, or engage in activities that infringe upon
patent rights are held liable to the patent owner for compensation and may be subject to
fines and even criminal punishment.

The patent prosecution system in the PRC is different in many ways from that in other
countries. The patent system in the PRC uses the “first to file” principal, which means when
more than one person files a patent application for the same invention, the patent will be
granted to the person who files the application first. In addition, China requires absolute
novelty for an invention to be patentable. Therefore, in general, a patent will be denied if it
is publicly known in or outside of the PRC.

Furthermore, patents issued in the PRC are not enforceable in Hong Kong, Taiwan or
Macau, each of which has independent patent system. Although patent rights are national
rights, the Patent Cooperation Treaty to which the PRC is a signatory, allows applicants in
one country to seek patent protection for an invention that may simultaneously exist in a
number of other member countries by filing a single international patent application. The
fact that a patent application pending is no guarantee that a patent will be granted, and even
if granted, the scope of a patent may not be as broad as the subject of the initial application.

Provisions on taxation
Enterprise Income Tax

The Enterprise Income Tax Law of the PRC ({3 A\ RILAEMENFHIEL)) (the
“Enterprise Income Tax Law”) came into effect on 1 January 2008 and amended on 24
February 2017, imposes a uniform enterprise income tax at the rate of 25% on all domestic
enterprises, including foreign-invested enterprises, unless they qualify for certain exceptions,
and terminates most of the tax exemptions, reductions and preferential treatments available
under previous tax laws and regulations. Under the Enterprise Income Tax Law and the
Circular of the State Council on the Implementation of Transitional Preferential Policies with
Regard to Enterprise Income Tax (B B B b 22 Fr 5B 8 J 4 L BOR YA ) issued by
the State Council on 26 December 2007: (i) enterprises that were established before 16
March 2007 and were formerly entitled to preferential policies of lower taxation shall
undergo a gradual transition to statutory tax rates within five years; and (ii) enterprises that
were established before 16 March 2007 and formerly entitled to preferential income tax
reduction policies, such as “two-years exempt and three-years halved” and ‘“five-years
exempt and five-years halved”, shall continue to enjoy such preferential policies as
stipulated in the former taxation laws, administrative regulations and relevant documents
until the end of the terms of these policies, provided however that for enterprises which
have no profit to enjoy the aforementioned tax preferences, the preference time limits shall
commence from 2008.
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Value-added tax

Pursuant to the Provisional Regulations on the Value-Added Tax of the PRC ({H1# AR
A EBE 1 7#41) ) promulgated by the State Council of the PRC on 13 December 1993,
latest amended and effective on 19 November 2017 and its implementing rules (%A I
MBS EB A TIRBIEMANR]) ) promulgated by Ministry of Finance (the “MOF”) on 25
December 1993 and amended by the MOF and the State Administrative of Taxation (the
“SAT”) on 15 December 2008 and 28 October 2011 respectively, taxpayers engaging in sale
of goods, provision of processing services, repairs and replacement services, leasing service
of tangible movable property or importation of goods within the territory of the PRC shall
pay value-added tax (the “VAT”) generally at the tax rate of 17%. Unless otherwise
provided by the State Council, the tax rate of VAT shall be zero on goods exported by
taxpayers.

Since 1 January 1994, business tax and value-added tax are implemented together.
From 1 January 2012, State Administration of Tax and Ministry of Finance (FZ%Bi#5#R K&
WEFER) had promulgated several notices on more industries switching from paying business
tax to value-added tax.

On 23 March 2016, State Administration of Tax and Ministry of Finance promulgated
Notice of the Ministry of Finance and the State Administration of Taxation on Overall
Implementation of the Pilot Program of Replacing Business Tax with Value-added Tax (<t
B ~ BRSBTS AR B 2 T 4 D/ SR oo (B s B 0 ) (A 8E[2016]36%%) ), according to
which, the pilot program of replacing business tax with VAT shall be implemented nationwide
starting from 1 May 2016 and all business taxpayers in the industries of construction, real
estate, financial and consumer service shall be included in the scope of the pilot program and
pay VAT instead of business tax. The tax rate of general tax activities (excluding the provision
of services in transportation, postal services, basic telecommunications, construction or real
property lease, the sale of real property or the transfer or land use right, the provision of
tangible personal property lease services, the cross-border taxable activities, etc.) applied to
general taxpayers will be 6%. On 19 November 2017, the State Council promulgated the
Decision on Abolition of the Provisional Regulations on Business Tax of the PRC and
Revision of the VAT Provisional Regulations (<[5 p B B 11 < v e A\ R LA B /2 SE B0 1 7 e 9]
>FE < rpr N RSN S (B 1T B> 92 ) ), the Provisional Regulations on Business Tax
of the PRC have been abolished since 19 November 2017.

Provisions relating to foreign exchange

The Foreign Exchange Administrative Regulations of the PRC ( {H#e A LA B S
A1) ) (the “Foreign Exchange Administrative Regulations”) which was promulgated on
29 January 1996 and became effective on 1 April 1996, and amended on 14 January 1997
and 5 August 2008, stipulates that conversion of RMB and remittance of foreign currency
outside the PRC for capital account items, such as direct equity investment, loads and
repatriation of investment, are subjected to prior approval from the State Administration of
Foreign Exchange (BIZSMEEHR) and/or one of its branches.
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Provisions for Import and Export Goods

We sell our cable assemblies to customers in around 20 countries and regions including
the PRC, the United States, Europe and Hong Kong. Any goods imported to or exported
from the PRC are subject to the Customs Law of the PRC.

Pursuant to the Customs Law of the PRC ({3 A [RALFNEEREH %)) promulgated by the
NPCSC on 22 January 1987 and amended on 8 July 2000, 29 June 2013, 28 December 2013,
7 November 2016 and 4 November 2017 and related regulations, the declaration of import
and export goods may be made by consignees and consignors themselves, and such
formalities may also be completed by their entrusted Customs brokers that have registered
with the Customs. The consignees and consignors for import or export goods and the
Customs brokers engaged in Customs declaration shall register with the Customs in
accordance with the law. Principal regulations on the inspection of import and export
commodities are set out in the Law of the PRC on Import and Export Commodity Inspection
(R N RSN 4 11 R ABR75))  promulgated by the NPCSC on 21 February 1989 and
amended on 28 April 2002 and 29 June 2013 and its implementation rules. According to the
aforesaid relevant laws and regulations, the import and export commodities that are subject
to compulsory inspection listed in the catalogue compiled by the State administration shall
be inspected by the commodity inspection authorities, and the import and export
commodities that are not subject to statutory inspection shall be subject to random
inspection. Consignees and consignors themselves or its entrusted agent may apply for
inspection to the commodity inspection authorities.

Provisions on environmental protection

The Environmental Protection Law of the PRC (¥ N RILAIBERIEA#EL)) (the
“Environmental Protection Law’’) implemented on 26 December 1989 and amended on 24
April 2014 stipulates that installations for the prevention and control of pollution in
construction projects must be designed, built and commenced operation together with the
main body of the project. Installations for the prevention and control of pollution should
comply with the requirements of the approved environmental impact report and may not be
dismantled or left idle without authorisation. Enterprises and other production operators
engaged in pollutant discharge licensing management should discharge pollutants according
to the pollutant discharge license. Those which have not yet obtained the pollutant discharge
license may not discharge pollutants. If business units or other production operators violate
the relevant regulations of the Environmental Protection Law, they may be liable to legal
responsibilities including administrative penalties such as fines, corrective actions,
suspension of production for improvement, suspension of business or being shut down.
Direct management and direct persons in charge may be subject to detainment, and liable to
criminal responsibility if their violations constitute a criminal offense.

The Measures for the Administration of Pollutant Discharge Licenses of Guangdong
Province (JEHREPRIGHF AT HARL) ) promulgated on 27 January 2014 and effective on 1
April 2014 stipulates that enterprises in the administrative area of Guangdong Province
should obtain the pollutant discharge license if they: (i) discharge air pollutant; (ii) discharge
industrial waste water, medical waste water and other waste water containing poisonous and
harmful material; (iii) operate sewage treatment facilities at town, industry zone or
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development zone; (iv) operate large-scale livestock and poultry farms; and (v) engage in
other performance. The Notice Regarding Relevant Regulations of Discharging Pollutant
Licensing (Interim) ( KBARAPETS & rl S IEA BAMLE A8 (B17))) promulgated by Zhongkai
Hi-Tech Industrial Development Zone Branch of Environmental Protection Bureau in
Huizhou on 30 May 2014 stipulates that enterprises only discharge noise and domestic
sewage do not need to obtain a pollutant discharge license. If such license is obtained, it
will be cancelled after the date of expiry.

As at the Latest Practicable Date, Huizhou TIME has complied with the above laws
and regulations. It has obtained the pollutant discharge license in relation to the discharge of
domestic noise and domestic sewage.

Provisions on fire prevention

The Fire Prevention Law of the People’s Republic of China (% A RILHAENEEIL) )
(the “Fire Prevention Law”) was implemented on 1 September 1998 and amended on 28
October 2008. According to the Fire Prevention Law, upon completion of large venues with
a high population density or other particular construction projects as prescribed by the
Ministry of Public Security, such projects must go through fire prevention inspection by the
fire prevention authority of the public security department. Such projects will be prohibited
from commencement of operation without inspection or fail to pass the inspection. Prior to
the commencement of use or operation of public gathering venues, the construction unit or
user unit is required to make an application to the fire prevention authority of the public
security department at the county level or above at the place where the venue is situated for
a fire prevention inspection. When a construction project has been delivered for use without
passing the inspection, or where public gathering spots which commenced for use or
operation without being inspected for fire prevention or had been inspected but failed to
satisfy the fire prevention safety requirements, an order to cease its use or production or
operation may be made and a fine may be levied by the relevant authority.

Provisions on labour relationship

According to the Labour Law of the PRC ({H1#E ARILFIEHSE L)) (the “Labour
Law”) promulgated on 5 July 1994, becoming effective on 1 January 1995 and amended on
27 August 2009, workers are entitled to fair employment, choice of occupation, labour
remuneration, leave, a safe workplace, a sanitation system, social insurance and welfare and
certain other rights. The working time for workers may not exceed eight hours a day and no
more than 44 hours a week on average. The employer may extend working hours due to the
requirements of its production or business after consultation with the trade union, and the
extended hours shall generally not exceed one hour per day. If such extension is called for
due to special reasons and the employees’ health is under protection, the extended hours
cannot be exceeding three hours per day. However, the total overtime working hours in one
month shall in no event exceed 36 hours. Employers shall establish and improve their work
safety and sanitation system, educate employees on safety and sanitation and provide
employees with a working environment that meets the national work safety and sanitation
standards.
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The Labour Contract Law of the PRC ({F#EANRILMEALHGFEZE)) (the “Labour
Contract Law”) was promulgated on 29 June 2007 and amended on 28 December 2012 and
its implementation regulations were implemented on 18 September 2008. According to the
Labour Contract Law, labour contracts must be executed in writing to establish labour
relationships between employers and employees. Employees who fulfil certain criteria,
including having worked for the same employer for 10 years or more, may demand that the
employer execute a permanent labour contract. Wages paid by employers may not be lower
than the local minimum wage. Both employers and employees must perform their respective
obligations stipulated in the labour contracts. Where workers are provided by a dispatching
service company, the dispatching service company is the employer and performs the legal
obligations of an employer towards the dispatched workers, including, among others,
entering into a labour contract with a fixed term of more than two years with the workers
and paying remuneration for their labour. The dispatching service company must conclude a
labour dispatch agreement with the entities that receive labour services. In the event of a
violation of any legal provisions of the Labour Contract Law, administrative penalties may
be imposed on employers by the competent PRC government authority in charge of labour
administration, including warnings, rectification orders, fines, orders for payment of wages
and compensation to employees, revocation of business licenses and other penalties. An
entity receiving workers from a dispatching service company may be held jointly and
severally liable together with the dispatching service company in case harm is done to
workers during the dispatch period.

The Interim Provisions on Labour Dispatch ((ZHIREE17#E)) promulgated on 24
January 2014 and became effective on 1 March 2014 stipulate that the employer shall
strictly control the number of dispatched workers which should not exceed 10% of the total
number of its workers. In addition, employers shall employ dispatched workers in temporary,
auxiliary or substitutable positions only.

Provisions on social insurance and housing provident funds

The Social Insurance Law of the People’s Republic of China ({3 A R ANER 41 €& (555
%)) (the “Social Insurance Law”) implemented on 1 July 2011 stipulates that employers in
the PRC must register with the relevant social insurance authority and make contributions to
the pension insurance fund, basic medical insurance fund, unemployment insurance fund,
maternity insurance fund and work-related injury fund. Pursuant to the PRC Social Insurance
Law, pension insurance, basic medical insurance and unemployment insurance contribution
must be paid by both employers and employees, while work related injury insurance and
maternity insurance contribution must be paid solely by employers. An employer must
declare and make social insurance contribution in full and on time. The social insurance
contributions payable by employees must be withheld and paid by employers on behalf of
the employees. Employers who fail to register with the social insurance authority may be
ordered to rectify the failure within a specific time period. If the employer fails to rectify
the failure to register within a specific time period, a fine of one to three times the actual
premium may be imposed. If the employer fails to make social insurance contributions on
time and in full, the social insurance collecting agency shall order the employer to make up
the shortfall within the prescribed time period and impose a late payment fee amounting to
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0.05% of the unpaid amount for each day overdue. If the non-compliance continues, the
employer must be subject to a fine ranging from one to three times the unpaid amount owed
to the relevant administrative agency.

Pursuant to the Regulations on the Administrative of Housing Provident Funds ({f£5
INFEEE MBI ) effective on 3 April 1999 and amended on 24 March 2002, a unit
(including a foreign investment enterprise) shall undertake the registration with the
administrative centre of housing provident funds and pay the funds for their staff. If an
employer, in violation of the aforesaid regulations, fails to undertake registration or to open
the housing provident funds account for its employees, the administrative centre of housing
provident funds will impose an order for completion within prescribed time limit, if such
employer further fails to process within the aforesaid time limit, a fine ranging from
RMB10,000 to RMB50,000 will be imposed. On the other hand, if a unit, in violation of the
aforesaid regulations, fails to pay or to fully pay the housing provident funds, the
administrative centre of housing provident funds will impose an order for payment within a
prescribed time limit if such unit further fails to make payment within the aforesaid time
limit, the centre shall have the right to apply for compulsory enforcement in court.

Provisions on work health and safety

The Law of the PRC on the Prevention and Control of Occupation Diseases ({H# A%
BB ZER B iR75) ) promulgated on 27 October 2001, which became effective on 1 May
2002 and was amended on 31 December 2011, 2 July 2016 and 4 November 2017,
respectively, stipulates that employers shall create a work environment with conditions
meeting the national occupational health standards and requirements and take measures to
ensure that employees receive occupational health protection. When the employer fails to
provide occupational disease protective facilities and occupational disease protective items
for personal use which do not meet the national occupational health standards and
requirements, the work safety administrative department shall issue a warning and order. The
enterprise must comply within a prescribed time limit. If no adjustment is made within the
time limit, a fine shall be imposed upon the enterprise. For serious circumstances, the
enterprise will be ordered to shut down or cease all operation which causes occupational
disease hazards.

The PRC Production Safety Law ((h# NRIFIEH%Z2EE D)) (the “PRC Production
Safety Law”), which became effective on 1 November 2002 and was amended on 27 August
2009 and 31 August 2014. The PRC Production Safety Law requires us to maintain safe
production conditions as provided in it and other relevant laws, administrative regulations,
national standards and industrial standards. Enterprises shall provide their employees with
work safety education and training to ensure that their employees (i) have necessary work
safety knowledge; (ii) are familiar with the relevant work safety policies and rules and safe
operating procedures; (iii) possess the safe operating skills for their respective posts; (iv)
know the emergency response measures for accidents; and (v) are informed of their rights
and obligations in terms of work safety. In order to comply with applicable national or
industrial standards, the design, manufacture, installation, use, checking and maintenance of
our safety equipment is required. In addition, enterprises are required to provide employees
with labour protection equipment that meet the national or industrial standards and to
supervise and educate them to wear or use such equipment according to the prescribed rules.
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Violation of the PRC Production Safety Law will cause various penalties, including
being ordered to take corrective actions within a specified time, suspension of business,
confiscation of illegal proceeds and payment of fine in accordance with the circumstances.
In serious circumstances, business licenses will be revoked or criminal offences will be
charged. Enterprises and persons directly responsible for the offences may be subject to
criminal liability.

THE LAWS AND REGULATIONS OF HONG KONG
Employment Ordinance (Chapter 57 of the Laws of Hong Kong)

The Employment Ordinance provides for, amongst other things, the protection of the
wages of employees, to regulate general conditions of employment, and for matters
connected therewith. Under section 25 of the Employment Ordinance, where a contract of
employment is terminated, any sum due to the employee shall be paid to him as soon as it is
practicable and in any case not later than seven days after the day of termination. Any
employer who wilfully and without reasonable excuse contravenes section 25 of the
Employment Ordinance commits an offence and is liable to a maximum fine of $350,000
and to imprisonment for a maximum of three years. Further, under section 25A of the
Employment Ordinance, if any wages or any sum referred to in section 25(2)(a) are not paid
within seven days from the day on which they become due, the employer shall pay interest
at a specified rate on the outstanding amount of wages or sum from the date on which such
wages or sum become due up to the date of actual payment. Any employer who wilfully and
without reasonable excuse contravenes section 25A of the Employment Ordinance commits
an offence and is liable on conviction to a maximum fine of $10,000.

Employees’ Compensation Ordinance (Chapter 282 of the Laws of Hong Kong)

The Employees’ Compensation Ordinance establishes a no-fault and non-contributory
employee compensation system for work injuries and lays down the rights and obligations of
employers and employees in respect of injuries or death caused by accidents arising out of
and in the course of employment, or by prescribed occupational diseases.

Under the Employees’ Compensation Ordinance, if an employee sustains an injury or
dies as a result of an accident arising out of and in the course of his employment, his
employer is in general liable to pay compensation even if the employee might have
committed acts of faults or negligence when the accident occurred. Similarly, an employee
who suffers incapacity or dies arising from an occupational disease is entitled to receive the
same compensation as that payable to employees injured in occupational accidents.

According to section 40 of the Employees’ Compensation Ordinance, all employers
(including contractors and subcontractors) are required to take out insurance policies to
cover their liabilities both under the Employees’ Compensation Ordinance and at common
law for injuries at work in respect of all their employees (including full-time and part-time
employees). An employer who fails to comply with the Employees’ Compensation Ordinance
to secure an insurance cover is liable on conviction to a fine of HK$100,000 and
imprisonment for two years. Our Company confirms that as at the Latest Practicable Date,
employee compensation insurance has been obtained for all of our employees.
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According to section 48 of the Employees’ Compensation Ordinance, an employer shall
not, without the consent of the Commissioner for Labour, terminate, or give notice to
terminate, the contract of service of an employee (who has suffered incapacity or temporary
incapacity in circumstances which entitle him to compensation under the Employees’
Compensation Ordinance) before occurrence of certain events. Any person who commits
breach of this provision is liable on conviction to a maximum fine of HK$100,000.

Mandatory Provident Fund Schemes Ordinance (Chapter 485 of the Laws of Hong
Kong)

The MPF Scheme is defined contribution retirement scheme managed by authorised
independent trustees. The Mandatory Provident Fund Schemes Ordinance provides that an
employer shall participate in an MPF Scheme and make contributions for its employees aged
between 18 and 65. Under the MPF Scheme, an employer and its employee are both
required to contribute 5% of the employee’s monthly relevant income as mandatory
contribution for and in respect of the employee, subject to the minimum and maximum
relevant income levels for contribution purposes. The maximum level of relevant income for
contribution purposes is currently HK$30,000 per month or HK$360,000 per year.

Occupiers Liability Ordinance (Chapter 314 of the Laws of Hong Kong)

The Occupiers Liability Ordinance regulates the obligations of a person occupying or
having control of premises on injury resulting to persons or damage caused to goods or
other property lawfully on the land.

The Occupiers Liability Ordinance imposes a common duty of care on an occupier of a
premise to take reasonable care of the premise in all circumstances so as to ensure that his
visitor will be reasonably safe in using the premises for the purposes for which he is invited
or permitted by the occupier to be there.

Occupational Safety and Health Ordinance (Chapter 509 of the Laws of Hong Kong)

The Occupational Safety and Health Ordinance provides for the safety and health
protection to employees in workplaces, both industrial and non-industrial.

Employers must as far as reasonably practicable ensure the safety and health in their
workplaces by:

(i) providing and maintaining plant and work systems that are safe and without risks
to health;

(i) making arrangement for ensuring safety and absence of risks to health in
connection with the use, handling, storage or transport of plant or substances;

(iii) providing all necessary information, instruction, training, and supervision for
ensuring safety and health;

(iv) providing and maintaining safe access to and egress from the workplaces; and
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(v) providing and maintaining a working environment that is safe and without risks to
health.

Failure to comply with the above provisions constitutes an offence and the employer is
liable on conviction to a fine of HK$200,000. An employer who fails to do so intentionally,
knowingly or recklessly commits an offence and is liable on conviction to a fine of
HK$200,000 and to imprisonment for six months.

The Commissioner for Labour may also issue improvement notices against
non-compliance of the Occupational Safety and Health Ordinance or the Factories and
Industrial Undertakings Ordinance (Chapter 59 of the Laws of Hong Kong), or suspension
notices against activity of workplace which may create imminent hazard to the employees.
Failure to comply with such notices constitutes an offence punishable by a fine of
HK$200,000 and HK$500,000, respectively and imprisonment of up to one year.

Transfer pricing adjustments in Hong Kong and the PRC
Hong Kong

Regulations concerning transfer pricing between associated enterprises can be found in
the Inland Revenue Ordinance (Chapter 112 of the Laws of Hong Kong) (the “IRO”) and
the comprehensive double taxation agreements (the “DTAs”) between Hong Kong and other
countries or territories, including the PRC.

Pursuant to Section 20(2) of the IRO, a non-resident person shall be liable to Hong
Kong profits tax where it carries on business with a closely connected resident person and
such business is so arranged that it produces to the resident person either no profits which
arise in or derive from Hong Kong or less than the ordinary profits which might be expected
to arise in or derive from Hong Kong.

Under section 60 of the IRO, where it appears to an assessor that for any year of
assessment any person chargeable with tax has not been assessed or has been assessed at
less than the proper amount, the assessor may, within the year of assessment or within 6
years after the expiration thereof, assess such person at the amount or additional amount
which according to his judgment such person ought to have been assessed, and, provided
that where the non-assessment or under-assessment of any person for any year of assessment
is due to fraud or willful evasion, such assessment or additional assessment may be made at
any time within 10 years after the expiration of that year of assessment.

Section 61A of the IRO stipulates that where it would be concluded that person(s)
entered into or carried out transactions for the sole or dominant purpose to obtain a tax
benefit (which means the avoidance or postponement of the liability to pay tax or the
reduction in the amount thereof), liability to tax of the relevant person(s) will be assessed
(a) as if the transaction or any part thereof had not been entered into or carried out; or (b)
in such other manner as the supervising authority considers appropriate to counteract the tax
benefit which would otherwise be obtained.
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The DTAs contain provisions mandating the adoption of arm’s length principle for
pricing transactions between associated enterprises. The arm’s length principle uses the
transactions of independent enterprises as a benchmark to determine how profits and
expenses should be allocated for the transactions between associated enterprises. The basic
rule for DTA purposes is that profits tax charged or payable should be adjusted, where
necessary, to reflect the position which would have existed if the arm’s length principle had
been applied instead of the actual price transacted between the enterprises.

The Departmental Interpretation and Practice Notes No. 45 — Relief from Double
Taxation due to Transfer Pricing or Profit Reallocation Adjustments issued by the Inland
Revenue Department in April 2009 makes it available that where double taxation arises as a
result of transfer pricing adjustments made by the tax authorities of another country, a Hong
Kong taxpayer may potentially claim relief under the tax treaty between Hong Kong and
that country (countries entered into tax arrangements with Hong Kong includes the PRC).

The Inland Revenue Department also issued a Departmental Interpretation and Practice
Notes No. 46 in December 2009 which provides a comprehensive guideline on transfer
pricing and further issued a Departmental Interpretation and Practice Notes No. 48 in March
2012 which provides a mechanism for taxpayers to pre-agree their transfer pricing
arrangements with the Inland Revenue Department.

The PRC

Pursuant to the Enterprise Income Tax Law and its Implementation Regulations ({43
FrASRLE E 1) ) and the Implementation Regulations for Special Tax Adjustments (Trial)
(R A AN B SR 3 E i A (R04T) ) (the “STA Rules™), transactions in respect of the purchase,
sale and transfer of products between, amongst others, enterprises under direct or indirect
control by the same third party are defined as related party transactions, which should
comply with the arm’s length principle (#37.52% J5HI). If the related party transactions fail
to comply with arm’s length principle results in the reduction of the enterprise’s taxable
income, the tax authority has the power to make an adjustment (£RI#BIFHE) following
certain procedures within ten years from the tax paying year that the non-compliant related
party transaction had occurred.

Pursuant to the Law of the PRC on the Administration of Tax Collection ( (1% AR
BB #E%) ) promulgated on 4 September 1992, latest amended on 24 April 2015
and its implementing rules ( e A RILAEBECE B B EAMA]) ) promulgated on 7
September 2002, latest amended on 6 February 2016, taxpayers have an obligation to
provide the local tax authorities with information on prices, expenditure standard and others
concerning business transactions with the related party. The taxpayer may propose to the
competent tax authorities a pricing principle and calculation method for business transactions
with the related party. The competent tax authorities may, after examination and approval,
agree upon the items of pricing with the taxpayer in advance and supervise over the
implementation.

Pursuant to the Announcement of the State Administration of Taxation on Relevant
Matters relating to Improvement of the Filing of Related Party Transactions and the

Management of Contemporaneous Documentation ( €[B ZBiHs 4= B 17 56 25 BR Bt R 00R 7] 300 20kt
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EHARFEMAE)) (the “Circular 42”) promulgated by the SAT and became effective on
29 June 2016, any resident enterprise subject to audit collection and any non-resident
enterprise which has establishments or offices in China and honestly reports and pays
enterprise income tax shall, in filing a tax return for the annual enterprise income tax with a
tax authority, make related filings with regard to its business transactions with any related
party and attach thereto the Annual Report on the Related Party Transactions (43 B35
e+ . Enterprises shall prepare contemporaneous documentation ([F#1%¥}) based on a
tax year, and submit contemporaneous documentation for the related party transactions to the
tax authority if required by the same. Contemporaneous documentation includes the master
file (EHECHE), local file (AHL3CH) and special issue file (FRPEZEIESCHE), each of which is
applied to different circumstances in relation to the related party transactions of the PRC
enterprises.

The SAT has published an announcement on issuing the Administrative Measures for
Special Tax Adjustment and Investigation and Mutual Consultation Procedures (4RI #4%i 4
AR KO B PR AR ) ) (the “Circular 6”) which came into effect from 1 May
2017. According to the Circular 6, the tax authorities exercise special tax adjustment
monitoring and management of enterprises via review of the reporting of related party
transactions, management of contemporaneous documentation, profit level monitoring and
other means. If an enterprise receives a special tax adjustment risk warning from tax
authorities or detects in itself any special tax adjustment risk, the enterprise may carry out
voluntary adjustments regarding tax payment matters and the relevant tax authority may still
proceed with special tax investigation adjustment procedures according to the relevant
provisions. Besides, pursuant to the tax treaties signed by China, the SAT may activate
mutual consultation procedures either upon application by an enterprise or upon request by
the competent tax authority of the contracting counter-party of a tax treaty to consult and
negotiate with the latter, so as to avoid or eliminate international double taxation triggered
by special tax adjustment.

As confirmed by our Directors, Huizhou TIME’s transfer pricing arrangements have not
been challenged, investigated or penalised by any relevant tax authority in the PRC, nor has
it received any special tax adjustment risk warning from tax authorities in the PRC during
the Track Report Period and up the Latest Practicable Date. Also, pursuant to the
documentation issued by competent tax departments, Huizhou TIME has no violation on tax
during the Track Record Period.

Based on the foregoing, our PRC Legal Advisers are of the view that Huizhou TIME
has performed its material obligations and complied with the material aspects requested in
the applicable transfer pricing laws and regulations in the PRC during the Track Record
Period.

Our Group has taken various measures to ensure compliance with relevant transfer
pricing laws and regulations in jurisdictions where we operate, including (i) monitoring the
implementation of internal control policy on tax-related matters; (ii) identification of updates
on transfer pricing laws and regulations and assessment of related risks on our Group; (iii)
regular review on transfer pricing policy and exposure; and (iv) monitor our pricing policy
of intra-group transactions regularly to ensure intra-group transactions can satisfy the arm’s
length principle.
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In order to ensure our Group’s cross-border transfer pricing arrangement has complied
with relevant laws and regulations, our Group ensures related parties transactions conducted
satisfy the arm’s length principle and our relevant group company prepared
contemporaneous transfer pricing documentation reports in accordance with applicable
regulations during the Track Record Period. Based on the documents provided by Huizhou
TIME, during the Track Record Period, Huizhou TIME has submitted relevant documents
concerning related party transaction to the competent tax authority each tax year. Please
refer to the section headed “Business — Transfer pricing arrangement” in this prospectus for
further details.
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THE CORPORATE HISTORY

Our business began in December 1992 when Linkz Industries, one of the Controlling
Shareholders, established Time Interconnect HK under its former name LTK Wire Products
Limited in Hong Kong to specialise in the manufacture and sales of cable assembly
products. In October 1993, Time Interconnect HK arranged with the Subcontracting Factory
to provide manufacturing support to our Group’s consumer electronic cable assembly
products.

With an aim to expand our product offering and capture opportunities from the
potential domestic telecommunication cable assemblies market in the PRC, in April 2002,
Time Interconnect HK and Huizhou Desay, an Independent Third Party, established Huizhou
TIME as a sino-foreign equity joint venture in the PRC. Huizhou TIME subsequently
became wholly-owned by Time Interconnect HK in December 2006. The principal business
of Huizhou TIME was manufacturing of telecommunication cable assemblies at the relevant
time.

In November 2008, with a view to formalising the operations of our business and
expanding our PRC domestic cable assemblies business, Time Interconnect HK established
Huizhou Cabletech as a WFOE in the PRC. Huizhou Cabletech conducted a business of
manufacturing consumer electronic cable assembly products and gradually took over the
manufacturing functions of the Subcontracting Factory. As part of our continuing efforts to
streamline and optimise our business operations, in September 2013, Huizhou TIME initiated
the merger and absorption of Huizhou Cabletech’s assets and liabilities into Huizhou TIME,
which was subsequently completed in March 2015.

Since then, our Group has mainly conducted its business operations through its
operating subsidiaries, namely Time Interconnect HK and Huizhou TIME.

IMPORTANT BUSINESS MILESTONES

The following illustrates certain key milestones and achievements in the business
development of our Group:

Year Event

December 1992  Time Interconnect HK was established under its former name LTK
Wire Products Limited

October 1993 We commenced the manufacture and sales of consumer electronic
cable assembly products through the manufacturing support of the
Subcontracting Factory

April 2002 Huizhou TIME and its production facilities in Gutangao (7 ¥#4),
Huizhou, the PRC was established to expand our product offering to

include telecommunication cable assemblies

November 2008 Huizhou Cabletech was established
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Year Event

November 2012  Huizhou TIME moved its production facilities to Zhongkai Hi-Tech
District, Huizhou, Guangdong Province, the PRC

November 2014 We were accredited with ISO14001:2004 environmental management
system standard and ISO9001:2008 quality management systems
model for quality assurance

March 2015 The merger and absorption of Huizhou Cabletech’s assets and
liabilities into Huizhou TIME was completed

THE SHAREHOLDERS

As at the Latest Practicable Date, Datatech Investment and Time Holdings owned
13.5% and 86.5% of the Shares of our Company, respectively. Time Holdings is an
investment holding company with no substantive business operations and is directly and
wholly-owned by Linkz Industries. Linkz Industries, with its group of subsidiaries,
conducted a business in the manufacture and sales of a range of products including
networking cables, LED video display screens as well as leasing of LED video display
screens.

Mr. Paul Lo, one of the Controlling Shareholders, together with two individuals who
were Independent Third Parties co-founded Linkz Industries.

Linkz Industries was incorporated in Hong Kong on 2 October 1981 with limited
liability, under its former name LTK Industries Limited with an issued share capital of
HK$30 divided three (3) shares of HK$10 each. On 2 October 1981, one (1), one (1) and
one (1) share was allotted and issued to Mr. Kwok Cham Lok, Mr. Law Ching Ting, each an
Independent Third Party, and Ms. Ho Hsiu Lan (spouse of Mr. Paul Lo), respectively, at
nominal value.

On 7 October 1981, Linkz Industries increased its share capital to HK$210,000. On the
same date, 6,999, 6,999 and 6,999 shares were allotted to Mr. Kwok Cham Lok, Mr. Law
Ching Ting and Ms. Ho Hsiu Lan, respectively, at nominal value. Upon the aforesaid
increase in share capital and allotment of shares, Linkz Industries was owned as to 33.33%
by Mr. Kwok Cham Lok, Mr. Law Ching Ting and Ms. Ho Hsiu Lan, respectively.

On 6 September 1982, Mr. Law Ching Ting transferred his 7,000 shares in Linkz
Industries to Ms. Liang Kit Wan, an Independent Third Party. Upon the share transfer, Linkz
Industries was owned as to 33.33% by Mr. Kwok Cham Lok, Ms. Ho Hsiu Lan and Ms.
Liang Kit Wan, respectively.

On 31 May 1983, Linkz Industries increased its share capital to HK$400,000. On the
same date, 9,500 and 9,500 shares were allotted to Mr. Kwok Cham Lok and Ms. Ho Hsiu
Lan, respectively. Upon the aforesaid increase in share capital and allotment of shares, Linkz
Industries was owned as to 41.25% by Mr. Kwok Cham Lok, 41.25% by Ms. Ho Hsiu Lan
and 17.5% by Ms. Liang Kit Wan, respectively.
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In or around March 1984 and at the material time of preparing the listing of Gold
Peak, Mr. Paul Lo reviewed the shareholdings and directorship of his and his spouse’s
companies. Mr. Paul Lo considered that he should concentrate his time and efforts in Gold
Peak as (i) Gold Peak’s scale of operation was substantial; and (ii) Linkz Industries’ profit
was insignificant compared to Gold Peak’s. Therefore, on 29 March 1984, Ms. Ho Hsiu Lan
(Mr. Paul Lo’s spouse) transferred her 16,500 shares in Linkz Industries to JCL Company
Limited (“JCL”), an Independent Third Party which was owned as to 99% by Mr. Anthony
Leung (a colleague of Mr. Paul Lo and director of Gold Peak at the relevant time) and his
spouse at the relevant time, at a consideration of approximately HK$165,000. Mr. Anthony
Leung and his spouse were also the directors of JCL at the relevant time. Upon the aforesaid
share transfer, Linkz Industries was owned as to 41.25% by Mr. Kwok Cham Lok, 41.25%
by JCL and 17.5% by Ms. Liang Kit Wan, respectively.

On 10 December 1984, Ms. Liang Kit Wan transferred her 7,000 shares in Linkz
Industries to Ms. Kwok Shuk Han, an Independent Third Party. Upon the aforesaid share
transfer, Linkz Industries was owned as to 41.25% by Mr. Kwok Cham Lok, 41.25% by JCL
and 17.5% by Ms. Kwok Shuk Han, respectively.

On 28 March 1985, Linkz Industries increased its share capital to HK$1,000,000. On
the same date, 30,000 shares and 30,000 shares were allotted to Mr. Kwok Cham Lok and
JCL, respectively. Upon the aforesaid increase in share capital and allotment of shares,
Linkz Industries was owned as to 46.5% by Mr. Kwok Cham Lok, 46.5% by JCL and 7% by
Ms. Kwok Shuk Han, respectively.

In early 1986, Mr, Paul Lo learned of Mr. Anthony Leung’s preliminary plan to
emigrate from Hong Kong and intention to divest his interest in Linkz Industries. Mr. Paul
Lo was of the view that Linkz Industries’ business was growing well and would be willing
to acquire at least half the interest in Linkz Industries and requested JCL to first increase its
shareholding in Linkz Industries.

On 14 May 1986, Ms. Kwok Shuk Han transferred 3,500 and 3,500 shares (collectively
her entire shareholdings in Linkz Industries) to Mr. Kwok Cham Lok and JCL, respectively.
Upon the aforesaid share transfer, Linkz Industries was owned as to 50% by Mr. Kwok
Cham Lok and 50% by JCL, respectively.

On 29 May 1986, Mr. Paul Lo acquired JCL’s interest in Linkz Industries at a stamped
consideration of approximately HK$566,000 by way of a declaration of trust, pursuant to
which JCL held 50,000 shares of Linkz Industries for and on behalf of Mr. Paul Lo. Upon
the aforesaid arrangement, Linkz Industries was owned as to 50% by Mr. Kwok Cham Lok
and 50% by Mr. Paul Lo (held through JCL), respectively.

As Linkz Industries continued to grow and needed capital, on 26 May 1987, Linkz
Industries increased its share capital to HK$3,000,000 and 100,000 and 100,000 shares were
allotted and issued to Mr. Kwok Cham Lok and JCL, respectively, on a pro-rata basis to
support its development, and Mr. Paul Lo had paid for the subscription of the portion of
JCL. Therefore, on 18 June 1987, JCL and Mr. Paul Lo entered into another declaration of
trust, pursuant to which JCL held 100,000 shares of Linkz Industries for and on behalf of
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Mr. Paul Lo at nil consideration. Upon the aforementioned arrangements, Linkz Industries
remained owned as to 50% by Mr. Kwok Cham Lok and 50% by Mr. Paul Lo (held through
JCL), respectively.

On 27 July 1988, Linkz Industries increased its share capital to HK$10,000,000 and
350,000 and 350,000 shares were allotted and issued to Mr. Kwok Cham Lok and directly to
Mr. Paul Lo, respectively. Upon the aforesaid allotment of shares, Linkz Industries was
owned as to 50% by Mr. Kwok Cham Lok and 50% by Mr. Paul Lo (15% of which were
held through JCL), respectively.

Subsequently, on 19 September 1988, JCL transferred the 150,000 shares of Linkz
Industries held for and on behalf of Mr. Paul Lo to Mr. Paul Lo at nil consideration. Upon
the aforesaid share transfer, Linkz Industries was owned as to 50% by Mr. Kwok Cham Lok
and 50% by Mr. Paul Lo, respectively.

Set out below are the actual changes in the beneficial interests of Mr. Paul Lo and his
spouse in Linkz Industries during the period from 28 March 1984 to 19 September 1988:

Number % of

of shares beneficial
Period interested interests
On 28 March 1984 16,500 41.25%
29 March 1984 to 28 May 1986 Nil Nil
29 May 1986 to 25 May 1987 50,000 50.00%
26 May 1987 to 26 July 1988 150,000 50.00%
27 July 1988 to 18 September 1988 500,000 50.00%
On 19 September 1988 500,000 50.00%

On 1 October 1991, Linkz Industries increased its share capital to HK$20,000,000 and
allotted 1,000,000 shares to Mr. Paul Lo. Upon the aforesaid allotment, Linkz Industries was
owned as to 75% by Mr. Paul Lo and 25% by Mr. Kwok Cham Lok.

On 10 December 1993, Mr. Kwok Cham Lok transferred 400,000 shares and 100,000
shares of Linkz Industries to Lenningrad Holdings Limited and Apex Nominee No.l
Limited. Lenningrad Holdings Limited was owned by Mr. Kwok Cham Lok and Apex
Nominee No.l Limited held the shares as trustee of Mr. Kwok Cham Lok. Upon the
aforesaid share transfers, Linkz Industries was owned as to 75% by Mr. Paul Lo and 25% by
Mr. Kwok Cham Lok (20% held through Lenningrad Holdings Limited and 5% held through
Apex Nominee No.l Limited, respectively), respectively.

Pursuant to an agreement on reorganisation dated 19 October 1994 entered into
between Gold Peak, Mr. Paul Lo and Mr. Kwok Cham Lok (the “Reorganisation
Agreement”), by way of special resolution on 12 December 1994, it is resolved that all
existing issued ordinary shares of Linkz Industries were converted to non-voting deferred
shares. On the same date, the new share capital of Linkz Industries, being an issued share
capital of HK$1,000, out of which 51 and 49 shares of HK$10 each were issued to Mr. Paul
Lo and Beauty Quality Investment Limited, respectively. Beauty Quality Investment Limited
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was a wholly-owned subsidiary of Gold Peak at the relevant time. Following the
Reorganisation Agreement, Linkz Industries was owned as to 51% by Mr. Paul Lo and 49%
by Beauty Quality Investment Limited.

On 27 October 1995, Beauty Quality Investment Limited transferred its entire
shareholdings in Linkz Industries to GP Industries (known as GPE Industries Limited at the
relevant time and a subsidiary of Gold Peak). Upon the aforesaid share transfer, Linkz
Industries was owned as to 51% by Mr. Paul Lo and 49% by GP Industries.

On 31 October 1997 and 25 January 1999, Linkz Industries in aggregate increased its
ordinary share capital to HK$42,000,000 and allotted new shares to Mr. Paul Lo and GP
Industries in proportion to their shareholdings. Upon the aforesaid allotment of shares, Linkz
Industries was continuously owned as to 51% by Mr. Paul Lo and 49% by GP Industries
Limited. In addition, on 31 October 1997 and 8 June 1999, the non-voting deferred shares
were also subsequently transferred and owned as to 51% by Mr. Paul Lo and 49% by GP
Industries.
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On 28 December 2000, pursuant to an employee share subscription programme of
Linkz Industries, 420,000 shares were allotted to selected employees (the “Selected
Employees™). The shares allotted under the employee incentive scheme agreements dated 28
December 2000 (and supplemented on 8 August 2007) are subject to a buy-back provision
upon resignation of respective Selected Employees where only Mr. Paul Lo and GP
Industries are the eligible buyers. The table below shows the respective shareholdings and
changes in shareholdings of Linkz Industries relating to the employee share subscription
programme:

Certain
Selected
Employees
resigned and
the rest of the

Selected

Allotment of Employees

420,000 shares Three transferred

to the Selected Two Selected 50% of their

Selected Employees Employees respective

Employees on resigned on resigned on  shareholdings

28 December 4 February 29 August  On 21 August

2000 2005 2006 2007

Approximate Approximate Approximate Approximate

shareholdings shareholdings shareholdings shareholdings

(%) (%) (%) (%)

Mr. Paul Lo 46.36 46.57 46.98 49.15
GP Industries 44.55 44.75 45.13 47.23
The Selected Employees 9.09 8.68 7.89 3.62
Total 100.00 100.00 100.00 100.00

On 13 April 2010, Linkz Industries acquired the remaining 49.95% of Lighthouse
Technologies Limited from Sanetech Limited and Alpha Advance Limited. Sanetech Limited
and Alpha Advance Limited were companies owned by Mr. Sun Pei Shan, Steven, an
Independent Third Party. Consideration for the aforesaid acquisition was the allotment of
1,165,000 shares of Linkz Industries to Nickson Holdings, which was then owned by Mr.
Sun Pei Shan, Steven. Upon the allotment, Linkz Industries was owned as to 39.25% by Mr.
Paul Lo, 20.14% by Nickson Holdings, 37.72% by GP Industries and 2.89% by the then
selected employees of Linkz Industries.

On 22 May 2012, Mr. Paul Lo acquired the entire shareholdings of Nickson Holdings.
Upon the acquisition, Linkz Industries was owned as to 39.25% by Mr. Paul Lo, 20.14% by
Nickson Holdings (indirect interest in Linkz Industries of Mr. Paul Lo), 37.72% by GP
Industries and 2.89% by the then selected employees of Linkz Industries. Subsequently,
there were changes in shareholdings of Linkz Industries in relation to the employee share
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subscription programme abovementioned. The table below shows the respective
shareholdings and changes in shareholdings of Linkz Industries relating to the employee

share subscription programme:

Two Selected

One Selected

Employees Employee

resigned on resigned on

17 July 2012 3 June 2014

Approximate Approximate

shareholdings shareholdings

(%) (%)

Mr. Paul Lo 39.63 39.68
GP Industries 38.08 38.13
Nickson Holdings 20.14 20.14
The Selected Employees 2.15 2.05
Total 100.00 100.00

The following table sets forth the shareholding structure of Linkz Industries since 1

April 2016 and as at the Latest Practicable Date:

Number of
ordinary
Name of shareholder shares” "
Mr. Paul Lo 2,295,765
Nickson Holdings 1,165,000
GP Industries 2,205,735
Mr. Sy Yuk Tsan V¢ 2/ 42,000
Mr. Li Ping Kuen V¢ 2) 5,000
Ms. Lo Ching Yee V¢ 2,500
Mr. Wong Wai Hung Vo'¢ 2 1,000
Mr. Cua Tin Yin Simon V¢ ¥ 63,000
Mr. Chan Ting Hei V¢ 7 5,000
TOTAL 5,785,000
Notes:

Approximate
shareholding
percentage

39.68%
20.14%
38.13%
0.72%
0.09%
0.04%
0.02%
1.09%
_0.09%

100.00%

1. The share capital of Linkz Industries comprises 5,785,000 ordinary shares of HK$10 each and
2,000,000 non-voting deferred shares (“Linkz Deferred Shares”) of HK$10 each in issue. This table
shows the shareholding structure of Linkz Industries as at the Latest Practicable Date, and the
shareholding structure has not been changed since 1 April 2016. This table does not include any
Linkz Deferred Shares, which account for 25.7% of the issued share capital of Linkz Industries.
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2. Each member of Linkz Management was allotted their respective shareholding in Linkz Industries
pursuant to the employee incentive scheme agreements dated 28 December 2000 (and supplemented
on 8 August 2007) (the “Employee Incentive Scheme Agreements”) entered into between each
member of Linkz Management, Mr. Paul Lo, GP Industries and Linkz Industries, respectively. The
shares allotted under the Employee Incentive Scheme Agreements are subject to a buy-back
provision, and the transfer of shares is restricted to Mr. Paul Lo and GP Industries only.

3. Each member of Time Management was allotted their respective shareholding in Linkz Industries
pursuant to the Employee Incentive Scheme Agreements entered into between each member of Time
Management, Mr. Paul Lo, GP Industries and Linkz Industries, respectively. The shares allotted under
the Employee Incentive Scheme Agreements are subject to a buy-back provision, and the transfer of
shares is restricted to Mr. Paul Lo and GP Industries only.

To the best knowledge of our Directors, Linkz Group (including its associates) is not
the subject of any material non-compliance incidents, claims, litigations, or legal
proceedings (whether actual or threatened) during the Track Record Period and up to the
Latest Practicable Date.

OUR GROUP

Our Group has a number of direct and indirect subsidiaries incorporated in the BVI,
Hong Kong, and the PRC. Details of the members of our Group and their respective
corporate histories are set out below.

OUR COMPANY

Our Company was incorporated in the Cayman Islands under the Companies Law as an
exempted company with limited liability on 15 June 2017 with an initial authorised share
capital of HK$380,000 divided into 38,000,000 Shares of HK$0.01 each. On 15 June 2017,
one fully-paid Share was allotted and issued to the initial subscriber of our Company, which
was subsequently transferred to Time Holdings at nominal consideration on the same day.

On 19 June 2017, our Company allotted and issued 8,649 and 1,350 Shares, credited as
fully-paid, to Time Holdings and Datatech Investment, respectively, in the manner described
in the paragraph headed “Reorganisation — 5. Acquisition of Time Investment” below.

Immediately following the above transactions, the shareholding structure of our
Company was as follows:

Number Percentage

Name of shareholders of Shares of interest
(%)

Time Holdings 8,650 86.5%
Datatech Investment 1,350 13.5%
Total 10,000 100%
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On 24 January 2018, our Company resolved to increase its authorised share capital
from HK$380,000 divided into 38,000,000 Shares of HK$0.01 each to HK$30,000,000
divided into 3,000,000,000 Shares of HK$0.01 each.

As at the Latest Practicable Date, our Company acted as the holding company of our
Group with business being conducted through the operating subsidiaries of our Company,
namely Time Interconnect HK and Huizhou TIME.

OUR SUBSIDIARIES
Time Investment

Time Investment was incorporated in the BVI on 29 May 2017 with limited liability
and is authorised to issue a maximum of 50,000 shares of a single class each with a par
value of US$1.00 each. On 29 May 2017, one (1) fully-paid share of Time Investment,
representing the entire issued share capital of Time Investment, was allotted and issued to
Time Holdings.

As part of the Reorganisation, on 6 June 2017, Time Investment allotted and issued
8,649 shares in Time Investment to Time Holdings, credited as fully paid, in consideration
of which Linkz Industries transferred the entire issued share capital of Time Interconnect
HK to Time Investment. For details, please refer to the paragraph headed “Reorganisation —
2. Acquisition of Time Interconnect HK” in this section. On 8 June 2017, Time Investment
allotted and issued 1,350 shares, credited as fully paid, in Time Investment to Datatech
Investment in the manner described in the paragraph headed “Reorganisation — 3. Pre-IPO
Investment” in this section. On 19 June 2017, our Company acquired 8,650 and 1,350 shares
in Time Investment from Time Holdings and Datatech Investment, respectively. After the
aforesaid transactions, Time Investment became a direct wholly-owned subsidiary of our
Company.

Time Investment is an investment holding company and had not commenced any
business activities as at the Latest Practicable Date.

Time Interconnect HK

Time Interconnect HK was incorporated in Hong Kong on 29 December 1992 with
limited liability, under its former name LTK Wire Products Limited, with an authorised share
capital of HK$2,000,000. On 29 December 1992, one (1) and one (1) share were allotted
and issued to Mr. Paul Lo, who held the share on trust for Linkz Industries, and Linkz
Industries, respectively, at nominal value. On 15 March 1993, 199,998 shares were allotted
and issued to Linkz Industries at nominal value. Since 12 March 1993, Linkz Industries has
been the beneficial owner of the entire issued share capital of Time Interconnect HK.

As part of the Reorganisation, on 6 June 2017, Mr. Paul Lo as nominee, transferred the

legal interest of one (1) share in Time Interconnect HK to Linkz Industries, as beneficial
owner, at nil consideration. On the same date, Time Investment acquired the entire issued
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share capital of Time Interconnect HK from Linkz Industries. After the aforesaid
transactions, Time Interconnect HK became an indirect wholly-owned subsidiary of our
Company.

Time Interconnect HK mainly carries on the sales of cable assembly products.
Huizhou TIME

Huizhou TIME was established on 25 April 2002 as a sino-foreign equity joint venture
in the PRC with an initial registered capital of US$1,000,000. Huizhou TIME was initially
owned as to 90% and 10% by Time Interconnect HK and Huizhou Desay, respectively. The
initial registered capital was fully paid up by Time Interconnect HK and Huizhou Desay in
April 2003.

On 12 December 2006, Huizhou Desay transferred 10% of the equity interest in
Huizhou TIME to Time Interconnect HK through a public tender at the Huizhou Assets and
Equity Exchange (HEJHTEMES %), at a consideration of RMB1,170,000, which was
determined with reference to the valuation of the equity interest of Huizhou TIME appraised
by an independent valuer as at 30 June 2006. Upon completion of the equity transfer,
Huizhou TIME became a WFOE and a direct wholly-owned subsidiary of Time Interconnect
HK.

Our PRC Legal Advisers, have confirmed that all relevant material approvals and
permits in respect of the share transfer have been obtained and the procedures and steps
involved are in compliance with relevant PRC laws and regulations.

The registered capital of Huizhou TIME was increased from US$1,000,000 to
US$2,500,000 and US$5,100,000 on 10 July 2008 and 26 November 2012, respectively. The
additional capitals were fully contributed by cash. The registered capital of Huizhou TIME
was further increased to US$6,600,000 on 9 March 2015. The additional capitals were
resulted from the consolidation of registered capital of Huizhou Cabletech into Huizhou
TIME after the merger and absorption of Huizhou Cabletech by Huizhou TIME.

Huizhou TIME runs a business in the manufacturing and sales of cable assembly
products.

CEASED SUBSIDIARIES

Our Group had a number of subsidiaries in Japan and the PRC which ceased operations
during the Track Record Period. Details of these ceased subsidiaries and their respective
corporate histories are set out below.

Huizhou Cabletech
Huizhou Cabletech was established in the PRC as a WFOE on 27 November 2008 with
a registered capital of US$1,500,000 and was wholly-owned by Time Interconnect HK. Time

Interconnect HK made full payment of registered share capital within the time frames
designated by the relevant PRC government authorities.
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As part of our Group’s continuous efforts to streamline our operations, a corporate
restructuring by way of merger and absorption was initiated where the assets and liabilities
of Huizhou Cabletech were fully absorbed by Huizhou TIME. Upon the approval from the
relevant PRC authorities, Huizhou Cabletech was deregistered on 17 February 2015 and the
merger and absorption of Huizhou Cabletech by Huizhou TIME was completed on 9 March
2015. Huizhou Cabletech runs a business in the manufacturing of consumer electronic cable
assembly products in the PRC prior to its deregistration.

Our PRC Legal Advisers have confirmed that the procedures and steps involved in the
establishment, change and deregistration of Huizhou Cabletech are valid and effective, and
are in compliance with relevant PRC laws and regulations.

Kunshan Time

Kunshan Time was established in the PRC as a WFOE on 7 November 2007 with an
initial registered capital of HK$10,000,000 and wholly-owned by Time Interconnect HK
since its establishment. In July 2008, Kunshan Time increased its registered capital to
HK$20,000,000. Time Interconnect HK made full payment of the registered capital
(including the additional capitals) within the respective time frames designated by the
relevant PRC government authorities.

In July 2014, in light of the dissatisfactory performance of Kunshan Time, Time
Interconnect HK resolved to the voluntary winding up of Kunshan Time by way of written
shareholder’s resolution. The winding up and deregistration of Kunshan Time were approved
by the relevant PRC government authorities and Kunshan Time was deregistered on 5
January 2016. Kunshan Time specialises in the manufacture and sales of cable assembly
products in the PRC prior to its deregistration.

Our PRC Legal Advisers have confirmed that the procedures and steps involved in the
establishment, change and deregistration of Kunshan Time are valid and effective, and are in
compliance with relevant PRC laws and regulations. Our Directors confirm that Kunshan
Time is not involved in any pending or unresolved arbitration or legal proceedings prior to
its deregistration.

Time Japan

Time Japan was incorporated on 28 December 2000 as a limited liability company with
an initial issued share capital of JPY 10,000,000 divided into 200 shares and wholly-owned
by Time Interconnect HK.

Due to sluggish business prospect of Time Japan in view of the stagnant economy in
Japan, on 31 March 2015, Time Interconnect HK resolved to the voluntary winding up of
Time Japan by way of shareholder’s resolution. The winding-up of Time Japan was
completed on 27 July 2015. Time Japan specialises in the sales and distribution of cable
assembly products in Japan prior to its dissolution.
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Our Japan Legal Advisers have confirmed that the procedures and steps involved in the
incorporation and liquidation of Time Japan are valid and effective, and are in compliance
with relevant laws and regulations in Japan. Our Directors confirm that Time Japan is not
involved in any pending or unresolved arbitration or legal proceedings prior to its
dissolution.

REORGANISATION

In preparation for the Listing, our Group underwent the Reorganisation through the
following major steps:

1. Incorporation of Time Holdings and Time Investment

(i) On 29 May 2017, Time Holdings was incorporated in the BVI with limited
liability and is authorised to issue a maximum of 50,000 shares of a single class
each with a par value of US$1.00 each. One (1) fully-paid ordinary share of Time
Holdings, representing the entire issued share capital of Time Holdings, was
allotted and issued at par to Linkz Industries on 29 May 2017.

(i1) On 29 May 2017, Time Investment was incorporated in the BVI with limited
liability and is authorised to issue a maximum of 50,000 shares of a single class
each with a par value of US$1.00 each. One (1) fully paid ordinary share of Time
Investment, representing the entire issued share capital of Time Investment, was
allotted and issued at par to Time Holdings on 29 May 2017.

2. Acquisition of Time Interconnect HK

On 6 June 2017, Time Investment acquired the entire issued share capital in Time
Interconnect HK from Linkz Industries, in consideration of which (i) Time Investment
allotted and issued 8,649 shares in Time Investment to Time Holdings, credited as fully
paid; and (ii) Time Holdings allotted and issued 9,999 shares in Time Holdings to Linkz
Industries, credited as fully paid.

Upon the acquisition, Time Interconnect HK became a direct wholly-owned subsidiary
of Time Investment.

3.  Pre-IPO Investment
On 6 June 2017, Datatech Investment, as subscriber, and Time Investment entered into
a subscription agreement, pursuant to which Datatech Investment agreed to subscribe for

1,350 shares in Time Investment, representing 13.5% of the enlarged issued share capital of
Time Investment, at a consideration of HK$40,500,000.
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Details of the Pre-IPO Investment are summarised below:

Name of investor : Datatech Investment

Background of investor : A company incorporated in Seychelles with its legal
and beneficial interest wholly-owned by Mr.
Kwong. Mr. Kwong is an experienced businessman
who owns, among others, a corporate advisory and
secretarial firm and is familiar with corporate
governance regulatory compliance

Date of Pre-IPO : 6 June 2017
Investment agreement

Number of shares : 1,350
subscribed
Consideration paid : HK$40,500,000
Date of payment of the : 8 June 2017
consideration in full
Effective cost per Share : HK$0.20
(Note 1)
Percentage of shareholding : 204,930,000 Shares, representing 11.14% of the
upon Listing (Note 2) issued share capital of our Company upon Listing
Notes:
1. For illustration purposes only. Based on the indicative Offer Price range, the effective cost per Share

represents a discount of 20% to HK$0.25 per Share, being the lower end of the stated Offer Price
range, and a discount of 66.7% to HK$0.5 per Share, being the upper end of the stated Offer Price
range.

2. Assuming completion of the Capitalisation Issue and the Share Offer (without taking into account any
Shares to be issued upon the exercise of any options which may be granted under the Share Option
Scheme).

The said consideration was arrived at after arm’s length negotiations between the
parties with reference to the net profit of our Group for the year ended 31 March 2017, the
price-to-earnings ratio of comparable companies then listed on the Stock Exchange that
manufacture and sell cables and optical fibre products or wires and cables, which our
Directors considered to have resemblance to our business at the material time, and the
prospect of our Group. The aforesaid transaction was legally completed and the
considerations were settled on 8 June 2017. Our Directors are of the view that the Pre-IPO
Investment was entered into on normal commercial terms. Mr. Kwong and Datatech
Investment undertook that he/it will not or not procure to dispose of, nor enter into any
agreement to dispose of or otherwise create any options, rights, interests or encumbrances in
respect of Shares of which he/it is shown to be the beneficial owner (directly or indirectly)
in this prospectus, namely the 204,930,000 Shares upon listing, at any time during the
period commencing on the date by reference to which disclosure of his/its shareholding is
made in this prospectus and ending on the date which is six months from the date on which
dealings in our Shares commence on the Stock Exchange. Proceeds from the above
subscription are for general working capital and payment of part of the expenses in relation
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to the Listing. As at the Latest Practicable Date, approximately HK$19,100,000 had been
utilised for the repayment of the amount due to Linkz Industries and bank borrowings, and
approximately HK$16,700,000 had been utilised for payment of the expenses in relation to
the Listing.

Proceeds from the above Pre-IPO Investment are for payment of part of the expenses in
relation to the Listing, repayment to Linkz Industries and repayment of bank loan. As at the
Latest Practicable Date, approximately HK$35.8 million of the proceeds has been utilised.

Datatech Investment is a company incorporated in the Seychelles on 19 May 2017 with
limited liability and its entire issued share capital is owned by Mr. Kwong, an Independent
Third Party. The principal activity of Datatech Investment is investment holding. Mr. Kwong
has been running various businesses including a corporate advisory and secretarial firm in
Hong Kong, food and beverage business in the PRC and overseas and investments in
technology sector, and he had demonstrated he has vast experience and knowledge in
corporate governance and extensive business connection through the various corporations he
worked with. Mr. Kwong considered himself to be familiar with listing related matters in
Hong Kong as he had held positions with several listed companies in Hong Kong, including
the following:

Name of company Principal business activity ~ Last position Period of service
Tianyi (Summi) Holdings Limited Plantation and sale of Company secretary March 2010 — March
(formerly known as “Tianyi Fruit agricultural produce, 2011
Holdings Limited”) (a company production and sale of
listed on the Main Board) (stock frozen concentrated orange
code: 756)) juice and other related

products and production
and sale of freshly
squeezed orange juice

China Agroforestry Low-Carbon Manufacture and wholesale Company secretary September 2009 —
Holdings Limited (formerly known of original equipment June 2013
as “Jiangchen International manufacture of branded
Holdings Limited”) (a company products and operations
listed on the Main Board (stock and management of
code: 1069)) forestry
Starlight Culture Entertainment Group  Entertainment and gaming Financial controller and June 2008 — January
Limited (formerly known as “Karce business, and trading of company secretary 2009
International Holdings Company chemical products, and
Limited”) (a company listed on the energy conservation and
Main Board (stock code: 1159)) environmental protection
products
Polyard Petroleum International Group Exploitation of oil, natural Qualified accountant and ~ March 2006 — July
(formerly known as “Kanstar gas and coal, and trading company secretary 2007
Environmental Paper Products in petroleum-related
Holdings Limited”) (a company products
listed on the GEM (stock code:
8011))
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Mr. Kwong has also held directorships in several listed companies including the
following:

Name of company

Dragon King Group Holdings Limited
(a company listed on the GEM
(stock code: 8493))

Royal Deluxe Holdings Limited
(a company listed on the Main
Board (stock code: 3789))

Hao Tian International Construction
Investment Group Limited
(formerly known as “Clear Lift
Holdings Limited”) (a company
listed on the Main Board) (stock
code: 1341))

Group Sense (International) Limited
(a company listed on the Main
Board (stock code: 601))

Elegance Optical International
Holdings Limited (a company listed
on the Main Board (stock code:
907))

Tang Palace (China) Holdings Limited
(a company listed on the Main
Board (stock code: 1181))

Century Sunshine Group Holdings
Limited (a company listed on the
Main Board (stock code: 509))

China Candy Holdings Limited
(a company listed on the GEM
(stock code: 8182))

Yat Sing Holdings Limited
(a company listed on the Main
Board (stock code: 3708))

Principal business activity

Operating and managing
restaurants

Provision of formwork
erection as well as related
ancillary services

Leasing and trading of
construction machinery
and parts, and
transportation services

Design, manufacture and sale
of original design
manufacturing products,
electronic dictionary
products, personal
communication products,
provision of electronic
manufacturing services and
sale of magnesium related
products

Manufacture and trading of
optical frames and
sunglasses

Restaurant operations and
food production

Trading in fertiliser,
magnesium products and
metallurgical flux

Manufacture of candies

Building maintenance and
renovation service
provider
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Position
Independent

non-executive director

Independent
non-executive director

Independent
non-executive director

Independent
non-executive director

Independent
non-executive director

Independent
non-executive director

Independent
non-executive director

Independent
non-executive director

Independent
non-executive director

Period of service
January 2018 -

present

January 2017 -
present

October 2015 -
March 2017

March 2015 -
present

May 2014 - April
2017

March 2011 -
present

September 2004 —
present

October 2015 -
February 2016

December 2014 -
March 2016
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Name of company Principal business activity ~ Position Period of service

Jiu Rong Holdings Limited (formerly = Manufacture and sales of Independent March 2009 — April

known as “Mitsumaru East Kit digital television, high non-executive director 2012
(Holdings) Limited”) (a company definition liquid crystal
listed on the Main Board (stock display television and
code: 2358)) set-top box and the
provision of application of
solutions regarding the
digital audio visual
industry, and sales of
intelligent water meter
data collection system
China Gem Holdings Limited Development of property, the Independent July 2007 -

(formerly known as “Yueshou
Environmental Holdings Limited”)
(a company listed on the Main
Board (stock code: 1191))

management and rental of non-executive director December 2011
units and shops within a
shopping arcade, the sales

of residential units in the

PRC and also engaged in
money lending business

Mr. Kwong has known Mr. Paul Lo since 2009 when his corporate advisory and
secretarial firm was engaged by Mr. Paul Lo to set up a charity fund in around June 2009.
He is confident that our Group has a good management and business prospects under Mr.
Paul Lo and his team’s leadership and the business carried on by our Group has good
industry prospect. Therefore, Mr. Kwong decided to invest in our Company after
negotiations and legal and financial due diligence. Mr. Paul Lo, together with our Directors,
took into account the initial fees required to engage professional parties and wished to
minimise the working capital impact for our Group’s normal course of business, decided to
introduce Mr. Kwong to be the Pre-IPO investor. In knowing our intended Listing, Mr.
Kwong expressed his interest to be an investor for the Pre-IPO Investment. Our Directors
wished to minimise the working capital impact for our Group’s normal course of business
when engaging professional parties for preparing the Listing, decided to procure the Pre-IPO
Investment. Mr. Kwong invested in our Group as he is confident in the business prospects of
the cable assembly industry in the PRC and the management and potential of our Group.
Our Directors believe that the Pre-IPO Investment will strengthen the shareholder base of
our Company and enhance corporate governance practice and business network of our
Group. Our Company considers that by introducing Datatech Investment as an additional
Shareholder, our Company would benefit from the insights and management experience of
Mr. Kwong. As investor, Mr. Kwong pressed the need to improve corporate governance
practice and he advised the importance of corporate governance structure, financial and
information transparency and management’s accountability and ethical behavior for senior
management. Mr. Kwong expects himself to be a passive investor and will continue to
monitor the efforts and business strategies of our Company, assess the long term
sustainability of our business and identify any issues that our Company should address in
order to uphold the corporate governance standard. With a more diversified shareholding
structure, our Group is also expected to promote accountability of management to the
Shareholders, which would facilitate and strengthen internal control of our Group. Datatech
Investment Inc. and Mr. Kwong are the beneficial Shareholders of their interests in our
Company and his source of fund includes accumulated profits from his businesses,
investment gains of his properties and securities, personal savings in Hong Kong and
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overseas. Save for the aforesaid, each of Mr. Kwong and Datatech Investment and their
respective associates is not connected (as defined in the Listing Rules) with our Group or
any of its connected persons (including the Controlling Shareholders).

As a result of the Pre-IPO Investment, the shareholding structure of Time Investment
was as follows:

Number
Name of shareholders of Shares Shareholding
%
Time Holdings 8,650 86.5%
Datatech Investment 1,350 13.5%
Total 10,000 100%

Upon Listing, Datatech Investment will be interested in 11.14% of the enlarged issued
share capital of our Company. Datatech Investment and Mr. Kwong are not involved in the
management and daily operations of our Group.

Pursuant to the agreement in relation to the Pre-IPO Investment, Datatech Investment is
not entitled to any special rights in connection with the Pre-IPO Investment. The Sponsor
confirmed that the Pre-IPO Investment is in compliance with the Guidance Letter
HKEx-GL43-12 and the “Interim Guidance on Pre-IPO Investments” issued by the Listing
Committee dated 13 October 2010 (HKEx-GL29-12) since the consideration under the
agreement was settled more than 28 clear days before the date of the first submission of the
listing application form to the Stock Exchange in relation to the Listing. The Sponsor also
confirmed that the Guidance Letter HKEx-GL44-12 is not applicable to the Pre-IPO
Investment.

4. Incorporation of our Company

On 15 June 2017, our Company was incorporated in the Cayman Islands with limited
liability and with an authorised share capital of HK$380,000 divided into 38,000,000 Shares.
On 15 June 2017, one fully paid Share was allotted and issued to the initial subscriber of
our Company, which was subsequently transferred to Time Holdings on 15 June 2017 at
nominal consideration.

5. Acquisition of Time Investment

On 19 June 2017, our Company acquired 8,650 and 1,350 shares in Time Investment
from Time Holdings and Datatech Investment, respectively (together representing the entire
issued share capital of Time Investment), in consideration of which our Company allotted
and issued 8,649 Shares and 1,350 Shares in our Company, credited as fully paid, to Time
Holdings and Datatech Investment, respectively.
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6. Capitalisation Issue and Share Offer

On 24 January 2018, our Company resolved to increase its authorised share capital
from HK$380,000 divided into 38,000,000 Shares of HK$0.01 each to HKS$30,000,000
divided into 3,000,000,000 Shares of HK$0.01 each, in order to be positioned to (i) allot and
issue 322,000,000 new Shares under the Share Offer; and (ii) allot and issue a further
1,313,061,350, Shares and 204,928,650 Shares to Time Holdings and Datatech Investment,
respectively.

Our Company will offer 46,000,000 new Shares under the Public Offer for subscription
by the public of Hong Kong and 414,000,000 Placing Shares under the Placing comprising
276,000,000 new Shares offered by our Company for subscription by professional,
institutional or other investors and 138,000,000 Sale Shares offered by Vendor for sales to
professional, institutional or other investors, representing a total of 25% of the enlarged
issued share capital of our Company upon Listing.

PRC REGULATORY ISSUES RELATING TO THE REORGANISATION

On 4 July 2014, the State Administration of Foreign Exchange of the PRC ([ Z4ME
EIR) (“SAFE”) issued the Circular of the SAFE on Relevant Issues concerning
Foreign Exchange Administration of Overseas Investment Financing and Return
Investments Undertaken by Domestic Residents through Special Purpose Vehicles (Hui Fa
[2014] No.37) ([BZ<H1HEE B R B A 35 1 Je R A i R ok I 119 28 W 358 S Ml SO A 50 A1 B AT T
MR HE %) ([E%E[2014]37%%) (“Circular 37”), a domestic resident shall, before contributing
lawful domestic or overseas assets or interests to an overseas special purpose company,
apply to the local branch of SAFE for foreign exchange registration of overseas investments.
On 8 August 2006, the Rules on the Mergers and Acquisitions of Domestic Enterprises by
Foreign Investors (BASMEI# & I R N AR HIE) (the “M&A Rules™), a regulation with
respect to the mergers and acquisitions of domestic enterprises by foreign investors, was
promulgated, and became effective on 8 September 2006 and amended on 22 June 2009. The
M&A Rules, among other things, provides that a foreign investor seeking acquisition of the
equity interest in a no-foreign invested PRC enterprise, or purchasing and operating the
assets of that enterprise by establishing a foreign-invested enterprise in the PRC shall obtain
the approval of the Ministry of Commerce of the PRC (BIZKEHES) (or its counterparts at
provincial level.

Our PRC Legal Advisers are of the view that Circular No. 37 and the M&A Rules are
not applicable to the Reorganisation as none of the Controlling Shareholders is a PRC
domestic resident, or has been habitually residing in the PRC for economic interests and
Huizhou TIME has been a WFOE since December 2006 and has never been involved in any
round-trip investments of overseas special purpose vehicles established by PRC domestic
residents regulated under Circular No. 37, or overseas listing through overseas special
purpose vehicles directly or indirectly controlled by PRC domestic company or natural
person regulated under the M&A Rules.
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THE CORPORATE STRUCTURE OF OUR GROUP

Set out below is the corporate structure of our Group immediately before the
Reorganisation:

Mr. Paul Lo 2.84%

Gold Peak
(HK)

100% \ 85.47%

Nickson Time

Holdings C;gilndustrujs Management M Linkz ¢
(BVI) ingapore (Note) anagemen

39.68% 20.14% 38.13% 1.18% 0.87%

Linkz
Industries
(HK)

100 %

Time
Interconnect HK
(HK)

100%

Huizhou
TIME
(PRC)

Note: Mr. Cua Tin Yin Simon, a member of Time Management, holds approximately 0.011% of the issued
share capital of Gold Peak.
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The following diagram sets out the corporate structure of our Group immediately after
completion of the Reorganisation but before completion of the Capitalisation Issue and the
Share Offer:

Mr. Paul Lo 2.84%
Gold Peak
(HK)
100% | 85.47%
Nickson . Time .
Holdings C;gi}lniuit:;js Management MarI;a:ngrflent Mr. Kwong
(BVI) 8ap (Note) g
39.68% | 20.14% | 38.13% 1.18% 0.87%
Linkz
Industries
(HK)
0,
100% 100%
Time Holdings I r?va;t:ttrice};t
(BVD (Seychelles)
86.50% 13.50%
Our Company
(Cayman Islands)
| 100%
Time
Investment
(BVI)
| 100%
Time
Interconnect HK
(HK)
| 100%
Huizhou
TIME
(PRC)
Note: Mr. Cua Tin Yin Simon, a member of Time Management, holds approximately 0.011% of the issued

share capital of Gold Peak.
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The following diagram sets out the corporate structure of our Group immediately after
completion of the Capitalisation Issue and the Share Offer (without taking into account any
Shares to be issued upon exercise of any options which may be granted under the Share
Option Scheme):

Mr. Paul Lo 2.84%
Gold Peak
(HK)
100% | 85.47%
Nickson . Time .
Holdings Gg_lndustrles Management M Linkz Mr. Kwong
(BVI) (Singapore) (Note) anagement
39.68% | 20.14% | 38.13% 1.18% 0.87%
Linkz
Industries
(HK)
100% 100%
0
. . Datatech
Tlmeg;/)]ldlngs Investment Public
eychelles
(BVD) (Seychelles)
63.86% 11.14% 25%
Our Company
(Cayman Islands)
| 100%
Time
Investment
(BVI)
| 100%
Time
Interconnect HK
(HK)
| 100%
Huizhou
TIME
(PRC)

Note: Mr. Cua Tin Yin Simon, a member of Time Management, holds 0.011% of the issued share capital
of Gold Peak.
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OVERVIEW

We are a well-established supplier of custom cable assemblies with around 20 years of
experience in the cable assembly industry. We are headquartered in Hong Kong and have
production facilities in Huizhou, Guangdong Province, the PRC. We primarily manufacture
and supply cable assemblies on a CMS basis, which our products are produced in
accordance with the specifications and designs of individual customers. Our cable assemblies
are used by a number of established PRC and international customers in a variety of market
sectors including telecommunication, data centre, industrial and medical equipment.
According to the CRI Report, we ranked second in China market of cable assemblies
manufacture for communication equipment and data centre in 2016 in terms of sales
revenue, and we accounted for about 0.2% market share in the PRC cable assembly market
in 2016 in terms of sales revenue.

Cable assembly is a device that consists of one or more cables with copper wire or
optical fibre encased and their ends terminated with connectors. The connectors make
interconnection with other cables or equipment, depending upon the specific application, and
are used for sending sensor signals and transmitting information on operations. We
manufacture and sell a comprehensive portfolio of cable assemblies used in a variety of
applications. For the year ended 31 March 2017, we offered more than 16,000 types of cable
assembly products.

We enjoy strong recognition among our customers worldwide for the quality and
reliability that our products offer. We maintain long and stable relationship with our key
customers, which include leading telecommunication equipment and network solutions
provider in the PRC, global internet-related service provider and multinational medical
equipment manufacturer that have extensive international coverage. We are included in the
approved vendors list of some of our key customers in the telecommunication and medical
equipment sectors. We have achieved a track record of sustainable growth in profit. Our
profit for the year amounted to approximately HKS$66,717,000, HKS$71,599,000,
HK$81,684,000 and HK$47,425,000 for the years ended 31 March 2015, 2016 and 2017 and
the four months ended 31 July 2017, respectively.

We work closely with customers since the early stage of a product’s life cycle,
including understanding products application, design, prototyping and production, enabling
us to offer bespoke cable assembly products. As at the Latest Practicable Date, we had an
R&D team of 213 employees that can engage with customers’ product development team at
an early stage of cable design. Our products are all customised and made-to-order in
accordance with the specific technical requirements of our customers. We focus on quality
control and monitor our production process closely at every stage to optimise our product
performance and to eliminate flaws and defects. We conduct performance and reliability
testing to ensure our cable assemblies comply with our customers’ requirements. We also
design our own testing criteria and conduct the tests in the lack of industry standards for
some of the cable assemblies. As at the Latest Practicable Date, we had a quality control
team of 332 employees and implemented over 30 detailed internal quality control
procedures, covering various aspects of our operations from procurement, production to
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product testing. We were awarded a series of certifications including ISO14001:2005, 1SO/
TS16949:2009 and EN/ISO13485:2012 certificates in relation to manufacturing of cable
assembled products.

We carry out our manufacturing processes at our production facilities at the Huizhou
Factory, covering an aggregate gross production floor area of approximately 28,376 sq.m.
and have been designed with production hours of approximately 236,880 hours per annum.
For the years ended 31 March 2015, 2016 and 2017 and the four months ended 31 July
2017, the utilisation rates of our production facilities at the Huizhou Factory were 88.3%,
92.8%, 94.9% and 98.9%, respectively.

As at the Latest Practicable Date, we had successfully registered 26 patents in the PRC
relating to manufacturing technology. By applying our patented technologies relating to
interconnecting techniques in our manufacturing processes, we are able to produce
high-quality cable assemblies of competitive costs and achieve high utilisation rates in our
production facilities.

COMPETITIVE STRENGTHS

Our Directors believe that our historical success and future prospects are underpinned
by a combination of competitive strengths including:

We have an experienced management team with extensive knowledge of the cable
manufacturing industry where we operate

Our Directors and senior management possess relevant operational expertise and
experience, and are familiar with the cable assemblies industry, who enable us to
successfully achieve a competitive position in the cable assemblies industry. Our Chairman
and non-executive Director, Mr. Paul Lo, has more than 40 years of experience in the
electronic and electrical manufacturing industry. In addition, our executive Director and
Chief Executive Officer, Mr. Cua Tin Yin Simon, and our executive Director and Chief
Financial Officer, Mr. Wong Chi Kuen, has more than 25 and 20 years of experience in the
cable and wire assembling and manufacturing industry, respectively. Also, our senior
management team has joined our Group for over 5 to 24 years with solid experience in
respective role. Mr. Cua Tin Yin Simon and Mr. Wong Chi Kuen have been responsible for
the day-to-day management and operations of Time Interconnect HK during the Track
Record Period. Mr. Cua Tin Yin Simon, Mr. Wong Chi Kuen and Mr. Chan Ting Hei have
been responsible for the day-to-day management and operations of Huizhou TIME. Each of
Mr. Cua Tin Yin Simon, Mr. Wong Chi Kuen and Mr. Chan Ting Hei has contributed to the
stability of our Group. For the biographical details of our senior management team, please
refer to the section headed “Directors, Senior Management and Employees” in this
prospectus.

Leveraging their foresight and in-depth industry knowledge, our management team is

able to formulate sound business strategies, assess and manage risks. Our engineering
capability enables us to engage with and provide valuable and sound advice for our
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customers in the preliminary stages of their new product development process and design as
well as develop a custom-made product based on our customers’ technical, design and
performance requirements.

We also encourage continuous professional development of our staff. We are selective
in our hiring process with a focus on recruiting and training employees who have the
potential to become long-term members of our management. Training programmes on
technical knowledge are conducted as and when required so as to ensure that our employees
are updated with the latest development in the industry where we operate. Our senior
management team has regular interactive meetings with other senior employees to provide
on the job training to ensure our Group’s guidances and standards are met.

We are a customer driven cable assemblies provider highly adapted to the B2B model
and capable of serving corporate customers

We develop our business by being customer driven and achieving customisation in our
production. We consider ourselves highly adapted to the B2B model whereby we supply our
products to corporate customers instead of retail end consumers where the market is
sensitive to price. In the B2B model, we work and collaborate with our customers at an
early stage to design and develop customised products, during the process not only can we
understand the specific requirements of our customers early, develop new and unique cable
assemblies solution to customers efficiently but also refine our production techniques,
optimise our customisation process and strengthen customer relationship. Especially under
the B2B model, we believe that the relationship we have established with our key customers
throughout the years is hard to replace and customer loyalty is formed based on the mutual
reliance and co-operation over the product development cycle. A number of our key
customers have adopted rigorous procedures and stringent attitude in the process they select
their suppliers and they evaluate the performance of their suppliers regularly to consider
whether the suppliers should remain in their approved vendors list. During the Track Record
Period, we maintain constant business relationship with our major customers by upholding
our highest quality standard and enhancing customer value.

We adopt an effective customised and flexible production model to meet diverse
customer demands

We face diverse demands from every of our customers whose orders could be
characterised by “small batches of a wide variety”. Given the large quantities of the types of
products, we believe full automation will be more costly to implement or cannot achieve the
desired economies of scale. Instead, we strike a well balance between automation and labour
intervention by pursuing an effective and collaborative approach to customisation to meet
our customers’ specific needs and we believe it is more cost-effective to handle “small
batches of a wide variety” orders. Our collaboration with clients includes product
development and design, early production planning and coordination on inventory
preparation as well as technical support on site. We also commissioned experienced external
consultants for enhancing our product portfolio, improving our production and quality
control process and promoting our products. We become a flexible producer as we carefully
design and refine our production lines and work procedures which (i) are quickly adjustable
from assembling one product to another; and (ii) rightly locate machine or labour on the
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production floor. Our production lines work well with and are economical for low-volume
but wide variety production. We offer incentive to workforce who are versatile and master
different skills required in various work streams, and we provide on-the-job training to staff
to let them be familiar with modern technical and product knowledge and enhance their
workmanship. Besides, our Huizhou Factory has a floor fabricated with special equipment
and facility designated for assembling cables to shield against electromagnetic interference.
With our relentless efforts in calibrating and upgrading our production lines, we manage to
produce more than 16,000 types of cable assembly products during the Track Record Period.

Our ability to maintain operating efficiency and flexibility by better resource allocation
helps us quickly respond to the changes in demand from our customers, maintain steady
production output and minimise production costs.

Long term and stable relationship with major customers underpinned by quality
products, in-depth industry understanding and responsive customer services

We have established long term and stable business relationship with many of our key
customers, which include leading telecommunications equipment and network solutions
provider in the PRC, global internet-related service provider and multinational medical
equipment manufacturer that have extensive international coverage. We have been included
in the approved vendors list of some of our major customers that our Directors believe we
are in an advantageous position over our competitors which have not been included in the
list and we enjoy more stable purchase orders from these customers. For each of our key
customers, we also supply a wide range of products.

Our business relationship with these key customers provides us with a number of
significant advantages, including:

° we collaborate with our key customers early in the design and development of the
products they require from us, thus gaining the opportunities to become a core
supplier for these products;

e we have the opportunities to understand the technical requirements of our
customers and identify the current demand and product trends of our customers’
industries, and we can achieve this earlier than our competitors do; and

° we are well-positioned to better serve these customers by developing and offering
products that we supply to them with various specifications that satisfy their
needs.

Our products with high and consistent quality and our in-depth understanding of our
industry, as well as industries of our customers, have enabled us to successfully expand our
customer base, which in turn contributed to the growth in our business.

We believe that our responsive and extensive customer service is another important

factor for us to retain and expand customer base. We assign not only sales representatives
but also engineers in order to better respond to technical enquiries of our customers. These
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measures have all contributed to our trusted brand reputation and customer relationship.
Further, our solid track record of serving highly regarded customers assists our marketing
efforts, as we believe such track record is appealing to potential customers.

Effective production management and extensive quality control ensuring reliable
products with stable performance

We believe that excellent product quality is essential to differentiate our products from
other suppliers and hence our continued success, and we have a long-standing emphasis on
production management and quality control programme to ensure the quality of our products.
Quality control measures are implemented throughout our manufacturing process. For each
key manufacturing step, we have rigorous inspection and testing procedures that are
prepared and reviewed with significant involvement of our senior management. We invest in
specialised testing equipment for inspection of the specific attributes or characteristics of our
products to ensure all our products can perform the required function and to be free from
defect. Under normal circumstances, we require all our products, to the extent applicable, to
pass all tests designed for that product type. In addition, we have also maintained a tracking
system that is capable of storing all batch information such that every product is traceable
and the tracking system assists us on providing effective after-sales services.

We were awarded a series of certifications including 1SO14001:2005, ISO/
TS16949:2009 and EN/ISO13485:2012 certificates for our quality control systems which we
believe demonstrate our technological capabilities and help promoting customer confidence.
Given our stringent quality control measures during the entire production process, we are
able to achieve stable performance and quality metrics for our products, and we have been
in the position to maintain our status as a supplier for many of our major customers and
obtain sales orders on a continuous basis.

BUSINESS STRATEGIES

Our objective is to principally focus on and continue strengthening our market position.
We intend to achieve such objective by implementing the following strategies:

Pursue strategic industries which we believe to have high growth potential

We have provided and will continue to provide our highly specialised cable assembly
products in industries that our Directors believe to have greatest potential to be the frontier
of business growth and innovation. It is also our cutting edge of providing products which
are otherwise not available from the general cable assembly manufacturers to enhance our
profit margin. In particular, we will focus our product development efforts on the select key
sectors, namely the telecommunication, data centre and medical equipment. Our Directors
consider that as telecommunication and internet service providers are enhancing transmission
backbone, including 5G technologies, terabit networks and the related infrastructure, which
our Directors believe will eventually replace the existing ones and which will require large
quantities of cable assembly products for the equipment to be made, our Group will be
positioned to seize the opportunities arising therefrom.
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In addition, the use of information processors and tools, such as computers, mobile and
electronics gadgets, Al and intelligent products, has become increasingly ubiquitous, and the
emerging internet-of-things is believed to see more devices connected to the internet and
generating data. As such, more data centre are necessary to store, handle and analyse the big
data as well as the access of information from the cloud, which in turn would mean more
cable assembly products will be needed to enlarge bandwidth and transmit the proliferating
data with minimal signal loss and attenuation.

In view of the rapidly changing environment which we and our customers operate in,
we pay close attention to our major customers’ strategical move and business development
as well as their industry dynamics and will continuously refine and transform our
interconnect solutions to keep us connected with our customers.

In addition, our Directors are of the view that the aging population and other
social-demographical factors will drive the increasing need of medical care in the
foreseeable future. As more and more medical equipment or devices rely on the use of data
transmission to operate, analyse or generate reports, the use of high quality cables with
integrity and stable performance will be crucial for the safety and reliability of medical
treatments.

We plan to intensify our presence in the telecommunication, data centre and medical
equipment sectors by dedicating sufficient resources, including the purchase of new
laboratory and testing equipment, and the hiring of experienced and talented personnel to
join our R&D team and to strengthen our product development capabilities. This will
enhance the understanding between our Group and our customers with an aim to identifying
latest product development trend and designing the most advanced products at an early
stage. We plan to invest and spend approximately HK$8.6 million in further strengthening
our R&D capability, which will be financed by the proceeds from the Share Offer. Please
refer to the section headed “Future Plans and Use of Proceeds” in this prospectus for further
details.

Enhance and increase our production capacity

As we continue to grow and expand our business, we intend to enhance and expand our
production capacity by acquiring new machinery and equipment. We believe that an increase
in production capacity will provide us with additional cost-saving advantages from
economies of scale as well as allow us to meet the additional demand for our products.

Our further growth can be constrained by our existing production capacity. For the
years ended 31 March 2015, 2016 and 2017 and the four months ended 31 July 2017, the
utilisation rate for our production facility in the Huizhou Factory was 88.3%, 92.8%, 94.9%
and 98.9%, respectively. The utilisation rate of our production facilities depends primarily
on the demand for our products and the complexity of the assembling procedures.

We will need more space with production plant and acquire new production facilities to
aim at high level of automation yet capable of assembling a wide variety of cable assembly
products. Automation can bring the benefits of shortened production cycle, reduced labour
costs and enlarged capacity, which also enable earlier delivery to our customers that can be
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crucial to them in the age of rapid technology advancement. We plan to automate the
processes of stitching, packaging and labeling for the new and existing production lines. It is
also central to our business strategies that we keep abreast of the new cable product
knowledge and the latest industry updates and standards, as we believe our competitiveness
rests on our ability to help our customers to stay competitive by incorporating advanced
cable assembly products in their systems or equipment.

For the plan above, the total expenditures for automation and the expansion are
estimated to be approximately HK$15,927,000 and HK$96,118,000, respectively. We plan to
spend such expenditure from the Latest Practicable Date to September 2018 from the
proceeds from the Share Offer. If there is a shortfall in funding, such expenditure would be
financed by our internal resources.

In particular, the following table sets out a breakdown of our use of proceeds and
capital expenditure plan for the expansion of our production capacity, specifically the
production plant and machinery acquisition for the years ending 31 March 2018 and 2019:

2018 2019 Source of funding
HK$’000  HK$'000

Production plant acquisition 84,064 4,544 Net proceeds of approximately
HK$55.0 million from the Share
Offer, the remaining will be
funded by our internal resources

Machinery acquisition 6,194 1,316 Net proceeds of approximately
HK$7.5 million from the Share
Offer
Total 90,258 5,860

Upon commencement of operation of our new facility, our existing production capacity
is expected to increase by approximately 30%, assuming that the new production plant will
have a gross production floor area of around one-third of our Huizhou Factory. The payback
period for this investment is expected to be not less than 5 years. As at the Latest
Practicable Date, we have not identified any specific acquisition targets.

Strengthen established customer relationships and continue to expand customer base

We have a strong, long-established relationship with our current key customers which
include leading telecommunications equipment and network solutions provider in the PRC,
global internet-related service provider and multinational medical equipment manufacturer
whose products are widely used and industry influential. We believe that these close
relationships, which reflect an important validation of our production capabilities and
product quality for potential new customers which may consider integrating our products
into their products, provide us opportunities to further develop our current and new markets
for our products. Leveraging such customer relationships and our in-depth industry
knowledge, we intend to (i) expand our business with our existing customer base by
becoming a supplier of product types which our customers do not currently source from us
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and continue to improve our technological capabilities and lower our costs so that we can
offer our existing and new customers high quality and cost-efficient products; and (ii) target
potential customers in the market segments where we operate by monitoring industry trends
and tracking and assessing potential customers we intend to secure. In addition, we may also
consider setting up regional representative offices or centre in key strategic locations where
potential customers are located to support our future business development and to enable us
to respond quickly to the needs of our customers in different regions. We plan to spend
approximately HK$1.9 million for the above plan, which will be financed by the proceeds
from the Share Offer.

Please refer to the section headed “Future Plans and Use of Proceeds” in this
prospectus for further details of our future plans and how we intend to utilise the proceeds
from the Share Offer.

BUSINESS MODEL

Our business features on customised cable assembling for a variety of specifications
which are used in a wide range of applications. We supply cable assemblies on a CMS basis,
in which our products are produced based on the specifications and designs provided by our
customers. For certain of our customers, we may involve ourselves in the design and
development of the cable assemblies.

Our cable assemblies are made-to-order, upon receipt of our customers’ orders. We
purchase a majority of our raw materials from suppliers located in the PRC, Hong Kong and
the United States. We carry out our manufacturing processes at our production facilities at
the Huizhou Factory, covering an aggregate gross production floor area of approximately
28,376 sq.m. and have been designed with production hours of approximately 236,880 hours
per annum. We sell our cable assembly products in the PRC as well as overseas markets,
which include the Netherlands and the United States. Our key customers include leading
telecommunications equipment and network solutions provider in the PRC, global
internet-related service provider and multinational medical equipment manufacturer. Our
cable assembly products are incorporated in our clients telecommunication equipment,
networking systems as well as medical devices.

The following diagram illustrates our business flow:

Collaboration C
ustomer :
Request from ‘ i Production
confirmation

lannin;
customer of design p g

Design and
development

Materials
After-sales procurement,
assembling, testing
and quality control

services
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PRODUCTS

Our products are customised and made-to-order in accordance with the specifications
and requirements, including any specified industry and technical standards of our customers.
We offer a wide range of cable assembly products which can be broadly categorised into
two types with respect to their transmission medium: (i) copper cable assemblies; and (ii)
optical fibres cable assemblies. The table below sets forth our revenue and quantity of
products sold by cable transmission medium during the Track Record Period:

Four months ended

Year ended 31 March 31 July
2015 2016 2017 2016 2017
000 % of '000 % of "000 % of 000 % of '000 % of
units HK$'000  revenue units HK$’000 ~ revenue units HK$°000  revenue units HK$'000  revenue units HK$'000  revenue
(unaudited)

Cable assembly
products
Optical fibres 2,663 405,789 43.1 2,546 308,359 338 3552 361,204 41.8 1,247 86,535 334 951 220,541 559
Copper 25,803 535,693 569 25,094 603,234 662 16491 503,367 582 6281 172,708 66.6 7815 174,058 4.1
Total 28,466 941,482 1000 27,640 911,593 1000 20,043 864,571 1000 7528 259,243 1000 8,766 394,599 100.0

Note: Unit price of different optical fibre products or copper products may vary by a great extent,
depending on specifications and requirements.

The following table sets forth a breakdown of gross profit and gross profit margin by
cable transmission medium for the periods indicated:

Year ended 31 March Four months ended 31 July
2015 2016 2017 2016 2017
Gross Gross Gross Gross Gross
Gross  profit  Gross  profit — Gross  profit  Gross  profit — Gross  profit
profit  margin  profit margin  profit margin  profit margin  profit margin
HK$°000 % HK$'000 % HK$’000 % HK$'000 % HK$’000 %

(unaudited)
Cable assembly
products
Optical fibres 111,526 21.5 76,174 24.7 102,053 283 18,838 21.8 72,444 32.8
Copper 48,521 9.1 66,382 11.0 54,591 10.8 20,977 121 17,196 9.9
Total 160,047 17.0 142,556 15.6 156,644 18.1 39815 154 89,640 22.7

Copper cable assemblies

Copper cable assemblies are used to connect two or more devices, enabling the transfer of
electrical signals or power between devices. Physically, a copper cable assembly is an assembly
consisting of one or more copper conductors with their own insulation, terminating with two or
more connectors. Given the high strength and high ductility of copper, copper cable assemblies
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can withstand bending, twisting or stretching and be used in a wide range of applications, such
as outdoor and interconnecting of movable parts. In the telecommunication and data centre
sectors, copper cable assemblies are an important component of the Ethernet-based networks.
Although copper cables have limited data transmission speed as compared to optical fibres, they
still offer flexibility with satisfactory bandwidth and acceptable signal loss within a short
distance and connectors of copper cables can be made with lower cost. For the year ended 31
March 2017, we offered more than 11,000 models of copper cable assemblies used in a variety
of applications in various industries. Different copper cable assemblies may have different input/
output connectors, jacketing material, form of copper wire, cable length and other specifications.
Our principal copper cable assemblies comprise SFP, CXP, XFP and SAS connectors, which are
detailed below. The primary end wusers for our copper cable assemblies include
telecommunication network operators, data centre, broadcast and media network operators,
industrial and medical equipment.

The following describe our principal copper cable assembly products with different
connectors in more detail:

SFP/SFP+

SFP (small form-factor pluggable) is a compact, hot-pluggable transceiver used for both
telecommunication and data centre applications. It interfaces on a network device (for a
switch, router, media converter or similar device) to an optical fibre or copper networking
cable. SFP modules are commonly categorised by different data transmission speeds, and
nowadays up to 4.25 Gbps. The enhanced version of SFP, namely SFP+, supports link
operation at 10 Gbps or higher.

Our SFP cable assemblies are normally applied in Ethernet switches, routers and
network interface cards.

(0),04

CXP pluggable copper cable is a copper connector system that is designed to enable 12
channels of 10 Gbps data to meet the requirements of 100 Gbps Ethernet interface that
complies with InfiniBand CXP 12X QDR standards and IEEE 802.3ba requirements.

Our CXP cable assemblies are normally applied for InfiniBand and 100 Gigabit
Ethernet switches and core routers.

XFP
XFP is a small-form factor serial 10 Gbps interface that is hot-pluggable and applicable
to the connections for stacking and uplink to different types of switches, servers and storage

devices.

Our XFP cable assemblies are normally used for switches, servers, storage devices and
network interface cards.
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Mini-SAS

The mini-SAS product family are compact and high-speed solutions for moving data to
and from storage devices under the SAS (serial attached small computer system interface)
protocol. The mini-SAS supports speed of 6 Gbps to 12 Gbps channel bandwidths. The
mini-SAS can be implemented as (i) internal mini-SAS cable assemblies, which supports
SAS generation I (3.0 Gbps) and II (6.0 Gbps) bandwidths, as well as serial advanced
technology attachment generation I (1.5 Gbps) and II (3.0 Gbps) bandwidths; (ii) external
mini-SAS cable assemblies, which features mini-SAS with heavy-duty metal backshells,
flexible, latch-pull mechanism in high density applications; and (iii) internal high density
mini-SAS (mini-SAS HD), a newer generation which provides greater port density than the
existing mini-SAS 2.0 products.

Our mini-SAS cable assemblies are normally applied in server storage, network
equipment, computer applications and split systems. Our mini-SAS HD cable assemblies can
be applied in servers, RAID (redundant array of integrated disks) systems, storage rack,
switches, host bus adapter interface and direct-attached storage.

Semi rigid coaxial RF cable

Semi rigid coaxial RF cables are used to interconnect test and measurement devices
and are common for transmission of microwave. They are applied in vector network
analysers, ground and airborne radar, satellite and terrestrial wireless communications gear,
medical imaging equipment, etc.

InfiniBand CX4

The cable assemblies comply with the InfiniBand high-performance computing
technology that features high throughput and low latency. They comprise cable-to-board
input/output system for differential signaling at and above 4.5 Gbps per pair.

Our InfiniBand CX4 cable assemblies are used in wide range of applications, such as
telecommunication equipment, interworking equipment, storage area network switches,
network interface cards, host bus adapters, storage devices and redundant array of integrated
disks devices.

The following provide illustrations of some of our major copper cable assembly
products as mentioned above:

SFP Passive SFP+ Passive QSFP
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Active QSFP+ CXxp XFP

Internal mini-SAS External mini-SAS Internal HD mini-SAS

InfiniBand CX4 Semi rigid coaxial RF
cable

Optical fibre cable assemblies

Optical fibre cable assemblies are a type of removable optical devices that connect two
optical fibre cables or connect optical fibre cables with other equipment in a network.
Optical fibre cable assemblies enable precise connection of two ends of optical fibres to
maximise the light energy that can be transmitted from emittent optical fibres to recipient
optical fibres on equipment, reduce energy losses in transmission, and improve the overall
reliability and efficiency of the network. Optical fibre cable assemblies are often used in
telecommunication applications and data centre where high performance data transfer and
big bandwidth are essential. Despite the high signal transfer speed and low attenuation, it is
still not common for optical fibres to be connected directly to the terminal devices as their
glass constituent makes them more vulnerable to damage and the network interface
connectors, for converting data into light beam to be transmitted via optical fibre and vice
versa, are relatively expensive. Optical fibres are therefore more common to transmit large
volume of data over long distance. For the year ended 31 March 2017, we offered more than
4,900 models of optical fibre cable assemblies used in a variety of applications in the
communications and data centre industries. Our principal optical fibre cable assembly
products are mainly distinguished based on the various usage of connectors that include
MT-RJ, MTP, LC and SC connectors. The primary end users for our optical fibre cable
assemblies include telecommunications network operators and data centre.
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The following describe our principal optical fibre assembly products that adopt
different connectors in more detail:

MT-RJ

MT-RJ (mechanical transfer registered jack) connector is constructed with a plastic
housing. It is rated for 1,000 mating cycles. The typical insertion loss for matched MT-RJ
connectors is 0.25 decibel for single-made optical fibre and 0.35 decibel for multi-mode
optical fibre. It provides accurate alignment via their metal guide pins and plastic ferrules.

Our MT-RJ optical fibre connectors are commonly used for networking applications
and suitable for field termination to end customers.

MTP/MPO

The MTP/MPO (multiple fibre push-on/pull-off) connector is designed with a push-pull
latching mechanism. It is manufactured specifically for multi-fibre ribbon cable. The flat
ribbon cable houses multiple optical fibres side by side in a jacket and offers up to 12 times
the density of standard connectors. It is ideal for high-density fibre applications, such as
backbone installations, horizontal zone cabling, high density cross-connect, disaster recovery
and industrial data controls.

Typical usage of MTP/MPO connector includes parallel optical interconnect between
switches and patch panels, Gigabit Ethernet, optical switch interframe connections, active
devices/transceiver interface, telecommunication network, multimedia and industrial field.

LC

LC connector has a locking tab and the housing is plastic. It is rated for 500 mating
cycles. Typical insertion loss for matched LC connectors is 0.25 decibel. It provides accurate
alignment via their ceramic ferrules. It is almost half the size of a standard connector which
is used in indoor cabling and jumper cordage of private and public networks.

LC connectors are commonly used in data communications and high-density patch
application and given the small size, they are also used in tightly packed panel.

N &

SC connector is a push-on, pull-off connector with a locking tab. Typical matched SC
connectors are rated for 1,000 mating cycles and have an insertion loss of 0.25 decibel. It is
widely used for transceiver or general connection use and is ideal for high-density
applications.

SC connectors are ideal for high-density applications and are one of the common types
of connectors.
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Fanout cable

Fanout cable is an optical fibre cable containing several jacketed simplex optical fibres
packaged together inside an outer jacket. It used to provide a fast and easy transition from
standard or ribbon to individual fibre connection. Individual fibre is protected with jacket or
buffer tubing.

Fanout cables can save duct space, installation time and are therefore commonly
applied in central office, private network distribution and local area networks. They are also
used for backbone interconnections between network units or fibre distribution cabinets
within building.

CWDM module

WDM (wavelength division multiplexing) is a technology which multiplexes a number
of optical carrier signals onto a signal optical fibre by using different wavelengths of laser
light, enabling bidirectional communications over one strand of fibre and hence higher
capacity. CWDM (coarse wavelength division multiplexing) module enables 4 or 8 channels
to be either combined or separated. The built-in filter modules operate with a channel
spacing of 20 nanometres corresponding to standard coarse wavelength division multiplexing
wavelengths specified by ITU-T G694.2 standard, to handle wavelength ranging from 1,470
nanometres to 1,610 nanometres.

With their easy-to-deploy function, CWDM modules are used in metro-ring networks
such as data centre and metropolitan-area access networks.

The following are illustrations of some of our major optical fibres assemblies as
mentioned above:

LC
MT-RJ MTP/MPO

SC Fanout cable CWDM module

We design and produce customised products in accordance with, among others,
recognised industry and technical standards, our customers’ specifications and requirements
and provide connectivity solutions that are tailored to our customers’ needs. By developing
application-specific and customised products, we believe that we have reduced our exposure
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to the greater pricing pressure associated with standard products. For the year ended 31
March 2017, our cable assemblies covered variations of specifications of more than 16,000.
Generally, our product life cycle is subject to the life cycle of our customer’s end products
or the theoretical useful life of our customer’s systems. As new technology gives rise to
faster transmission speed, universal and new standards or more stable signal, products
become obsolete and are replaced, thus general life cycle of the products is shortened.

End markets

Our cable assemblies are widely applied to products or systems in telecommunication,
data centre, industrial equipment and medical equipment sectors. The following table sets
out certain examples of our product applications.

Market sector
Telecommunication
Data centre
Industrial equipment

Medical equipment

Examples of product applications in end markets

Metropolitan network equipment, long haul data transmission
equipment and telecommunication data exchange equipment
Hyperscale data centre hosting servers, for data storage and

transfer, cloud computing, switches and routers
Solar modules interconnection, wire and die bonding

equipment

MRI scanning, position emission tomography/computerised
tomography scanning, ultrasound equipment and diagnostic

equipment

The table below sets forth our revenue and quantity of products sold based on sectors

in which our products were applied to and their

Track Record Period:

2015

000 % of
units  HK$’000 revenue

Market sector
Telecommunication 18,052 547,105 58.1

Year ended 31 March
2016

000 % of
units  HK$’000 revenue

21,234 630,649  69.2

2017

000 % of
units  HK$’000 revenue

15,697 486,240 563

Data centre LI17 254414 270 330 154,167 16.9 791 278477 322
Industrial

equipment 7400 77,657 8.3 4243 61979 6.8 3396 61,726 7.1
Medical equipment 1,897 62,306 6.6 1,833 64,798 7.1 159 38,128 44
Total 28,466 941,482 100.0 27,640 911,593  100.0 20,043 864,571  100.0
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Four months ended

31 July

2016

000 % of
units  HK$’000 revenue

(unaudited)

000

2017

percentage of our total revenue during the

% of

units  HK$’000 revenue

5719 177875 68.6 7338 172,338
223 45444 175 341 183,404
1,535 21,989 8.5 998 23,346
50 13,935 5.4 89 15,511
7,527 259,243 100.0 8,766 394,599

43.7
46.5

5.9
3.9

100.0
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The following table sets forth a breakdown of gross profit and gross profit margin by
market sectors for the period indicated:

Year ended 31 March Four months ended 31 July

2015 2016 2017 2016 2017
Gross Gross Gross Gross Gross
Gross profit Gross profit Gross profit Gross profit Gross profit
profit  margin profit  margin profit - margin profit - margin profit - margin
HK$'000 % HK$'000 % HKS$'000 %  HK$'000 %  HK$'000 %

(unaudited)
Market sector

Telecommunication 31,773 69 34707 55 24016 49 12,598 7.1 8,734 5.1
Data centre 97,922 385 66,431 43.1 106,900 84 17971 39.5 72,285 394
Industrial equipment 13,824 178 20,523 31 12,138 19.7 4345 19.8 3,619 15.5
Medical equipment 10,528 169 20,895 22 1359 35.6 4,901 35.2 5,002 13
Total 160,047 170 142,556 15.6 156,644 18.1 39815 154 89,640 071

The following diagram sets forth examples of product applications based on different
market sectors:

Telecommunication Data Centre

Industrial Equipment Medical Equipment
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PRODUCTION
Production process

With reference to each product’s characteristics, we adjust the work programmes and
number of production lines such that we can accommodate the production of different
products, cater to and capture business opportunities arising from any change in market
demand or customers’ preference of any particular products.

The following diagram illustrates the key production processes of our copper cable
assemblies:

’ Cable cutting ‘

[

Cable jacket stripping ‘

l

’ Arrange and soldering copper foil ‘

[

\ Remove cable filler ’—

Assemble by soldering ’ Assemble by crimping

’ Laser cut aluminum foil ‘

[ Stripping and crimping
’ Wire insulation stripping ‘
[ I
’ Soldering and solder inspection ‘
l
’ First conductivity test ‘ Crimping inspection
l
’ Inner mould injection ‘ [
l
’ Second conductivity test ‘ First conductivity test

[

’ Copper foil wrapping and soldering ‘

[

’ Outer mould injection ‘
[ Termination assembly

Moulding i ti
’ ouiding mspechion ‘ Third conductivity test

’ N (assemble by welding)/

Second continuity test
(assemble by crimping)

[

Trim excess cable or jacket

[

Assemble the other end

[

For cable connected to circuit board —
data is written to circuit (if applicable)

[

Frequency modulation inspection

[

Inspection on appearance, packaging
quality and overall quality

[

Delivery

Note: The overall production time and procedures are subject to vary depending on various factors such as
the product specifications, quality requirements and designs of works to be produced.
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Details of the key production processes of our copper cable assemblies include the

following:

Assemble by soldering:

Soldering and solder inspection

Inner mould injection

Outer mould injection

Moulding inspection

Assemble by crimping:

Stripping and crimping

Crimping inspection

Upon assembly:

Conductivity tests

Frequency modulation
inspection

Inspection on appearance,
packaging quality and overall
quality

Connect the wire conductor to the barrel solder of the
connector through soldering and inspect precision and
quality of each weld point

Inject inner mould to protect the welding spot

Inject outer mould to ensure the appearance of product
complies with standards and specifications

Inspect the moulding quality to ensure the appearance
of product complies with standards and specifications

Remove part of the cable jackets by cable jacket
stripper and connect the terminal of conductor and
connector through crimping

Inspect the crimped product to ensure the appearance
of product complies with standards and specifications

Conduct performance testing to ensure the performance
of semi-finished products complies with standards and
specifications

Conduct frequency modulation testing to ensure the
product frequency modulation performance complies
with standards and specifications

Conduct overall quality checking which includes the
final product and packaging inspection in order to
ensure the product appearance and packaging comply
with standards and specifications before delivery
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The following diagram illustrates the key production processes of our optical fibres
cable assemblies:

Cable cutting and bundling

| Parts insertion |

| Fibre stripping |

| Cable jacket stripping |

Glue preparation

| Glue injection |

Trim excess cable or jacket

Glue curing

Fibre cutting

Assembly

Tension test

Polishing and cooling

Fibre end face inspection for
semi-finished products

Interferometer test

Optical parameter test

Fibre end face inspection for
finished products

Labeling

Inspection on appearance,
packaging quality and
overall quality

Delivery
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Details of the key production processes of our optical fibres cable assemblies include

the following:

Cable jacket stripping

Glue preparation

Glue injection
Fibre insertion

Glue curing

Assembly

Tension test

Polishing and cooling

Fibre end face inspection for
semi-finished products

Interferometer test

Optical parameter test

Fibre end face inspection for
finished products

Inspection on appearance,

packaging quality and overall

quality

Remove part of the optical fibres cable jackets by
cable jacket stripper

Prepare the glue for injection and curing via
centrifuge machine

Inject the prepared glue to ferrule
Insert the stripped fibre to ferrule

Cure glue injected to mount the optical fibre with
ferrule

Mount the glued ferrule, accessories like aramid
fibre cloth, armor and outer sheath with the
connector via stripping and crimping

Perform tension test to ensure the stripped and
crimped product complies with standards and
specifications

Polish the connector end face and clean the
surface, which has a direct impact on such optical
performance parameters as insertion loss, return
loss, and bit-error-rate for overall network
performance

Inspect the end face of semi-finished products to
filter defective items

Perform interferometer test, identify scratches, dirt
or other problems normally associated with poor
network performance to ensure the physical
parameters of products comply with standards and
specifications

Perform optical parameter test to ensure the
product complies with standards and specifications

Inspect the end face of finished product to filter
defective items and ensure the product complies
with standards and specifications

Conduct overall quality checking which include
the final product and packaging inspection in
order to ensure the product appearance and
packaging comply with standards and
specifications before delivery
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Production facilities

Our Huizhou Factory is located in Huizhou, Guangdong Province, the PRC. The
buildings comprise a total gross floor area of approximately 38,198 sq. m. which are
primarily used for production, warehouse, offices, dormitory and ancillary purposes.

During the Track Record Period, we had an aggregate 94 sets of production lines. Our
production lines, comprise manpower and fully-automated and/or semi-automated machines
such as laser cutting machine, analyser, interferometer, automatic crimping machine and
fibre optic testing equipment. Our production lines can be modified and interchangeable to
produce different types of products and are readily adjustable for switching production from
one product to another to cater to the products of small batches but with a wide variety. We
divide the general production workstreams into several recognised production skills, such as
grinding, soldering, terminal crimping, injection moulding, interferometer testing, terminal
face inspection, conductivity test, etc, and we encourage and offer incentive to our
employees in the production department to attain more than one production skill by
providing systematic training programmes to them such that they are adaptable to our
versatile production solutions, helping to maintain our operating efficiency and flexibility
through better resource allocation in our overall production process. Employees need to pass
our internal assessments in order to have our recognition that he/she has attained the new
production skill to our satisfaction. As at 31 July 2017, we had a production team of 1,223
employees, 7.4% of which attained more than one production skill. These production lines
operate on a single shift per day, eight hours per shift and five to six days per week, except
during public holidays in the PRC and during regular and major maintenance of our
machinery, which generally occurs once every three to six months. On certain occasions, we
may have one additional shift of maximum three hours per day and 36 hours per month to
meet product delivery schedules.

Production capacity

The table below sets out our designed production capacity, actual production hours and
utilisation rate of our production facilities for the periods indicated:

Four months

Year ended 31 March ended 31 July
2015 2016 2017 2017
Designed annual
production hours 236,880 236,880 236,880 78,960
Actual production
hours 209,165 219,825 224,799 78,062
Utilisation rate * 88.3% 92.8% 94.9% 98.9%
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Notes:

(1) Our designed production capacity for our production operation refers to all our 94 production lines
operating at a maximum of 210 hours per month, assuming that each worker works at most 210 hours per
month. The designed annual production hours for the years ended 31 March 2015, 2016 and 2017 and the
four months ended 31 July 2017, respectively, are therefore calculated by multiplying 210 hours per
month by 12 months or 4 months, where appropriate. The calculation of our designed production capacity
does not include time required for, among other things, maintenance and public holidays.

(2)  The utilisation rate equals the actual production hours divided by the designed annual production
hours.

Our utilisation rate may not be in line with our revenue or number of units produced as
different products have different complexity and production volume varies significantly
across different purchase orders. Our utilisation rate increased steadily during the Track
Record Period, mainly attributed to the increasing level of product complexity. With higher
complexity, we normally factor in a higher profit margin to our product price, given the
lower volume produced and longer hours needed to produce. Thus, our Directors consider
that the increasing utilisation rate during the Track Record Period reflects our growing
business commitment.

To facilitate the increasing market demand, our Group will need to acquire new
facilities, please refer to the paragraph headed “Business strategies — Enhance and increase
our production capacity” in this section for details.

Machinery and equipment

The principal production machines owned by our Group and used in our production
process include laser cutting machine, analyser, interferometer, automatic crimping machine
and fibre optic testing equipment. Our Group purchased a majority of our machinery and
equipment from PRC suppliers. For the years ended 31 March 2015, 2016 and 2017 and the
four months ended 31 July 2017, our Group spent approximately HK$4,174,000,
HK$4,153,000, HK$3,420,000 and HK$911,000 on the purchase of plant and machinery,
respectively. Our Group conducts regular maintenance on machinery and equipment,
including checking for normal wear and tear, injecting lubricant, keeping record on machines
configurations, adjustment settings and care for fittings, generally once every three to six
months. Maintenance costs incurred for the years ended 31 March 2015, 2016 and 2017 and
the four months ended 31 July 2017 were approximately HK$897,000, HK$658,000,
HK$506,000 and HK$142,000, respectively. During the Track Record Period, there had been
no major disruptions of the business operations resulting from insufficient equipment
maintenance.

A majority of the machinery and equipment we currently use in our production
facilities for the manufacturing of our data transmission cable assemblies as well as
industrial and medical cable assemblies, whether copper or optical fibre, are entirely
interchangeable. Our plant and machinery had carrying amount of approximately
HK$26,452,000 in aggregate as of 31 July 2017 and had ages ranging from 1 to 8 years.
Our machinery and equipment are depreciated on reducing balance basis, as the case may
be, over respective useful lives. Please refer to Note 15 of the Accountants’ Report in
Appendix I to this prospectus for further details of our treatment of depreciation.
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INVENTORY MANAGEMENT

Our inventories include raw materials, components and finished products. We monitor
and control our inventory level so as to facilitate smooth production, avoid stock-out and
reduce the risk of overstocking and accumulating obsolete stocks. Based on those
information, we will work out the purchase requirements for raw materials and components
based on manufacturing and materials lead time. We generally determine raw materials,
components and finished products based on the amount of the actual or projected purchase
orders and our procurement cycle for raw materials and components. Our major customers
sometimes enter into vendor-managed inventory arrangements (the “VMI Arrangements”)
with our Group whereby our customers would provide production forecasts to us. Based on
the production forecasts of our customers, which project the demand for the future 1 to 3
months, we prepare our production raw materials and in the meantime, we also request our
suppliers to prepare sufficient raw materials to cope with the anticipated sales orders. We
may also be requested to deliver our products (the “VMI Stocks”) to the designated
warehouse and ready our products for the customer to take delivery, and we replenish the
stock level as necessary. The ownership of the products remains with our Group until the
customer takes possession of the products under its order, or the lapse of an aging period as
agreed under the respective VMI Arrangements (the “Aging Period”), whichever is earlier.
Our revenue derived from the VMI Arrangements was approximately HK$7,463,000,
HK$4,267,000, HK$4,606,000 and HK$3,383,000, respectively, for the years ended 31
March 2015, 2016 and 2017 and the four months ended 31 July 2017. In order to ensure
proper and timely revenue recognition under the VMI Arrangements, we require our
customers to timely notify us, through online system or other instant channels, once the VMI
Stocks are withdrawn from the designated warehouse. In addition, our customers provide
periodic (usually monthly) detailed reports or statements indicating all VMI Stocks received,
VMI Stocks withdrawn and current inventory level. We assign responsible employees for
each of our customers in order to monitor the VMI Stocks inventory level on both daily and
weekly basis by reviewing record keeping of the reports or statements provided by our
customers. The responsible employees keep track of the timing of each VMI Stocks delivery,
which triggers the countdown of the Aging Period. To manage our VMI Stocks inventory,
our responsible employees also maintain regular contact with customers by both telephone
conversations and email correspondences, reviewing their amount of purchases of our
products, and keeping track of their inventory levels of our products. Through these
measures, we are aware of the occurrences of withdrawals of VMI Stocks and the revenue
recognition timeline.

Orders placed by our customers are normally by way of electronic means. We apply
third party enterprise resource planning system to manage our production, inventory and
operational data, as well as the batch information and defect rate, for our management to
monitor our production activities together with product quality control. In addition, we have
access to and use the real-time vendor-managed inventory system of one of our key
customers to monitor the products we deliver to this customer and keep track, maintain and
manage an agreed level of inventory of the products required by such customer so as to
avoid stock-out. We place purchase orders for raw materials and components as close as
possible to the required time of delivery, depending on our production requirements and the
type of raw materials or components.
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Finished products are warehoused after undergoing our quality inspection, testing
procedures and meeting our quality requirements. The finished product packages will be
checked and numbered by personnel in charge of product delivery according to customer
delivery notice and packing note. When the finished product packages are packed according
to customer’s requirements or otherwise, the finished products will then be delivered to the
locations designated by customers.

Please refer to the paragraph headed “Financial Information — Discussion of certain
items of consolidated statements of financial position — Inventories” in this prospectus for
details of our inventory.

PRODUCT DESIGN AND DEVELOPMENT

For new products to be introduced by our key customers which require our cable
assemblies, our customers may provide us with an initial product concept or blueprints of
the product they want in advance of the launch of their new products. With the rapid
development of the telecommunication and networking technology, new products are
constantly introduced to the market and product life cycles tend to be relatively short. On
the other hand, our products used in the medical equipment industry have been less affected
by new products and have a relatively longer product life. In principle, the product
development process of our principal products can be divided into stages as set out below.

° Upon receipt of the initial product concept/blueprints, our team in the R&D
department and our customers will meet regularly to discuss and proceed to
design and develop a custom-made product based on the blueprints. To ensure the
design of the products is acceptable to our customers, we follow the specifications
provided by our customers.

e  We design based on the specific requirements of our customers’ products in which
our cable assemblies are to be installed. Alternatively, when new technology or
new industrial standard emerges, we review our existing product portfolio to
check how the new technology or standard could be integrated. We will also
understand how the specific cable assembly product is applied, for example,
whether the equipment are movable which cause swinging and whether
surrounding electromagnetic interference should be countered. Our team from the
R&D department will conduct a feasibility study on new products, discuss with
our customers and come up with a schematic plan that will be used to create
production paperwork. We will share our experience and knowledge with our
customers in respect of our expertise in cable assembly products in the effort to
benefit our customer in designing the best cable assembly products.

° Once the product design is approved by our customers, we will make the first

prototype of the product for consideration by our customers. The prototype is then
refined until the customer satisfies with its specifications and performance.
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e Once a customer is satisfied with the prototype, we will make sales samples for
the customers’ production trial at their production bases. The customer decides the
size of a purchase order to be placed with us and we finalise the sample assembly
for production.

° Our team in R&D department provides input as to how to optimise the
preproduction process and advise on product engineering to enhance the quality of
the product.

For the development of a new cable assembly product, due to different technology and
complexity involved, there is no well defined timeline for the entire process from the stage
of an initial product design to the manufacturing of the new product, including the time
required by our customers to develop and complete the production of their new products
which require our new cable assemblies.

CUSTOMERS, MARKETING AND SALES
Sales

We sell our cable assemblies to customers in around 20 countries and regions including
the PRC, the United States, Europe and Hong Kong. Our customers operate primarily in the
telecommunication, data centre, industrial equipment and medical equipment sectors.

We believe that our responsiveness and extensive customer services are important
factors for us to retain existing customers and expand customer base. To facilitate the
collaboration with our customers, we station our R&D staff at our key clients’ offices to
offer full knowledge of our products and cable properties to solve technical problems as
well as participate with our customers in enhancing existing specifications and develop new
products. Through this process, we keep ourselves abreast of latest technological
development and market trends which will be useful to refresh our product portfolio and
keep us competitive. As at the Latest Practicable Date, we had a sales and marketing team
of 45 employees. Also, we manage our relationship with our key customers through frequent
visits to our customers’ offices and/or factories or through our customers’ visits to our
factories. Our customers also frequently contact our customer service staff, management and
key account sales staff directly through phone calls, emails and meetings in relation to any
queries they may have. These measures have all contributed to our trusted brand reputation
and help strengthen customer relationship.
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The table below sets forth our revenue based on geographic locations of our customers
and their percentage of our total revenue during the Track Record Period:

Four months ended

Year ended 31 March 31 July
2015 2016 2017 2016 2017
% of % of % of % of % of
HK$'000  revenue HK$'000  revenue HK$'000  revenue HKS'000  revenue HK$'000  revenue
(unaudited)

The PRC 603,266 64.1 706,338 715 543937 629 197,721 763 196,549 49.8

The United States 196,238 208 105,429 1.6 202,626 235 31,946 123 140,714 357

Europe 70,439 75 65845 72 73790 86 17,196 6.6 43,600 11.0

Hong Kong 30,037 32 18465 20 29,806 3410473 40 8,283 21
North America (except the

United States) 14,122 1.5 11,231 1.2 273 - 236 0.1 - -

Others 27,380 2.9 4,285 0.5 14,139 1.6 1,671 0.7 5453 14

Total 941,482 100.0 911,593 100.0 864,571 100.0 259,243 100.0 394,599 100.0

Marketing

Leveraging on our reputation and leading customer’s satisfaction in our customer
services, new customers are sometimes referred by existing customers. Apart from our
suppliers’ and customers’ referrals, we promote our products by continuous update of our
website. We also become member of industrial organisations which we believe are relevant
to our business, such as the USB Implementers Forum and the HDMI Forum. Our senior
management together with our sales department set monthly, quarterly and annual sales
targets, respectively, and conduct corresponding performance review of the marketing
achievements. With respect to target potential customers, our designated sales and marketing
personnel generally maintain contact with them through emails, phone calls and visits. In
addition, our sales and marketing personnel assist many of our key customers to complete
in-depth evaluations on us and our products before such customers approve us on their
approved vendors list for any particular products according to their internal procedures.
Accordingly, the expenses we incurred in connection with our marketing campaign were not
material during the Track Record Period.

Customers

Our key customers include leading telecommunications equipment and network
solutions provider in the PRC, global internet-related service provider and multinational
medical equipment manufacturer that have extensive international coverage. Apart from
individual customers, some of our major customers are considered as affiliated entities
themselves and hence our Directors view them as group customers and all contracts with
respective related companies are consolidated. As at the Latest Practicable Date, we had
established business relationship with all of our top five customers for more than 3 years,
with the longest period of relationship of 12 years. In general, we do not enter into long
term binding agreements with our customers. For major customers which place orders with
us continuously, we enter into framework agreements with them to specify the general
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arrangements and govern the conduct of our services. As at the Latest Practicable Date, six
of our top five customers of the respective financial years during the Track Record Period,
namely Customer A, Customer B, Customer D, Customer E, Customer F (as defined below)
and Shenzhen Absen Optoelectronic Co. Ltd., have entered into framework agreements with
us. Some of our customers select suppliers (including our Group) after undergoing tendering
procedures, and determine the purchase amount from the suppliers based on the result of the
tender. The tender procedures are generally carried out once a year and when new products
are developed. Purchase orders are made by our customers to us, which specify the terms
and conditions of the orders. To the best knowledge of our Directors, three of our top five
customers during the Track Record Period, namely Customer A, Customer C and Customer
F, select their suppliers mainly through tenders.

A majority of our key customers would typically provide us with general information
on their projects in advance such as non-binding 1 to 3 months’ projection of the quantities
of the products with specifications that they expect to procure from us. Our customers
generally purchase our products based on purchase orders which contain terms such as
specifications, quantities and delivery time and are sent to us approximately one to two
months before we deliver the products. We will agree with our customers on the final terms
relating to the quantities, price and any other terms. The payment terms vary for each
customer and our customers generally pay us in US$, HK$ or RMB by bank transfer or
acceptance bills. Under the close supervision and management of our management team, we
are able to undertake orders which require different specifications within the stipulated time
frame.
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The following table sets forth the details of our top five customers during the Track
Record Period:

Ranking for the corresponding year/period

Revenue Approximate % of our total revenue (only showing top 5)
Approximate
years of Four Four Four
relationship months months months
Top five customers during with our ended ended ended
the Track Record Period Group Year ended 31 March 31 July Year ended 31 March 31 July Year ended 31 March 31 July
2015 2016 2017 2017 2015 2016 2017 2017 2015 2016 2017 2017
(HK$°000) (HK$°000) (HK$'000) (HK$000) % % % %
Customer A 12 426,729 500,277 419,163 149,232 453 549 48.5 378 1 1 1 1
Customer B 4 207,043 117,180 168,910 146,563 220 129 19.5 371 2 2 2 2
Customer C 6 47480 N/A N/A N/A 5.0 N/A N/A N/A 3 - - -
(Note 1) (Note 1) (Note 1) (Note 1) (Note 1) (Note 1)
Customer D 7 47371 36,988 1((»)]23627) 36,841 5.0 4.1 12.7 93 4 5 3 3
Customer E 6 44951 48,689 31,476 10,770 48 53 3.6 27 5 4 4 4
Customer F 3 N/A 58,850 N/A N/A N/A 6.5 N/A N/A - 3 - -
(Note 1) (Note 1) (Note 1) (Note 1) (Note 1) (Note 1)
Shenzhen Absen 3 N/A N/A 12,962 N/A N/A N/A 1.5 N/A - - 5 -
. . (Note 1) (Note 1) (Note 1) (Note 1) (Note 1) (Note 1)
Optoelectronic Co. Ltd. (#
YIS A TR HRAR)
ASM Pacific Technology 1 N/A N/A N/A 5,801 N/A N/A N/A L5 - - - 5
L (Note'T) (Note 1) (Note 1) (Note' T) (Note 1) (Note 1)
Limited
Subtotal 713,574 761,984 742,078 349,207 82.1 83.7 85.8 88.4
Other customers 167,908 149,609 122,493 45,392 17.9 16.3 142 11.6
Total 941,482 911,593 864,571 394,599 100 100 100 100
Notes:
1. The customer did not fall into our Group’s top five customers for the year concerned.
2. The amount included approximately HK$47,415,000 from a new key customer. Please refer to

description of Customer D below for details.

Customer A is a multinational networking and telecommunications equipment and
services company headquartered in the PRC with offices internationally. It carries on the
manufacture of telecommunications and networking equipment. According to its 2016 annual
report, the customer group recorded consolidated revenue of over RMB500,000 million for
the year ended 31 December 2016.

Customer B is a global multinational technology company specialising in
internet-related services and products. The shares of its parent company are listed on the
NASDAQ. It specialises in internet-related services and products. These include online
advertising technologies, search, cloud computing, software and hardware. According to the
latest annual report of its parent company, the customer group recorded consolidated revenue
of over US$90,000 million for the year ended 31 December 2016.

- 132 -



BUSINESS

Customer C is a multinational telecommunications equipment and systems company
headquartered in the PRC, the shares of which are listed on both the Stock Exchange and
Shenzhen Stock Exchange. It is a service provider of telecommunications equipment and
network solutions. According to its 2016 annual report, the customer group recorded
consolidated revenue of over RMB100,000 million for the year ended 31 December 2016.

Customer D is a global networking and telecommunications equipment and services
company which is headquartered in the United States, the shares of its parent company are
listed on the Tokyo Stock Exchange. It primarily manufactures, engineers and installs fibre
optic products and associated equipment. According to the latest annual report of its parent
company, the customer group recorded consolidated revenue of over US$5,000 million for
the year ended 31 March 2017. We commenced business with and supplied mainly
telecommunication products to a company since 2010 which was acquired by Customer D in
2013 and became a subsidiary of Customer D. Later, other subsidiaries of Customer D,
which we considered them a new key customer as they had operations independently and
had different business focus, opened separate customer accounts and placed order to us in
June 2016. Such new key customer ordered mainly data centre products from us, and
revenue from the new key customer amounted to approximately HK$47,415,000 for the year
ended 31 March 2017.

Customer E is a leading health technology company which is headquartered in the
Netherlands, the shares of its parent company are listed on both the New York Stock
Exchange and Euronext NV. It provides diagnostic imaging, image-guided therapy, patient
monitoring and health informatics, as well as consumer health and home care. According to
the latest annual report of its parent company, the customer group recorded consolidated
revenue of over EUR24,000 million for the year ended 31 December 2016.

Customer F is a global multinational corporation specialising in energy management
and automation which is headquartered in France, the shares of its parent company are listed
on Euronext NV. It provides energy management and automation solutions, spanning
hardware, software, and services. According to the latest annual report of its parent
company, the customer group recorded consolidated revenue of over EUR24,000 million for
the year ended 31 December 2016.

Shenzhen Absen Optoelectronic Co. Ltd. (YN HFLERMARAF) is a LED
products manufacturer which is based in the PRC with its shares listed on the Shenzhen
Stock Exchange (stock code: 300389). It manufactures and sells large LED display panels
and related lighting products and operate hotel LED display panels. According to its 2016
annual report, the customer group recorded consolidated revenue of over RMB1,000 million
for the year ended 31 December 2016.

ASM Pacific Technology Limited, together with its subsidiaries, are a group of
companies which specialises in the design, manufacture and marketing of machines, tools
and materials used in semiconductor and electronic assembly industries, and the shares of
which are listed on the Main Board of the Stock Exchange (stock code: 522). According to
the latest annual report of ASM Pacific Technology Limited, the customer group recorded
consolidated revenue of over HK$14,000 million for the year ended 31 December 2016.
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None of our Directors or their respective close associates or Shareholders who own
more than 5.0% of our issued share capital immediately prior to the completion of the Share
Offer has any interest in any of our top five customers during the Track Record Period and
up to the Latest Practicable Date.

Customer concentration

For the three years ended 31 March 2017 and the four months ended 31 July 2017, the
percentage of our total revenue attributable to our top five customers amounted to 82.1%,
83.7%, 85.8% and 88.4%, respectively. During the same period, the percentage of our total
revenue attributable to Customer A, our largest customer, amounted to 45.3%, 54.9%, 48.5%
and 37.8%, respectively.

Our relationship with Customer A
Background of Customer A

Customer A is a multinational networking and telecommunications equipment and
services provider headquartered in the PRC. It is one of the largest telecommunications
equipment manufacturers in the world. We commenced our business with Customer A since
2005. Save and except for the ongoing business relationship between Customer A and our
Group, Customer A has no past or present relationship (business or otherwise) with our
Group, the Controlling Shareholders, our Directors and their respective close associates.

Business relationship with Customer A

We have maintained a long-term business relationship with Customer A for
approximately 12 years. Our Group has a framework purchase agreement with Customer A
in effect. Such framework purchase agreement sets forth general terms that will be used in
each purchase order. Some of the major terms of the agreement are set out below:

Major terms Description

Purchase order Provide products and services which conform with
Customer A’s requirements in the purchase order

Price of goods To be specified in individual purchase orders and
such price stated in the said purchase order shall
be the final price

Settlement method To be specified in individual purchaser orders or
invoice to the said purchase order

Other terms Any changes which affect the production process

must be evidenced by a revised purchase order or
change order.
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We receive individual purchase orders for manufacturing and assembly of our products
based on rolling projections and in accordance with the designs and technical specifications
approved by Customer A from time to time.

Arrangement with Customer A

Minimum order quantities are indicated to our Group but they do not constitute
purchase commitment to us. Our Directors confirm that there had not been any instances
where such minimum order quantities were not met by Customer A during the Track Record
Period. Technical specifications of the products to be manufactured and assembled, including
the approved designs, prototype and quantity with unique stock code as well as the value of
the contract are set out in the purchase order placed by Customer A. Similar to some of our
major customers, our products are supplied to Customer A under a vendor-managed
inventory arrangement in which our Group shall make commercially reasonable efforts to
prepare sufficient raw materials to reduce lead time and meet the order projections provided
by Customer A, usually a month in advance. Credit term granted to Customer A is 90 days
after monthly statement. We have agreed that all intellectual property rights concerning the
products shall remain vested in Customer A. We enter into typical vendor-managed inventory
arrangement with Customer A whereby we refer to the production forecast of Customer A
consign our products to Customer A’s designated place. The consigned products are owned
by our Group until the products are taken possession by Customer A and we shall replenish
the stock level in accordance with the rolling production forecast and the prescribed time
requirement. For the consigned stocks which are incapable of general use, Customer A shall
bear the inventory risk in accordance with the agreed terms and conditions and compensate
us for the consigned stocks which are no longer to be consumed. The unutilised consigned
stocks are subject to our billing upon the lapse of an aging period with reference to the
respective product category, generally being 90 days to 180 days upon the delivery to
Customer A’s designated place. For the three years ended 31 March 2015, 2016 and 2017
and the four months ended 31 July 2017, our Group received compensation from Customer
A amounted to approximately HK$1,148,000, HK$321,000, HK$1,286,000 and HK$486,000,
respectively.

In addition to the above, we enter into other agreements with Customer A, including
quality assurance agreement, confidentiality undertakings and return material agreement,
which govern the conduct of our supply to Customer A.

Sustainability of our business
Our Directors consider that the concentration of our revenue from Customer A would
not render our Company unsuitable for listing or our business model not sustainable after

taking into account the following:

Our production facilities are able to serve and we have the necessary skills and technology
to serve other customers as well

Our quality products, capability and R&D ability enable us to meet the requirements of

different customers not only restricted to Customer A. We offer a wide range of cable
assembly products with different specifications to cater to our customers’ needs. Our data
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transmission cable assemblies can be wused in various applications, such as
telecommunication networks and data centre. Furthermore, we also offer industrial and
medical equipment cable assemblies. With our versatile production lines which can be
modified and interchangeable to different work programmes and are readily adjustable for
switching production from one product to another for the large range of existing
specification variations, we are capable of offering a comprehensive product development
and manufacturing solution to our customers by developing and producing our products
based on our customers’ requirements. We have spent efforts to expand the business with the
existing customers in terms of different geographic regions and different product mix.
During the Track Record Period, we have new key customers for every financial year and
some of them increased purchase amount over the years. For the year ended 31 March 2015,
2016 and 2017 and the four months ended 31 July 2017, we have 6, 4, 1 and nil new key
customers  generated revenue of approximately HK$10,278,000, HK$150,000,
HK$47,415,000 and nil, respectively.

Therefore, if Customer A ceases to place orders to us and we will have spare
production capacity and our Group could serve other existing customers and new customers
by re-allocating our production capacity, since our products can satisfy other customers’
requirements. We can further refer to the production forecast of Customer A for planning
future sales and production. Therefore, our Directors are of the view if we note there is
diminishing volume of orders from Customer A, it is likely that we will have time to secure
more orders from existing customers and solicit new customers to replenish our order book.

We had supplied our products to customers other than Customer A during the Track Record
Period. We will continue to diversify our customer base and our Directors believe that the
extent of customer concentration is likely to decrease in the future

It is our strategy to target Customer A as our high priority customer given its dominant
market leader position and its foresight as well as in-depth knowledge of the
telecommunication industry.

Nevertheless, in the event that the demand of our cable assembly products from
Customer A decreases, we would adjust our strategy and increase our sales to other
customers. As discussed in the paragraph headed “Business strategies” in this section above,
we have plan to increase our production capacity, which together will enhance our ability to
take orders from other customers. Thus, our Directors believe that the extent of customer
concentration is likely to decrease in the future.

Increasing market demand for cable assembly products in the PRC and worldwide

According to the CRI Report, both the global and China’s cable assembly market will
see a consistent growth during 2017 to 2021. In particular, with the expected forth coming
5G mobile communication network, emerging 4K videos and mobile apps, market of cable
assemblies for communication equipment and data centre will keep growing during 2017 to
2021. As Customer A is one of the key telecommunication equipment solution providers to
global telecommunication companies, our Directors consider that our business with Customer
A shall grow with the growth of telecommunication market. In addition, the market size of
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cable assemblies for industrial and medical equipment segment are also forecast to
continuously grow during 2017 to 2021 with the growth of automobiles, home appliances
and medical equipment.

On the basis above, our Directors believe that there are plenty of market opportunities
for our Group to further develop our customer base in the long run as the various markets
continue to grow.

In view of the above, our Directors consider that we would be able to continue our
good business relationship with Customer A while expanding our customer base, and our
business prospects and reduce our customer concentration without affecting our
sustainability.

Pricing policy

The pricing of our cable assembly products is on a cost-plus basis and since cable
assemblies are made-to-order, the pricing is subject to numerous factors, such as copper and
optical fibre prices, customers’ specifications, type of connector and level of product
complexity. The selling prices of our cable assemblies are jointly determined by our senior
management and sales department by taking into account the estimated costs of each order.
We formulate and adjust the prices of our cable assemblies based on product specifications,
costs of raw materials, labour costs, competitive environment, demand and supply changes
and improvement in technical innovations. For our copper cable assembly products, our
selling prices are normally linked to copper price and any copper price fluctuation will be
reflected in our unit price in accordance with the price fluctuation adjustment mechanism
agreed between our customers and our Group. Our pricing is reviewed monthly and will be
applied prospectively in our subsequent quotations. During the Track Record Period and up
to the Latest Practicable Date, we did not significantly adjust our cable assemblies prices of
comparable orders.

The following table sets out our cable assemblies price range per piece and average
price per piece for the periods indicated:

Four months ended
Year ended 31 March 31 July

2015 2016 2017 2017
Min Max  Average Min Max Average Min Max  Average Min Max  Average
HK$ HK$ HK$ HK$ HK$ HK$ HK$ HK$ HK$ HK$ HK$ HK$

Copper cable

assemblies 0.2 132932 20.8 0.2 22836.1 24.0 2.1 13,302.5 30.5 0.5 12,1562 223
Optical fibres

cable

assemblies 3.8 18,3683 1524 49 46,181.1 121.1 42 22,6175 101.7 1.6 21,5675 2319

Note: The unit price ranges are prepared by piece, regardless of the product specification, order quantity,
raw materials required and other elements which may factor in the pricing of cable assemblies by
order. As a result, there could be significant difference between the minimum and maximum prices
of certain products during the Track Record Period, given that the pricing of our cable assemblies is
on a cost-plus basis and is also subject to the specifications and other requirements provided by our
customers.
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Seasonality

Our sales are subject to changes of our customers’ purchase pattern. We typically
experience increased sales orders shortly before and after the Chinese New Year holiday in
the PRC such that volume of production may exceed our internal capacity. We generally
engage subcontractors to handle the labour intensive procedure of our production to alleviate
the production needs. Please refer to the paragraph headed “Subcontracting” in this section
below.

Credit policy

We generally give our customers credit terms ranging from 30 to 120 days, taking into
account our historical relationships with, and the creditworthiness of, each customer. Based
on the credit strength assessment on our customers, we assign credit limit to each customer
such that we will take follow up action when receivables from a customer reach the credit
limit. We continuously monitor the status of the outstanding accounts receivable due to us
from each customer.

Delivery

Our production facility is located in Huizhou, Guangdong Province, the PRC. We make
timely delivery of our finished products to the customers in the PRC by third parties
logistics companies. For the majority of our international customers, we deliver our finished
products directly to the ports in Hong Kong for international shipment through third party
independent logistics companies. Based on our experience and shipment requirements, we
arrange proper packaging for our finished products, to ensure that our products are not only
delivered on time but also arrive in good condition to our customers. Depending on the
terms of the purchase orders, we usually bear the costs of delivery from our warehouse to
the designated locations of our customers in the PRC, or to the ports in Hong Kong for
international shipment. We purchase transit insurance coverage for the products we deliver.

For the years ended 31 March 2015, 2016 and 2017 and the four months ended 31 July
2017, our freight charges amounted to approximately HK$4,891,000, HK$5,071,000,
HK$4,646,000 and HK$2,423,000, representing 0.5%, 0.6%, 0.5% and 0.6% of our revenue,
respectively.

Overlapping of certain major customers as suppliers
During the Track Record Period, two of our major customers were also our suppliers.

As designated by these customers, we purchase raw materials directly from them to
assemble our cable assemblies to sell to them.
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Set out below are the revenue and cost related to three of our major customers which
were also our suppliers during the Track Record Period:

Four

months

ended

Year ended 31 March 31 July

2015 2016 2017 2017

Revenue from these major customers (HK’000) 92,322 85,677 149,080 53,412
As a percentage of our total revenue 9.8% 9.4% 17.2% 13.5%
Purchase from these customers (HK$’000) 959 1,287 6,266 4,507
As a percentage of our total cost of goods sold 0.1% 0.2% 0.9% 1.5%

To the best knowledge and belief of our Directors, these entities and their ultimate
beneficial owners are Independent Third Parties.

Negotiations of the terms of our sales to and purchases from these customers and/or
their related group companies were conducted on an individual basis and the sales and
purchases were neither interconnected nor inter-conditional with each other. Our Directors
confirmed that, during the Track Record Period, the materials we purchased from these
customers and/or their related companies were not sold to these customers. Our Directors
also confirmed that the terms and the pricing policies of transactions with these entities were
in line with the market and similar to those transactions with our other customers and
suppliers.

AFTER-SALES SERVICES

Under the terms of our sales arrangements with our customers, we generally provide
product warranties depending on the products and customers’ specific requirements, such
that the warranty period is normally not specified and varies on a case-by-case basis. During
the warranty period, our end-user customers may request replacements free of charge or
return defective products for refund. Products sold to customers cannot be returned except
for instances of quality defects. All product returns are subject to our approval. In the event
that the defective products are due to the quality of raw materials, we claim against the
suppliers for our losses due to sales return according to our arrangements with our suppliers.
Our sales return during the Track Record Period was due to various reasons and
circumstances, such as poor signal transmission, package damage, cosmetic defect and error
in product code printed on cable assemblies. We have incurred sales return for defective
products of approximately HK$5,872,000, HK$2,224,000, HK$3,094,000 and HK$1,669,000
for the years ended 31 March 2015, 2016 and 2017 and the four months ended 31 July
2017, respectively. As a percentage of revenue, the sales return for defective products
accounted for 0.6%, 0.2%, 0.4% and 0.4% for the years ended 31 March 2015, 2016 and
2017and the four months ended 31 July 2017, respectively.

During the Track Record Period and up to the Latest Practicable Date, we had not

received any material complaints or product liability claims from our customers. As such,
save for the sales return as disclosed above, we did not incur any material warranty expense
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or make any provision for such warranty expense since we received no material customer
complaints and request for product exchange owing to product quality and defects which
were material to our business.

SUPPLIERS

Our major raw materials include soft glass optical fibres, copper cables, connectors and
terminals, and packaging materials. Soft glass optical fibres are optical fibres made from
soft glass which is highly resistant to corrosive chemicals and high temperature. During the
Track Record Period, we source optical fibres and copper cables from more than 200
suppliers in Hong Kong, the PRC and the United States, and connectors/terminals from more
than 400 suppliers in Hong Kong, the PRC and the United States. On occasions, we
purchase raw materials, particularly connectors/terminals, from suppliers specified by our
customers.

We carefully select our suppliers based on certain assessment criteria, such as overall
track record, scale and expertise, cost, product quality and quality control effectiveness,
reliability, price, delivery punctuality, historical relationship with us, financial condition,
reputation and aftersales services. During the selection process, we generally carry regular
on-site examination of our potential suppliers to ensure that they meet our selection criteria.
We carry out evaluation of the performance of our existing suppliers and identify better third
party suppliers from time to time to replace the suppliers who fail to perform to our
satisfaction.

We do not enter into any framework agreement or long term agreement with any of our
material suppliers. Instead, we make our purchases based on the requirement of each
particular contract and for the customer orders we have on hand. Subsequent to the issue of
purchase orders to our suppliers, our suppliers will supply the specified products in
accordance with the delivery time required at the contracted price.

The purchase prices we pay to our suppliers are agreed at the time when we place our
purchase orders provided that the minimum order quantities are met. We manage fluctuations
in raw materials costs by purchasing raw materials mainly based on the specifications of
products required by our customers and by our inventory policy. Please refer to the
paragraph headed “Inventory management” in this section for details of our inventory
management.

Our suppliers typically offer us credit terms ranging from 30 to 120 days. The payment
terms with our suppliers vary and payments are mainly made through bank transfers in US$,
HK$ or RMB.

We have established long-term business relationships with our key suppliers for stable
supply and timely delivery of high quality raw materials and components. Our quality
control department checks the quality of the raw materials upon their arrivals at our
production facilities to ensure that they conform to our and our customers’ quality standards.
For further details, please refer to the section headed “Business — Quality control” in this
prospectus.
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Based on our past experience with our major suppliers, our Directors do not envisage
any significant difficulties in sourcing any raw materials or requesting services from our
existing suppliers or finding alternative suppliers in the future if the need arises. During the
Track Record Period, we did not experience any major difficulties in procuring raw
materials necessary for the manufacture of our products. In addition, we maintain flexibility
in the selection of our suppliers and are endeavour to source each type of our raw materials
from at least a few different suppliers and refrain from relying on a single supplier or group
of suppliers for any type of our key raw materials.
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Our top five suppliers accounted for 21.5%, 25.2%, 23.8% and 32.9% of our total cost
of goods sold for the years ended 31 March 2015, 2016 and 2017 and the four months ended
31 July 2017, respectively, while our largest supplier accounted for 6.6%, 8.1%, 8.7% and
18.4% of our total cost of goods sold, respectively. The table below sets out information
relating to our top five suppliers during the Track Record Period:

Year ended 31 March 2015

Supplier

Supplier A

Supplier B

Supplier C

Supplier D

Supplier E

Total

Background

Engaged in developing and
producing optical fibre cable,
and telecommunication
equipment in the PRC. It is
listed on the Shenzhen Stock
Exchange

Engaged in the supply of
optical fibre for
communication, electricity
transmission and new energy
transmission industries. It is
listed on the Shanghai Stock
Exchange

Engaged in the manufacture,
processing and sales of data
transmission and computer
cable products. It is a private
company established in the
PRC

A provider of passive
components for high density
optical interconnects. It is
headquartered in the United
States and markets its
products worldwide

Engaged in manufacture and
sales of wire products,
including coaxial cables,
power cables, industrial
cables, etc. It has offices in
Hong Kong and the PRC.
The shares of its parent
company are listed on
Shenzhen Stock Exchange

Types of

goods/services

provided by
our supplier

Optical fibres

Optical fibres

Copper wires

Connectors

Copper wires
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Approximate

% of our

Purchase total cost of
amount”  goods sold

(HK$'000)

51,367 6.6
33,955 43
29,792 3.8
27,176 35
25,681 33
167,971 21,5

Approximate
years of
business

relationship
with our
Group

10 years

7 years

17 years

12 years

20 years
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Year ended 31 March 2016

Types of

goods/services

provided by
Supplier Background our supplier

Linkz Group The Controlling Shareholder, Copper wires
which is a leading
networking cables
manufacturer in the PRC. It
also engages in manufacture
and sales of LED video
display screens as well as
LED video display screens
rental

Supplier A Engaged in developing and Optical fibres
producing optical fibre
cables, and
telecommunication
equipment in the PRC. It is
listed on the Shenzhen Stock
Exchange

Supplier E Engaged in manufacture and Copper wires
sales of wire products,
including coaxial cables,
power cables, industrial
cables, etc. It has offices in
Hong Kong and the PRC.
The shares of its parent
company are listed on
Shenzhen Stock Exchange

Supplier F Engaged in research, Copper wires
manufacture and sales of low
to medium voltage power
transmission and distribution
equipment in the PRC with
products including cables,
equipment and cable
rewinders
Supplier B Engaged in the supply of Optical fibres
optical fibre for
communication, electricity
transmission and new energy
transmission industries. It is
listed on the Shanghai Stock
Exchange

Total

~ 143 -

Approximate
% of our
Purchase total cost of
amount ®  goods sold
(HK$000)
62,650 8.1
49,872 6.5
34,501 4.5
23,705 3.1
23,282 3.0
194,010 25.2

Approximate
years of
business

relationship
with our
Group

8 years

10 years

20 years

15 years

7 years
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Year ended 31 March 2017

Supplier

Supplier A

Supplier E

Supplier F

Supplier H

Supplier D

Total

Background

Engaged in developing and
producing optical fibre
cables, and
telecommunication
equipment in the PRC. It is

listed on the Shenzhen Stock

Exchange

Engaged in manufacture and
sales of wire products,
including coaxial cables,
power cables, industrial
cables, etc. It has offices in
Hong Kong and the PRC.
The shares of its parent
company are listed on
Shenzhen Stock Exchange

Engaged in research,

manufacture and sales of low

to medium voltage power

transmission and distribution

equipment in the PRC with
products including cables,
equipment and cable
rewinders

A PRC state-owned enterprise

engaging in manufacture and
sales of photonics and power

interconnect products for
civil and military uses. It is

listed on the Shenzhen Stock

Exchange

A provider of passive
components for high density
optical interconnects. It is
headquartered in the United
States and markets its
products worldwide

Types of
goods/services
provided by
our supplier

Optical fibres

Copper wires

Copper wires

Connectors

Connectors

~ 144 -

Approximate
% of our
Purchase total cost of
amount®  goods sold
(HK$000)
61,691 8.7
42,197 6.0
28,271 4.0
18,450 2.6
17,481 2.5
168,090 23.8

Approximate
years of
business

relationship
with our
Group

10 years

20 years

15 years

15 years

12 years
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Four months ended 31 July 2017

Supplier Background

Supplier A Engaged in developing and
producing optical cables,
fibre and telecommunication
equipment in the PRC. It is
listed on the Shenzhen Stock
Exchange

A provider of passive
components for high density
optical interconnects. It is
headquartered in the United
States and markets its
products worldwide

Engaged in research,
manufacture and sales of low
to medium voltage power
transmission and distribution
equipment in the PRC with
products including cables,
equipment and cable
rewinders

Engaged in manufacture and
sales of wire products,
including coaxial cables,
power cables, industrial
cables, etc. It has offices in
Hong Kong and the PRC.
The shares of its parent
company are listed on the
Shenzhen Stock Exchange

Engaged in manufacture and
sales of electronics, fibre
optic products, connectors,
etc in the PRC. Its parent
company is based in Japan
and runs a business in the
development, manufacture,
and sales of optical
communications system tools

Supplier D

Supplier F

Supplier E

Supplier I

Total

Notes:

Approximate
years of
business

relationship
with our
Group

Types of
goods/services
provided by
our supplier

Approximate
% of our
total cost of
goods sold

Purchase
amount®

(HK$’000)

Optical fibres 56,052 18.4 10 years

Connectors 12,356 4.1 12 years

Copper wires 11,747 3.9 15 years

Copper wires 11,491 3.8 20 years

Connectors 8,217 2.7 10 years

99,863 32.9

1. Purchase amount comprises amounts purchased directly from Supplier A and through another
supplier, an Independent Third Party, which distributed products from Supplier A to our Group.

2. Purchase amounts may aggregate amounts purchased from the respective supplier’s parent company

or its fellow subsidiaries, if applicable.
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Other than Linkz Group, in which Linkz Industries is the Controlling Shareholder, none
of our Directors or their respective close associates or Shareholders who owns more than 5%
of our issued share capital immediately prior to the completion of the Share Offer has any
interest in any of our five largest suppliers during the Track Record Period and up to the
Latest Practicable Date.

Overlapping of certain major suppliers as customers

During the Track Record Period, three of our major suppliers, including Linkz Group
which is the Controlling Shareholder, were also our customers during the Track Record
Period. These suppliers manufacture cables and interconnect products and they may purchase
our cable assemblies to incorporate in their products and/or for their use.

Set out below are the revenue and costs related to three of our major suppliers which
were also our customers, including Linkz Group, during the Track Record Period:

Four

months

ended

Year ended 31 March 31 July
2015 2016 2017 2017

Purchase from these major suppliers (HK$’000) 79,990 132,584 89,214 63,605

As a percentage of our total cost of goods sold 10.2% 17.2% 12.6% 20.9%
Revenue from these major suppliers (HK$’000) 25,309 8,099 7,576 1,351
As a percentage of our total revenue 2.7% 0.9% 0.9% 0.3%

Except for Linkz Group, to the best knowledge and belief of our Directors, these
entities and their ultimate beneficial owners are Independent Third Parties. For details of
sales and purchase transactions with Linkz Group, please refer to the section headed
“Financial Information - Related party transactions and balances — Related party
transactions” in this prospectus.

Negotiations of the terms of our sales to and purchases from these suppliers and/or
their related group companies were conducted on an individual basis and the sales and
purchases were neither interconnected nor inter-conditional with each other. Our Directors
confirmed that, during the Track Record Period, the products we sold to these suppliers and/
or their related companies were not sold to us. Our Directors also confirmed that the terms
and the pricing policies of transactions with such these entities are in line with the market
and similar to those transactions with our other customers and suppliers.

Subcontracting
From time to time, and particularly during peak season, mainly shortly before and after
the Chinese New Year, when we need extra production resources, we subcontract certain

labour intensive parts of our production process for certain simple products, such as manual
assembly works, to certain subcontractors located in the vicinity of the Huizhou Factory that
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are Independent Third Parties. Some customers require prior consent for our subcontracting
in accordance with the respective agreements. For the production processes which we
subcontracted out during the Track Record Period, our Directors confirmed that we
identified the simple but labour intensive procedure out of the production processes which
did not involve any confidential or sensitive information as well as intellectual property
right of our customers and those subcontracts did not require prior consent from respective
customers. In addition, we have established measures to prohibit our subcontractors from
disclosing any intellectual property rights of our customers and us to third parties.
Subcontractors and their respective staff are also not allowed to access the confidential
information without the proper authorisation of our senior officers. We also enter into
non-disclosure agreements with our subcontractors specifying the general confidentiality
obligations between the subcontractors and us covering terms such as prices, specifications,
data, parameters and samples, as well as information customarily regarded as confidential.

We carefully select our subcontractors based on certain assessment criteria, such as
overall track record, product quality and quality control effectiveness, reliability, price,
delivery punctuality, historical relationship with us and reputation. We carry out evaluation
of the performance of our existing subcontractors and identify better subcontractors to
replace third party subcontractors that fail to perform to our satisfaction. We provide our
subcontractors with product specifications and conduct quality checks upon delivery of
semi-finished products to us to ensure that they meet our and our customers’ quality control
standards. For further details, please refer to the section headed “Business — Quality control”
in this prospectus.

We issue processing orders to our subcontractors every time when we need processing
services. Each processing order will specify the product, quantity, delivery timeline and
other detailed items. We typically have a credit period of 30 days from the date of billing.
Payments to our subcontractors are mainly made through bank transfer in RMB. We may
return defective products promptly when we discover any defect during our quality
assurance procedure.

During the Track Record Period, we did not experience any material disputes with our
third party subcontractors nor did we encounter any material difficulties in obtaining the
required outsourced products.

As at the Latest Practicable Date, we had business relationships with our subcontractors
for a period ranging from 1 to 5 years. For the years ended 31 March 2015, 2016 and 2017
and the four months ended 31 July 2017, our subcontracting costs amounted to
approximately HKS$15,122,000, HK$9,996,000, HKS$14,087,000 and HK$6,160,000,
respectively, representing 1.9%, 1.3%, 2.0% and 2.0% of our total cost of goods sold,
respectively.

Please refer to the section headed “Risk Factors — We have utilised and expected to
continue to utilise subcontractors for the manufacturing of a portion of our products. If any
of our subcontractors fail or are unwilling to meet our production criteria, quality or
delivery requirements, our production plan may be adversely affected.” in this prospectus for
more information on the risks associated with subcontracting.
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QUALITY CONTROL

We believe that dedication to quality management, product diversification, customised
product configuration, strong product application and development, and high quality of
standard placed on our products have enabled us to produce quality products to our
customers, strengthen the relationship with our existing customers and further expand our
customer base.

We are subject to various industry standards in respect of the products we manufacture,
including the use of chemicals and raw materials, such as the PRC’s Guobiao standards. In
addition, our customers require us to satisfy strict quality standards with respect to the
products we sell to them. As such, we need to maintain high quality standard for our
products and minimise defects and returns of defective products in order to maintain our
status as a core supplier for many of our major customers and obtain their orders for our
products on a continuous basis.

To achieve this, our management is actively involved in setting stringent production
and quality control procedures designed to ensure that our products meet or often exceed the
relevant industry standards and/or customer quality requirements. Our operational control
systems are designed to ensure that our day-to-day actions are consistent with our plans and
objectives. In order to ensure that our quality control standards are effectively applied, we
regularly provide on-the-job training to our production line employees. Further, we have a
quality control team from our operations department with qualified personnel to oversee the
operation of our manufacturing lines to ensure adequate quality control as well as to avoid
any unintended interruption, and to minimise the down time of the manufacturing lines. We
also conduct frequent management review meeting to review and strengthen the quality of
our products.

As at the Latest Practicable Date, we had a total of 330 quality control and quality
assurance staff located in our Huizhou Factory. From sourcing of raw materials, production
and packaging of our finished products prior to delivery, we strictly monitor and control the
quality of our operations. Our quality control team also actively engages in product design,
ensuring production considerations are addressed at an early stage of the design process and
minimising the number of products that fail our quality control tests. In order to monitor our
production quality and ensure that our products meet all our internal benchmarks and
customers’ specifications, our quality control staff carry out quality control inspection
throughout the production process, including:

° Quality control on suppliers. We select our suppliers based on a stringent set of
criteria, including availability, experience, industry qualifications and
certifications, credibility and after sales services. Generally, we interview the
suppliers and conduct background checks before we establish business relationship
with them. We also conduct onsite inspections that typically include workshop
tours, an assessment of the production facilities and production machinery,
reviews of record keeping and management system. We also conduct periodic
assessment of our suppliers to ensure their ongoing compliance with our quality
standards, and those who fail our evaluation are removed from our list of
qualified suppliers.
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° Quality control on raw materials. We only purchase raw materials from suppliers
that have passed our quality and reliability assessment and have been admitted to
our list of qualified suppliers or that are the designated suppliers of our
customers. We carry out tests on the raw materials on a sampling basis. Before we
use the raw materials in our production process, a sample of each type of raw
materials is examined physically to ensure that their quality meets the
specifications and standards.

®  Quality control during production. We test our work-in-progress products,
including the semi-finished products from our subcontractors, at various stages of
the production process and we have detailed inspection and testing procedures in
each stage of our production, to ensure their quality, performance and compliance
with our internal quality standards before we proceed to the next stage of the
production process.

° Quality control on finished products. After the production process is finished, we
perform thorough inspections and tests, such as performance and reliability tests,
to all of our finished products to ensure the compliance with customers’
specifications.

We have received international certifications for our quality control and safety systems
which we believe demonstrate our efforts in pursuing quality assurance and help promote
customer’s confidence. Please refer to the paragraph headed “Certifications, awards and
recognitions” below for the details of the certification we have received. Due to our
emphasis on product quality and our stringent product quality control, for which we believe
product quality and stable performance are of paramount importance for the industries we
serve and where our competitiveness rests on, we have been able to meet the product
specifications and quality standards required by our customers on a continuous basis. During
the Track Record Period and up to the Latest Practicable Date, we did not have any material
products recall or third party claim from our customers or end users of our products for any
damage or loss sustained arising from defective products, other than some insignificant
product quality problems. For our sales return during the Track Record Period, please refer
to the paragraph headed “After-sales services” above.
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CERTIFICATIONS, AWARDS AND RECOGNITIONS

The table below sets out the details of some of the certifications our Group obtained

Certification

ISO/TS16949:2009

EN/ISO13485:2012

1SO14001:2005

Work Safety
Standardization
certificate

Date of issue

8 March 2017

29 June 2017

29 November
2017

22 December
2016

Expiry date

14 September
2018

31 March 2019

28 November
2020

21 December
2019

Certifying
organisations

SGS United Kingdom
Ltd

SGS United Kingdom
Ltd

SGS United Kingdom
Ltd

Huizhou Safety
Production
Administration
Association

for our operations and management system, as at the Latest Practicable Date:

Main content

Manufacture of cable
assemblies for
automobile

Manufacture of cable
assembly used for
active
non-implantable
medical device

Design and manufacture
of communication
cable assemblies and
fibre optic cable
assemblies

Work Safety
Standardisation —
Level 3 Standard
Corporate
(Machinery)

The table below sets out the major awards and recognitions accredited to our Group as

Year of
recognition/award

2006
2009

2011

2012

2013

2013

2014

at the Latest Practicable Date:

Award/title

The Excellent Supplier

Supply Support Award

Excellent Project Support

Award 2011

Quality Improvement Award

Quality Supplier Award
(include CSR)

Member

Best Delivery Service Award
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Recognising/awarding
organisation or authority

Customer A

Customer A

Customer E

Customer A

Customer A

China Association for Medical
Devices Industry

Customer A



BUSINESS

Year of
recognition/award

2014

2015

2015

2015

2015

2016

2016

2017

2017

Award/title

Qualified Company
(AR

Outstanding Gazelle
Company Award

(R A

Triumph Return Talent
award (SLIEAAFTH13E)

Pan Pearl River Delta
Environment Awards —
Green Medal

Quality Award
(b BLKS i 38

Corporate Environment

Leadership Awards 2015 —
Eco Partner and 3 Years+

Eco Pioneer

Certificate of Work Safety
Standardisation Grade 3

Corporation (Machinery)
(%A AL = A3

& () )

Honorable Mention
(BTG

Excellent Supply
Collaboration Award

(1 75 {AE I 1 [m] 4 )
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Recognising/awarding
organisation or authority

Guangdong product quality
supervision web (/& 57 B 7
EEM)

Self-Dependent Innovation
Demonstration Area in Pearl
River Delta and HZZK
National Hi-tech Industrial
Development Zone (¥ = fE%
H AR R o N (K
B T A PR B )

HZZK National Hi-tech Industrial
Development Zone (/| fi
15 (B0 28R ) R T i 2 S B 3 [

Federation of Hong Kong
Industries and Hang Seng Bank

Shenzhen Absen Optoelectronic
Co. Ltd. (FIITH L ELARDG TRy
ARAA)

Federation of Hong Kong
Industries and Bank of China
(Hong Kong)

Huizhou Safety Production
Administration Association

(M T R E )

HZZK National Hi-tech Industrial
Development Zone (g
(B 5] = BB i 2E o S B g )

Customer A



BUSINESS

ENVIRONMENTAL, HEALTH AND SAFETY MATTERS

Our PRC operations are subject to occupational health and safety laws and regulations
set by the Standing Committee of the National People’s Congress (2F ARMCFKGHBEZE S
) and the relevant local government occupational health and safety authorities, such as
Ministry of human Resources and Social Security of the PRC (AJ&JEMALE RIS,
National Health and Family Planning Commission of the PRC (BZ@EEMGI#4FLZEE),
State Administration of Work Safety (Z2/EEEEEMHAAR) as well as all subsidiary
legislation issued thereunder. For details, please refer to the section headed “Regulatory
Overview” in this prospectus.

For the purposes of ensuring compliance with the applicable laws and regulations, our
human resources department, which is responsible for the formulation and implementation of
human resources policies, will from time to time make adjustment, if necessary, to our
human resources policies to accommodate material changes to relevant labour and safety
laws and regulations to ensure their compliance. We also seek legal advice from external
legal advisers on labour and safety related compliance matters as and when required.

In an effort to ensure the safety of our employees, we implement operational
procedures and safety standards for our production process, including fire safety, warehouse
safety, work-related injuries, electricity safety, and emergency and evacuation procedures.
We provide our employees with occupational safety education and training to enhance their
awareness of safety issues. We also carry out equipment maintenance on a regular basis to
ensure their smooth and safe operation.

When there is an accident or emergency, immediate report to our administrative
department and appropriate responsive actions are required. The department supervisor
involved in the accident shall record the accident in details, including place, location, time,
cause, injuries, loss analysis and responsible actions taken. Our administrative department
informs the relevant authorities about the workplace injuries and is responsible for the safety
compliance record keeping.
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For the years ended 31 March 2015, 2016 and 2017 and the four months ended 31 July
2017, we had two, two, four and nil, respectively, of our employees sustained personal
injuries of relatively minor nature, such as fractures and finger cuts, in connection with our
production processes. From 1 August 2017 to the Latest Practicable Date, one of our
employees was injured during our production processes. These accidents were primarily due
to the employee’s breach of our safety guidelines and unfamiliarity with the production
process, operation of machinery and our safety requirements. A table showing the nature of
injuries in relation to these accidents for each of the three years ended 31 March 2017 and
the four months ended 31 July 2017, and the period from 1 August 2017 up to the Latest
Practicable Date is set out below:

Date of accident Nature of accident

23 May 2014 Injured while operating heat shrink tubing processing machine;
left middle finger laceration

6 June 2014 Struck by wooden plank while organising cable assembly
products; right eye injury

24 April 2015 Injured while operating terminal machine; right thumb injury

19 May 2015 Injured while operating terminal machine; left middle finger
injury

26 April 2016 Injured while operating grit removal equipment; left index finger
laceration

4 May 2016 Injured while operating pneumatic peeling machine; left middle

finger injury

15 August 2016 Injured while operating pneumatic crimping machine; left index
finger laceration

6 January 2017 Injured while operating automatic rolling machine; left index
finger laceration

27 August 2017 Injured while operating compression moulding machine; right
middle finger, ring finger and little finger injury

We have informed the relevant authorities immediately after the accidents occurred and
save as the accident on 27 August 2017, all of the injured employees were compensated
through mandatory occupation injury insurance. As at the Latest Practicable Date, we had
outstanding amount due to five of the injured employees. Our Directors are of the view that
since these employees were assessed or likely to be assessed as suffering minor work injury,
the outstanding amount involved would be immaterial and would have no material impact on
our Group. As at the Latest Practicable Date, we do not have unresolved claims or disputes
with respect to the injured employees.
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Our Directors confirm, and our PRC Legal Advisers are of the view, that we comply
with the applicable health and safety laws and regulations in the PRC in all material
respects, and that, during the Track Record Period and up to the Latest Practicable Date, we
were not in breach of such laws and regulations. We have not encountered any safety-related
accidents that had any material impact on our operations during the Track Record Period and
up to the Latest Practicable Date.

Our operations are also subject to PRC environmental laws and regulations including
the Environmental Protection Law of the PRC. Our Group would be subject to fines,
suspension of business or cessation of operations if there is any failure to comply with
present or future laws and regulations.

We believe that our production process does not generate waste that have any
significant adverse effect on the environment and our environmental protection measures are
adequate to comply with all applicable current local and national PRC regulations. For the
years ended 31 March 2015, 2016 and 2017 and the four months ended 31 July 2017, our
cost of compliance with applicable environmental laws and regulations were approximately
HK$416,000, HK$304,000, HK$191,000 and HK$97,000, respectively, which was mainly
attributable to the cost of treatment of water and sewage. We currently do not have any
specific expenditure plan with respect to environmental and safety matters. However, we
will devote operating and financial resources to such compliance whenever we are required
by applicable laws and regulations to do so in the future.

INSURANCE

We currently maintain property insurance, transit insurance, public liability insurance,
product liability insurance and mandatory occupation injury insurance. In addition, we
maintain credit insurance policies to insure against counter-party risk with our customers.
We consider that our insurance coverage is adequate and consistent with relevant industry
practice. During the Track Record Period and up to the Latest Practicable Date, we had not
made, and had not been the subject of, any material insurance claims.

INTELLECTUAL PROPERTY RIGHTS

As at the Latest Practicable Date, we had 26 patents active in the PRC relating to
manufacturing technology. As at the Latest Practicable Date, we had two registered
trademarks in the PRC and we had applied for the registration of certain trademarks in Hong
Kong. We also have registered five domain names.

For further details of our intellectual properties, please see the paragraph headed “B.
Further information about the business — 2. Intellectual property rights of our Group” in

Appendix IV of this prospectus.

We have not been involved in any material intellectual property rights infringement
claims or litigation during the Track Record Period.
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PROPERTIES

As at the Latest Practicable Date, our Group leased a property in Huizhou, and shared
a portion of Linkz Industries’ office in Hong Kong. These properties were used as office
premises, factories, warehouse, staff quarter and car park by our Group.

Set forth below are details of these properties as at the Latest Practicable Date:

Approximate

Property floor area Term

Wauyi Village, Chenjiang 38,198 1 July 2012 -
Subdistrict, Huizhou sq. m. 31 August 2027
Zhongkai High-tech
Industrial Development
Zone, Huizhou,
Guangdong, China

Units 601-610, 6/F 3,131 1 April 2017 -
Photonics Centre, 2 sq. ft. 31 March 2018

Science Park East
Avenue, Hong Kong
Science Park, New
Territories, Hong Kong

As at the Latest Practicable Date, our Group did not own
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Basic monthly
rent as at the
Latest
Practicable
Date

RMB463,940.66

HK$83,333.33

any properties.

Option for
renewal

N/A

N/A
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EMPLOYEES

As at the Latest Practicable Date, we had 1,977 employees of which 1,969 were based
in the PRC, and eight were based in Hong Kong.

The table below sets forth the aggregate number of employees, categorised by function
and geographic location, as at the Latest Practicable Date:

Number of Employees

PRC HK
Function
Production 1,251 1
Quality control and quality assurance 330 2
Procurement and logistic 84 1
R&D 213 -
Administration and finance 46 4
Sales and marketing 45 -
Total: 1,969 8

We recruit our employees based on a number of factors such as their work experience,
educational background, qualifications or certifications possessed and vacancy.

We provide all of our employees at the Huizhou Factory with on-the-job training and
other opportunities to improve their skills and knowledge. Newly hired employees at the
Huizhou Factory generally attend comprehensive training programme within the first two
weeks of working, including an introduction to corporate culture, workplace safety, products,
operation manual, production process and rules of conduct. In order to improve skills and
efficiency, employees are subject to skill evaluation on a monthly basis and are required to
attend on-the-job training on a semi-annually basis and on an as-needed basis. In particular,
we encourage our employees in the production department to attain more than one
production skill by providing systematic training programme to them such that they are
adaptable to our versatile production solutions, helping to maintain our operating efficiency
and flexibility through better resource allocation in our overall production process.

We enter into individual employment agreements with our employees, specifying terms
regarding, among other things, salaries, benefits, training, workplace safety and hygiene,
confidentiality obligations relating to trade secrets, non-competition and grounds for
termination. The remuneration package of our employees includes salary, bonuses, paid
leave, accommodation and allowances. Our employees also receive welfare benefits
including medical care, retirement pension and other miscellaneous benefits, as well as
social insurance and housing provident fund required by the PRC laws and mandatory
provident funds required by Hong Kong laws and regulations, where applicable.

We have established an incentive programme that provides rewards to individuals and

teams that contribute significant value to us. We also offer annual performance based bonus
to our employees who contribute to the technology innovations. We conduct employee
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review once a month and offer bonus to employees with outstanding performance, such as
timely completion of production, compliance with safety measures and reduction in
production waste. The staff costs (including staff welfare expenses but excluding director
remuneration) paid by us for the years ended 31 March 2015, 2016 and 2017 and the four
months ended 31 July 2017 were approximately HK$133,543,000, HK$132,555,000,
HK$126,555,000 and HK$46,302,000, respectively.

We have adopted a labour union for our employees in the PRC. Our Directors believe
that our employees are among the most valuable assets of our Group and have contributed to
the success of our Group. Further, we consider that our ability to attract and retain
experienced and motivated employees at all levels is important to ensure the successful
implementation of our business and growth strategies. During the Track Record Period and
up to the Latest Practicable Date, we had not been subject to any disruption to our business
operations due to labour disputes. Our Directors consider that we have maintained good
relationships with our employees.

In addition to full-time employees, we engaged 192 contract workers dispatched to us
by dispatching services agencies as at the Latest Practicable Date. These contract workers
are primarily responsible for production of our cable assembly products and other products
to accommodate the demand from our customers on a short-term basis from time to time.
We do not enter into separate contracts with our contract workers but instead enter into
contracts with the dispatching service agencies for the engagement of contract workers. We
generally enter into a three or four years’ service contract with the dispatching service
agencies. The dispatching service agencies are required to enter into the employment
contracts with the contract workers, to pay salaries to the workers and to obtain social
insurance for the workers. We pay to the dispatching services agencies the salaries, social
insurances fees and housing funds for the contract workers as well as management fees
monthly, and are obligated to provide necessary working conditions, tools and facilities.

RESEARCH AND DEVELOPMENT

We believe that successful research process improvement and refinement is critical to
our ability to stay competitive in the industry in which we operate. As at the Latest
Practicable Date, our R&D team comprised 213 employees, 134 of whom held high school
diploma or above. Our experienced engineering and technical staff engage with our
customers in the preliminary stages of their new product development process and design as
well as develop a custom-made product based on our customers’ technical, design and
performance requirements. In conceiving a new product, our team from the R&D department
will work closely with other departments to ensure every production and quality control
aspect of the new design can be practically and efficiently implemented.

Further, we have signed a cooperation agreement with Huizhou College (FEJHZLE) to
make use of human resources and advanced technological researches from campus, and
provide R&D bases for university students who have research interests in our industry.
Based on the agreement, we expect the university to introduce emerging technologies,
products and research results to us so that we can adjust our production structure to capture
the market trend, assist to solve technical problems in our production or renovation of
production machinery, and provide technical and potential talent training to us. The
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university also organises technology exchanges with us to solve practical problems. The
research and experimental equipment is shared for mutual benefits. If there is any
intellectual property right involved, it should be jointly owned by both parties in normal
circumstances.

For the years ended 31 March 2015, 2016 and 2017 and the four months ended 31 July
2017, our R&D expenses amounted to approximately HKS$24,263,000, HK$24,542,000,
HK$28,223,000 and HKS$12,349,000, respectively. We spend a majority of our R&D
expenses on materials and equipment for prototype and product testing. All of our R&D
expenses were not capitalised.

MARKET AND COMPETITION

According to the CRI Report, in 2016, global cable assembly market size was
approximately US$156.9 billion, and has demonstrated a CAGR of 5.4% during 2012 to
2016, while China’s cable assembly market size was approximately RMB402.9 billion in
2016, with the CAGR of 8.5% during 2012 to 2016. Such growth was mainly driven by the
growth of its end markets, including communication equipment and data centre, industrial
and medical equipment cable assembly products and mobile phones.

China is one of global major producers of cable assemblies for communication
equipment and data centre, with over 1,000 manufacturers and scattered production bases.
According to the CRI Report, our Group ranked second among the communication
equipment and data centre cable assembly manufacturers, with a market share of 2.3% in
terms of revenue generated from the sales of cable assemblies for communication equipment
and data centre use in China in 2016. As to China’s industrial and medical cable assemblies
industry, the number of manufacturers producing cables for industrial and medical cable
assemblies exceeded 1,000 by the end of 2016 due to the massive application fields of the
downstream markets. In 2016, the accumulated sales revenue of the top 5 industrial and
medical equipment cable assembly manufacturers accounted for 12.2% of the respective
market, all of which were subdivisions of multinational enterprises.

Our Directors believe that we are able to compete on the basis of our effective
customisation production model, quality products, in-depth industry understanding and
responsive customer services. For details of our competitive strengths, please refer to the
paragraphs headed “Competitive strengths” in this section. We have plans to intensify our
competitive advantages and seize further growth opportunities.

REGULATORY COMPLIANCE, LICENCES AND PERMITS

Our Directors, our Hong Kong Legal Advisers and our PRC Legal Advisers confirm
that, during the Track Record Period and up to the Latest Practicable Date, we had complied
with the relevant Hong Kong and PRC regulatory requirements in all material aspects, and
there were no non-compliance incident which constitute material impact non-compliance or
systemic non-compliance. Our Directors, our Hong Kong Legal Advisers and our PRC Legal
Advisers also confirm that our Group has obtained all the approvals, permits, consents,
licences and registrations required for our business and operations in Hong Kong and the
PRC and all of them are in force.
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INTERNAL CONTROL

Our Group has engaged the IC Consultant to perform evaluation of the adequacy and
effectiveness of our Group’s internal control system, including the areas of financial,
operation, corporate governance, compliance and risk management under the Internal Control
— 2013 Integrated Framework released by the Committee of Sponsoring Organization of the
Treadway Commission. Based on the results of the IC Consultant’s review, the IC
Consultant has identified certain areas of weaknesses or deficiencies in our internal control
system and provided recommendation to our Group for addressing them. Details of the
major findings and recommendations provided by the IC Consultant are set out below:

Major findings

Formalised